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A Forecast of Four Costume Fashions Direct from Paris 





By Isabelle 





M. Archer 














ERE in Paris I find that Autumn is 
H coming upon us much earlier than it 
does in New York. In fact, the Fall season 
seems to be a full month ahead of New 
York, and a Paris August is more like 
September in the States. So you see the 
opening of the large fashion houses with 
their showings of all styles are not as un- 
seasonable as they may sound to American 
ears. And although August days are warm 
here, there is a hint of the coming Fall in 
the air and looking over cloth suits, velvets 
and furs is quite enjoyable. 

I am privileged even beyond the regular 
buyers and earlier views are open to me 
because I am not a competitor in the trade, 
s0 what I have just seen includes materials 
for Fall, Winter and early Spring, hats, 
gowns and wraps for Fall and Winter and 
their accessories and appropriate jewels. 

Speaking of appropriate jewels, the lead- 
ing fashion houses—you know the names, 
Poiret, Callot, Paquin, Drecoll—there are 
a full scoré of first creators leading a long 
line of Paris houses and they all and every- 
one most heartily advocate the practice of 
wearing appropriate jewels and only such 
jewels as are appropriate and becoming 
and suitable with their new styles. 


Paris Suggestions for September Costumes 
Jewels 

According to Paris September will see 
the first of the new Fall coat-suits, or, as 
they are called here, costumes. These are 
to be light in weight and strictly tailored, 
the coloring will range from the browns, 
greens and heather mixtures to decided 
tones in dark red, a little deeper than our 
popular mahogany shade: There will be, 
of course, some blues among these suit- 
ings, but blue is not generally a popular 
Fall color, and so this season it is not 
a fashion leader, neither are the paler 
shades of grey, but the deeper tones which 
touch the castor and are shaded towards the 
brown will be seen in heavy silks and 
satins, as well as in serge and _ broad- 
cloth for Fall suitings. 

Over-wraps are again prominent and they 
will be used for matching frocks with trim- 
ming on collar and sleeves to correspond 
with the trimming on the gown. There is 
a deep old rose tone in faille that has 
been used for a singularly attractive Sep- 
tember costume. This is an overcloak 
of the silk with a broadcloth top-cape and 
collar and the broadcloth appears on the 
frock as a binding two feet deep in lieu 
ofahem. With such a costume it is more 
than likely a small black hat will be used, 


but there is dark brown that goes especially 
well with this rose color, and still another 
choice might be a new and very dark 
green. 

Decorative veils have held over from the 
Spring and even enlarged their popularity 
with the best designers. Some of the new 
hats have no other trimming than these 
elaborate hand-made veilings, and with 
the long lines of the cloaks and the fancy 
colors on the suit-coats they are extremely 
picturesque. It seems to me that with every 
changing season more variety appears in 
gown fashions, and a personal decision 
means more this year than before because 
the contour line and the silhouette run 
to such extremes. For the coat-suits, for 
instance, the line is severely straight; when 
an outer-wrap, a cloak or loose coat is 
worn the contour becomes quite quaint and 
old-fashioned and the whole effect taking 
on the air of Kate Greenaway’s dainty styles; 
but for a frock alone, whether it is to be 
worn on the street, at home, in the daytime 
or at an evening function, the line is 
decidedly different and the boufont pleating 
and wide side ruffles are to be seen on all 
separate frocks, whether of serge, satin or 
tulle. 


The jewels to be worn with these first 
Fall costumes will hold gems following the 
tones of the new colors and in consequence 
the gems appearing in greatest numbers on 
the boulevards of Paris during the early 
weeks of the Fall will be the peridot, gar- 
net, topaz and red coral for daytime wear, 
with the addition of emeralds, rubies and 
black opals for the evening costumes, Sap- 
phires have had a tremendous vogue in 
both Paris and London. So great has it 
been that a sudden shift in costume color- 
ings will not entirely oust the sapphire 
from favor, but it will doubtless bring these 
other gems and semi-precious stones also 
into prominence. 


Gold is used in great quantity for the 
smaller jewels and for utility pieces and the 
warm tones of the Fall costumes will tend 
to keep these gold jewels in the fore- 
ground. Olivines were used the other day 
in a striking manner as- a contrast to a 
buff-colored costume of that heavy woolly 
material called here blanket serge. This 
was an outing suit of under dress and 
coat-cape to top it. One of the new 
brimmed tam-o’shanters in olive green vel- 
vet made a base, as it were, for an elab- 
orate arrangement in green silk veiling, 
and with this costume the peridots -set 
in ear-rings, a short neck-chain and a 





bracelet with a mounting of pale gold, 
looked superb. This made a splendid pic- 
ture as long as one did not glance as the 
wearer’s feet. Sad to say, the shoes over 
here are an abomination, and instead of 
matching with one color for ties and stock- 
ings, as you would see in New York, this 
excellent costume arrangement was badly 
finished off with coarse stockings in gold 
and yellow and a pair of fancy ribbon-tied 
slippers in stripes of brown and_ black 
patent leather. When, oh when, will Paris 
learn to dress its feet! Besides shoes, 
gloves also seemed to be troublesome to 
the fair Parisénne, though they should not 
be, for her hands are dainty and small. But 
gloves do not seem to interest her. She 
gives no concern to their color or material 
and very often pays no attention even to 
their size, and yet there are beauties in the 
shops, but they are for the discerning few. 
Pull-on gloves of suede have been prepared 
for export trade and suede again appears in 
the best gloves for evening and for day- 
time wear, with gemmed buttons in great 
numbers for their fastenings, These hand- 
some gloves are elaborately embroidered 
and the buttons are carved from jade and 
moonstones or little gold globes are topped 
with tiny sapphires, pearls or diamonds. 
But even these in Paris will be worn with- 
out regard to size, shape or length or to the 
costume color. 


Brown and Red Are the Favorite Colors 
Offered by Paris for October Wear 

In Paris the paler tints of salmons, pitiks 
and buffs will soon gradually give placé to 
warmer Autumnal tones of deep reds and 
rich, heavy browns, and by the first weeks 
of October and beside the worsteds, vel- 
vets and velveteens will be seen in abun- 
dance, 

Brown tones will range from bright 
golden brown to deep seal, and a new dark 
brown that is greyer than a seal brown, but 
about the same depth in color, This very 
dark tone is especially good in satins and 
velvets, where the sheen of the material 
lights up the dense color. Some of the 
worsted suitings appear in a mixture after 
the type of the heather colorings, and they 
show tints of brown and greens or of 
greys and reds together. The velvets and 
velveteens are excellent in all the new 
red shades and they come in geranium tints 
for trimmings and evening wear or in deep 
wine reds for daytime. 

A typical costume being prepared now 
for October wear is made warm enough to 
withstand the chilly-days of a Paris Fall by 
the addition of a huge collar of dyed rab- 
bit. There are many of these soft furs 
dyed in new tints and called by any one 
of several names, according to the length 
of the fur and to the dyer’s choice of color. 
On this coat-frock the fur is a deep brown 
with an overlay of grey; that is, the shorter 
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Stones such as Amethyst, Garnet, Tourmaline 
and Topaz possess in themselves so much char- 
acter that they demand very fine mountings. 
In one of our newest Rings—shown above— 
we feel we have succeeded in producing a 
Ring of a design and character which is worthy 
of the best stone. 

Made of 14K Green Gold backed by Larter 
workmanship and reputation. Are they in 
your stock? 





September 10, 1919, 


7 


sas 
aoe 
Tit 
pewaut 
7 
asene| 
saree! 
Ty 
esses! 
t 
t 
Tt 









































































































































\ 
“Yt 





GENS: 
icerserenerseseen: 


re cauenseerssnmateseunenten=nses 


leet 


ttt 





N 


oT 
bisebiansipti 





















































































































































































































































































































































































































































































































































































































































































































































































































































ah 
4 g 4, 
Ki 
i 
¢ ‘ A 
hi < 
- “s 
Tr . D 4 
Bees per 3144. 
+t 
=358 tt + + + 
Pees at +. >. ~. 
rene +44 
Ht ot 4 : 
eee 
i. sem 117 i H y 
ay sy A HEY gs 
< 
H Bs HH HH 
see 1 
ees: "s N 
= TH 
+ Z aieenncem St +t janvanwene aescersueasea ttt Ht 
CHS e RUST eReemese~sent PPSRERERE Rem neem sseuas eeeeees Tht v4 tHe 
34 HSER ES SH SEB eereseres + 44441144444 Tate 4 
ee oe Te eee 1. Sauces paeeus 4 
abusers vo + H H H Hf 
ecneces Bee a . + 
eeaueres rH . a 
tt HF ee rs A s : A 4 
3 i : 
7 . 
. tHe + +4. we aoe i +453-] me . 
tt + +H t 
titrt 


























































































































































































































































































































































































































































































































































































































































































































































































































i 
4 
iy 
| 
rf 
k 
i] 















































September 10, 1919. 


re dyed brown and the longer ones 
a lighter shade in grey. The collar is cut 
on surplice lines and fastened at a short 
waist line by one great fur-covered button. 
The bell-shaped sleeves are bordered with 
the fur and the cloth of the dress, which is 
a striped brown and grey, blends exacily 
with the fur color. This frock has many 
new points, its still shorter skirt among 
them. At the back the short waist line, 
almost an Empire effect, turns to an Eton, 
jacket and joins a long fishtail or panel 
which is attached to the lower end of the 
skirt. The designer of this gown when 
asked to suggest appropriate jewelry for 
wear with it said that it might be either 
blended in browns and greys of onyx and 
pearls or contrasted with sapphires, and 
my choice would certainly be the iatter, 
for the gown itself is such a neutral tone 
that it needs some brighter color, and either 
emeralds, green tourmalines or sapphires 
would be excellent with it. 

Another Fall frock which will make an 
excellent background for beautiful jewels 
is one of the new two-material dresses in 
brown and black, the brown, carried out 
in Georgette for the upper part of the 
waist and again in the skirt, with black 
broadcloth for both of the lower sections. 
Smoked amber might be used with such 2 
gown, but for quite a different effect ame- 
thysts might be chosen. 

New York has yet to decide whether or 
not it wishes to adopt the extremely short 
skirt and the so-called chemise dress, It 
is my opinion that both will be accepted 
in modified form, The straight line frock 
is extremely dainty and decidedly youthful, 
and certainly the shorter skirt is younger 
appearing than the overlay styles we have 
been wearing. Another question which 
Paris is trying to decide for New York 
wearers is the matter of an accentuated 
waist line and I think that this will appear 
in extremes in our new fashions, For in- 
stance, in evening gowns the bodice will be 
a tight fitting affair with a decidedly marked 
waist, while cloth frocks and separate skirts 
will have soft crush ribbons or loose-hang- 
ing girdles for their nearest thing to a 
belt and a great many of them wiil be 
waistless after the styie of the French 
chemise dress. 

As for the short skirts and the short 
sleeves, I think that they also will be ac- 
cepted, but only for certain uses. One way 
of utilizing the short sleeve will be for the 
house dress and reception gown, while on 
the street the shorter skirt is sure to ap- 
pear. Such details as these have a de- 
cided influence on jewelry designing, and, 
although at first the direct effect is not 
apparent, after criticising so many models 
it is seen that the waist-line dress is best 
with the long chain and that a bodice, tight 
fitting at the waist, shows the shorter neck- 
lace off to better advantage. This is, of 
course, because there is a backing for the 
long chain in the straight lines of the 
waist-line frock, while the Empire style 
or the gown with a bodice would break 
such a line, and consequently the shorter 
necklace or the sauto‘r chain is the more 
appropriate jewel. 

Short sleeves mean the return of the 
bracelet to favor, and this is well proved by 
the numbers of bracelets one sees in Paris. 
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There are bracelets here with numerous 
strands of gems set in platinum or pearl 
strings are wound about the arm ‘for the 
evening, while gold and silver bangles are 
used once more on the return of the ab- 
breviated sleeve. And with the shorter 
sleeve again appearing in New York, such 
will be the effect there also, and flexible 
bracelets as well as bangles will have a 
warm welcome this winter, for these sleeves 
are cut well above the elbow in a loose 
bell shape, or after the kimono style, cut in 
one with the short, full bodice. As for the 
short skirts, they mean daintier slippers 
and the return of the gemmed buckle to 
favor for daytime wear and also to a more 
limited extent of the vogue for the anklet 
or for the bracelet worn underneath the 
stocking. This may sound like rather an 
extreme method of using jewels, but its 
affect is exceedingly dainty and it will 
doubtless appeal to the younger set and to 
any slim-ankled girl who lives in the United 
States. 


Many New Furs and Dainty Dance Frocks 
Prepared in Paris for November 


As the Autumn advances Paris will bring 
out gorgeous furs and, though difficult to 
obtain and exorbitant in price, there will be 
a tremendous demand for them, and all 
and every kind of fur will be in vogue. 

Furs will appear as trimmings on suit- 
coats and evening wraps, on dresses, neg- 
ligés and hats. The suits will show fur in 
fancy coat collars and cuffs; great cape-like 
collars will appear on heavy coats; evening 
wraps will be made half of fur and half 
of metal tissues or the frailest of figured 
chiffons and dainty laces, 

Street dresses will be striped in fur and 
velvet or bands of fur will appear, not at 
the hem, but as a border above the hem 
on the skirts and at the top of the cuff on 
the sleeves. Negligés and tea-gowns and 
the new hostess’ gown will be bordered 
with the most expensive furs, and these 
made still more elaborate by the addition 
of hand-painted ribbons, gemmed and enam- 
eled buttons and strings of semi-precious 
stones attached like festoons just below 
strips of fur, making high standing collars. 
A negligé in canary yellow georgette crepe 
is banded in chinchilla; one in raspberry red 
has moleskin fur for its border. A black 
lace hostess’ gown is trimmed with bands 
of ermine and this white and black is re- 
versed.in a white satin dinner gown, whose 
overskirt of oyster chiffon is trimmed with 
strips of seal. 

More and more velvets are to appear as 
the season advances, with satins used as a 
backing for velvet brocades for evening 
wear. All of these heavier one- and two- 
toned materials which are excellent as a 
backing for smooth-cut gems are also to 
work to the advantage of faceted colored 
gems, diamonds and pearls. These colors 
will include Nattier blue, salmon, raspberry, 
citron, mauve and a soft new green called 
Anzac, after the war-time contingent. Then 
among the darker colors are a fascinating 
dove grey, royal blue, forest green, 
amethyst, and browns and reds galore, these 
to be either blended with smooth cut gems 
or contrasted with those cut in facets. a 
new rule which the jewelers are very strictly 
adhering to in Paris just now. 
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In November evening things will be out 
in force. Two types of evening frocks are 
being prepared in Paris, and I have seen 
sketchy outlines of beautiful things to be, 
and other gowns half realized in gorgeous 
materials, the daintiest for dance frocks 
and the rich heavy weaves for dinner and 
theatre gowns. The little materials, rib- 
bons, tulles and laces are the things from 
which dance frocks are created and this 
year they are to be more varied in hue and 
frailer and more ethereal than ever. The 
idea is to have them as pretty as possible. 
Skirt, short and billowy at the hips, bodice 
tight-fitting or the very opposite, and with- 
out demarkation at the waist, but all with 
very little more than the band of lace or 
gems over the shoulders, and the whole 
frock a fluffy light affair gleaming with 
tinsel and embroidered in silks or beaded 
in many colors. Salmon has taken to itself 
the position credited last year to the flesh 
tones of pink and with this delightful color 
as its ground, one of the representative 
dance frocks designed by a leading Paris 
house has silver and cream colored lace as 
its trimming. The under-dress is of the 
salmon shade in georgette with a veiling 
of lace over its entire length, and this is 
decorated with lace flounces and embroid- 
ered in silver ribbon, many rows of the 
narrow ribbon cross over one_ shoulder, 
while on the other there is a wreath of 
salmon colored flowers and, as its designer 
said, “with this it will be the most natural 
thing in the world to wear one of the new 
triple pearl strings about the neck and dia- 
monds on the fingers.” 

For the opera, the great ball or state din- 
ners, there are rich velvet and heavy satin 
gowns which are simply superb. Jewels for 
these are platinum mounted diamonds and 
pearls entirely without color relief, or on 
the other hand, the very opposite, and one- 
toned jewels are used without either dia- 
monds or pearls in their entire settings. 
For a golden colored satin gown, embroid- 
ered in gold thread, there are platinum 
jewels holding nothing except their 
wondrous emeralds, and these appear in 
profusion in the necklaces, bracelets, ear- 
rings and finger rings, and in the diadem 
for the hair and, besides those, heavier 
jewels, in dainty little buckles for the slip- 
pers. A huge feather fan will be carried, 
and here the green of the emeralds will he 
repeated in the ostrich plumes, set in the 
straight gold stick handle. 








An opportunity to become a_ skilled 
watchmaker or engraver is being offered 
by the Hiles Watchmaking and Engraving 
School. The Hiles school offers a practical 
and interesting course, and the students are 
started immediately on lathe and filing 
work. As soon as they acquire the practice 
of handling the small parts of the watch 
they are given instruction in actual work, 
such as balancing, replacing jewels, clean- 
ing ard fitting, truing and other: repairs - 
requiring the attention of a _first- 
class worker. The course given in en- 
graving is such that after two months’ in- 
struction the students are able to design 
any monogram without the aid of patterns. 
The jewelry department is equipped with 


_all of the machinery necessary for this 


work. 
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Extravagance of War Workers Results in Large Purchase of Fine Jewelry— 
Gems Going Higher and Diamonds Scarcer—Lack of Workmen Stopping 
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—Some New Diamond Discoveries—Contract for Dia- 
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Lonpon, Aug. 28.—Somewhat of a slump 
in jewelry is being noted in the manufac- 
turing districts of the Midlands, and is be- 
fieved to be a reactionary outcome of the 
recent extravagance of the artisan class 
who spent much of their munition work 
savings on so-called “luxuries” in which 
were included gems of all kinds. A sign 
of the times in this respect is seen in the 
offer of some jewelers of the North and 
Midlands to buy back jewelry sold by them 
during the war at a price 10 per cent. less 
than that paid by the public. According to 
general reports, the response to this offer 
has so far been rather meager. 

Jewelers of Sheffield admit that they did 
a remarkable business during 1917, 1918 
and the first few months of the present 
year, and that it was no uncommon thing 
for a “workingman” and his wife to spend 
$750 at one visit. One jeweler tells of a 
man who came straight from his work— 
unwashed and in his laboring clothes— 
with a woman who was dressed in silks 
and satins and a most expensive hat, and 
purchased for her a $500 ring, and for 
himself a $250 watch. The same pair called 
again later, purchasing a $175 ring for a 
daughter. Girls from the munition works 
frequently dropped in and made little pur- 
chases of rings and watches from $25 to 
$125 in value. This jeweler thinks the rush 
to pawn all this jewelry stuff will come 
soon, hence the advertisements of several 
jewelers to buy the articles back at a price 
less 10 per cent. originally given. 

Around the Newcastle district hundreds 
of thousands of people (particularly 
women) found themselves with large week- 
ly money surpluses. In very few instances 
was the money banked. When furs and 
pianos were not purchased the money went 
to the jewelers—which, of course, was a 
splendid investment, although the  pur- 
chasers, in their ignorance, were quite un- 
conscious of the fact—indeed, they were 
indifferent to it The result was: one met 
women who, before the war, had a job to 
“make ends meet,” now parading around 
absolutely plastered with gems—ears, neck, 
wrists and fingers. And the jewelry they 
purchased was really expensive—not just 
cheap ornamental stuff. And then—after 
the armistice came signs of this unwisdom. 
Wage sheets were cut by half and the 
transit for thousands of these high 
spenders from the dizzy heights of afflu- 
ence and prosperity to the pre-war condi- 
tions of near-poverty and fluctuating em- 
ployment came with startling suddenness. 

In Bradford the jewelers say nothing 
more valuable than a $50 ring was sold 
to munitioneers during the war, but this 
is an exception. Birmingham jewelers, on 
the other hand, find that their returns this 
year are in excess of last, and that at 


present there is a big run on engagement 


and wedding rings and the moderate-priced 
article of every-day use. In Manchester 
the pawnbrokers have been rather busy ad- 
vancing money on jewelry purchased be- 
fore the drop in the wage-earning capacity. 
Nottingham is dealing in a lot of high-class 
jewelry, but not in anything like the volume 
it did a year ago. Pawnbrokers say no 
jewelry has come their way—yet. 
* * x 


Still further rises are predicted in the 
vaiue of jewels, London dealers say, despite 
the private sales by people tempted to seize 
the profits now within their grasp. Pearls 
are up 300 and 400 per cent., while dia- 
monds in Europe have gone from around 
about $100 to $200 and $250 a carat. While 
sound stocks and ordinarily well-behaved 
bonds have crumbled in the world up- 
heaval, jewels have reached staggering 
heights, and still have not reached their 
zenith. 


In view of the extraordinary interest 
aroused in the pearl and diamond boom. of 
Europe, the Daily Mirror has obtained the 
views of a big dealer in gems on the pres- 
ent status of the jewelry industry. So in- 
teresting are some of the opinions ex- 
pressed that THe JEWELERS’ CIRCULAR’S 
London correspondent has set down a few 
of the observations made. 

“Distracted Germany is putting her de- 
preciated mark into diamonds,” said one 
big dealer in gems. ‘‘Russia’s rouble has 
gone the same way. So have Austria’s 
kronen and Spain’s pesetas; the lire of 
Italy, Rumania’s lei, and all the rest of 
current moneys, from prosperous Sweden 
to Argentina. 

“A lawyer handed a customer of mine a 
single-stone (ladies’) diamond ring last 
week and told him to realize on it. It 
fetched $19,825! Then I saw five orna- 
ments at Christie’s sell for $400,000. But, 
of course, all war-time records were broken 
by Mme. de Falbe’s necklace of 51 fine 
Oriental pearls. It sold for $237,500. And 
the purchaser will get his money back— 
and a bit more. The pearl fisheries seem 
to be petering out, and there is always the 
question of labor. There’s unrest even 
among the divers of those tropic seas.” 

This dealer says he would not be sur- 
prised to hear of “one big union” among 
the Kaffirs of the De Beers monopoly. The 
London Syndicate, the Premier Mine and 
the Vaal River washings kept 11,000 dia- 
mond-cutters and polishers busy in Amster- 
dam, and another 8,000 in Antwerp. But 
the war simply paralyzed the industry. To- 
day—the biggest firm of all—Ascher’s of 
Amsterdam—are told from London that 
rough gems are very scarce, owing to a 
deficiency of labor in the famous blue clay 
mines. On top of this came the demand for 
diamonds. that grew and grew, and was 
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nowise daunted by the enormous rise in 
prices. 

“The truth is,” said the dealer, “there is 
no investment so safe—or so convenient— 
as a fine diamond. You can turn it into 
cash anywhere, at any time; and people 
who bought even in mid-war days can now 
sell—if they wish—at a very large profit. 
The war-rich everywhere, from Belfast to 
Buenos Ayres, have put their money into 
jewels. And in countries which are so- 
ciatly chaotic—Poland, Hungary, the Ger- 
man States and all the Russias—nervous 
folks have turned their property into 
precious stones, which are easily hidden, 
and carried away when flight becomes a 
matter of life and death, as it so often is— 
say, with the Polish Jews when a ‘pogrom’ 
is begun. 

“The demand rose astonishingly, until 
prosperous America alone took over $50,- 
000,000 worth of diamonds in a single year, 
with more and yet more demanded. 

“But the whole industry, from the Vaal 
River washings and the mud floors of the 
Kimberley compounds, is curiously preca- 
rious. Those volcanic ‘chimneys’ and blue 
clay ‘pipes’ of South Africa are showing 
signs of exhaustion. Failing supplies, 
restive and turbulent black labor, together 
with enormous increase in working costs— 


’ 


, here are some of the factors which account 


for the rise in diamond values. But most 
of all—and surely strangest of all!—is the 
insatiable appetite of a topsy-turvy world 
to possess these lovely geegaws.” 


* * * 


Rumors of the discovery of many dia- 
monds at the Mosesberg (South Africa) 
alluvial diggings recently caused a rush at 
that place, there being a procession of auto- 
mobiies from Kimberley and foot traffic 
from the Vaal River diggings. Numerous 
residents of the district ventured on a 
“flutter,” and the scenes for some while 
were ones of exceptional activity. Excite- 
ment in the Berrim Valley district of the 
Gold Coast also was caused by news of a 
similar discovery. Specimens obtained 
were, according to recent London advices, 
of very best quality. It is predicted that 
there will soon be as much interest cen- 
tered in this district by European capitalists 
as at present evidenced in the south of the 
continent. 

According to the Colonial office here, 
approximately 600 diamonds have been 
found merely by panning in the district of 
Akim Abuakwa, Gold Coast. While, ac- 
cording to the office, sufficient work has 
not yet been done to prove the economic 
value of this discovery of a new diamond 
field, it is believed that the find will be 
productive of satisfactory results. A Mr. 
Kitson, director of the British Geological 
Survey, is credited with the finding of the 
new fields. He made extensive experiments 
last February for the first time and found 
precious stones in the shallow quartz 
gravels of the Abomo stream and adjacent 
ridges. The stones are small so far and 
average 30 to the standard carat, the larg- 
est being about 1-5 carat. The majority 
are of good quality, clear and colorless, 
while many are perfect crystals. They vary 
in value from $2.50 to $3 per carat for the 
smaller grade and $7.50 to $8.12 for the 


(Continuea on page 65.) 
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larger grade. This is for mixed samples, 
and includes all qualities of stones. Some 
of the larger stones are valued at from 
$17.50 to $20 per carat. 

* * * 

Prices at present obtaining for jewelry 
in the shops of Paris are just about three 
times as much as in pre-war days. As an 
example, an emerald and diamond brooch, 
complete, costs well over $100,000. In a 
brooch of this character the three emeralds 
cost $25,000 apiece. 

x kK x 

Representatives of the reigning Sheikhs 
of Bahrain, Persian Gulf, have personally 
presented the King here with a_ historic 
sword in a pearl-studded gold scabbard. 
His Majesty seems to have got the best 
of the deal, for his present to the Sheikhs 
was a portrait of himself in a silver frame. 

* x Ox 

A contract for $5,000,000 worth of ma- 
chinery for the South African Diamond 
Mines, it is expected, will be placed by the 
De Beers Company in America. The di- 
rectors of the company were in favor of 
placing the order in England, but since a 
time limit was necessary in the execution 
of the order, it is thought labor difficulties 
would make it practically hopeless for the 
British manufacturers of diamond mining 
machinery to undertake the contract. 

x ok Ox 

The value of the jewels of Prince Will- 
iam of Wied, smuggled by air into Den- 
matk and picked up by two Germans in 
Sweden, is placed at $1,750,000. 


* * * 


There is an epidemic of jewelry thefts 
in and around London just now, which 
would seem to vie with the jewel robberies 
of Paris for audacity and ingenuity. Evi- 
dently the increasing value of the gems 
have added additional worth to the baubles 
as a prize to be striven for by the profes- 
sion. The recent Parisian jewel robbery 
has caused considerable comment in the 
press of that city. One man, now under 
arrest near London, has been concerned 
with a woman in jewelry thefts all over 
England. So far, none of the jewelry has 
been recovered. 

*x* * * 

From Paris comes the story of the sale 
of an American woman’s pearl necklace, 
worth $10,000, for two ice creams, costing 
$2. A hotel page boy, it is believed, stole 
the necklace. He gave it to a companion, 
who offered it to an ice cream seller for 
10 francs. The ice cream was given in lieu 
of francs. 

x * * 

Owing to the lack of skilled workmen, 
it is almost impossible to have watches and 
clocks repaired or cleaned here. The watch 
and clock repairing industry was seriously 
impaired during the war, and to overcome 
the present unsatisfactory situation the 
British Horological Institute is going to 
seek the aid of disabled soldiers and sailors. 

The institute, apparently, will follow the 
lines instituted by the South African mag- 
nate who is employing ex-soliders in the 
new diamond cutting and polishing indus- 
try here. The institute will train these 


soldiers and sailors for a period of 12 
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months, during which time they will re- 
ceive a training allowance, in addition to 
their disability pension. These students 
will be mostly “leg cases.” The institute 
has set aside a room in its building at 
Farringdon Road, in which 35 men and the 
necessary instructors can be accommodated, 
and another room at the institute itself will 
handle a further 25 learners. This is just 
for a start. Other workshops, it is antici- 
pated, will be opened as the scheme de- 
velops. 

According to the institute’s secretary, the 
dearth of skilled men in the watch and 
clock repairing industry was caused mainly 
by the exit from England of the foreign 
element when war came. Watchmakers 
during the war were single-handed and 
took in more work in one month than they 
could possibly do in six. Hence the great 
accumulation of work which has grown up 
in the trade. 








Some Watch! And Some Bossy! 


NDER the title Calf Swallows a Watch, 
the Atlanta Constitution recently pub- 
lished the following: 

“Snakes are not climbing trees, and alligators 
have cut out jig-dancing in this drybone section, 
but here’s evidence of warm weather influence on 
the weather reporter of the Mason City Globe- 
Gasette: 

“Seven years ago a farmer living west of this 
city hung his vest on a fence in the barnyard. 
A calf chewed up a pocket of the garment in 
which was a standard gold watch. 

“Last week the animal, a staid old milch cow, 
was butchered for beef and the timepiece was 
found in such a position between the lungs of 
the cow that the respiration—the closing in and 
the filling of the lungs—kept the stemwinder wound 
up, and the watch had lost but four minutes in 
the seven years.” 

All of which leads a contributor to send 
the following: 


There are watches for the pocket, 
There are watches for the wrist; 
There are watches a la locket 
Of a style the daintiest. 
And in swell Parisian quarters 
(Where they don’t do things by half), 
They set watches into garters 
And display them on the calf. 
But for novel innovation 
Georgia beats them all: for now 
Watches run by respiration, 
And are worn inside a cow! 


British Jewelry Exhibit in 
Buenos Aires 

A exhibition of British jewelry, silver- 

ware, electroplate, Britannia metal and 
nickel ware was recently held in Buenos 
Aires under the direction of a special com- 
missioner of the British Government, G. F. 
Braddock. According to the Review of 
the River Plate the enterprise was organ- 
ized by the Ministry of Commerce with 
the co-operation of a number of industrial 
associations. The articles in the collection 
were not specially manufactured for that 
market and the commissioner did not take 
orders. His object was to present the 
merits of English manufactures and at the 
same time place at the disposal of the local 
trade his intimate knowledge of the dif- 
ferent industries and offer suggestions as 
to the best manner in which to obtain ar- 
ticles not included in the collection. The 
British manufacturers offered to modify 
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any detail with the object of making their 
goods more acceptable. 
The public was not admitted to the exhi- 


bition, it being only for merchants. Ad- 
mission was by invitation and was limited 
to the representatives of one firm at a time, 
so that the commissioner could give his 
whole attention to them. The articles in 
the collection came from more than 120 
factories, and. represented the principal 
lines of houses which deal in electroplated 
goods and fancy articles, as well as articles 
of jewelry, both expensive and of moderate 
price, and also imitation articles of every 
description. There were also on exhibition 
metal articles, crockery, etc., for stores, 
bazaars, and drapers’ shops. 








C. R. EAVERSON DEAD 


Lifelong Resident and a Jeweler of Madison, 
Ind., Expires After Long Illness 


Manison, Ind., Sept. 3—In the death of 
Charles R. Eaverson, which occurred at 
3:30 p. M. Aug. 28 at his home on 2nd and 
Poplar Sts., Madison loses another of its 
excellent citizens. Mr. Eaverson lived his 
entire life in this, the city of his birth, and 
he held the esteem and respect of the entire 
community. 

Last March Mr. Eaverson was stricken 
with influenza and his illness left him in 
such weakened condition that he never re- 
covered from its effects. In the last few 
weeks he grew gradually weaker and when 
the final summons came he slept peacefully 
away. 

Charles R. Eaverson was born in Madi- 
son in June, 1847, the son of W. H. Eaver- 
son, a well-known jeweler of the city. He 
attended the public schools of the city and 
when a young man he entered the jewelry 
business with his father, who kept a store 
in a building that is now a part of Glass’s 
confectionery. Mr. Eaverson became. an 
expert watchmaker and jeweler and he fol- 
lowed this line of work throughout his 
entire life. 

In 1890 Mr. Eaverson became associated 
with W. H. Todd in the jewelry business 
and the firm for years did business as Eav- 
erson & Todd. For 29 years they were 
business associates and at his death Mr. 
Eaverson had his jewelry and silverware 
establishments in the same building with 
Mr. Todd. 

Mr. Eaverson was never married. He is 
survived by two sisters, Miss Anne Eaver- 
son and Mrs. Mary E. Reed, with whom 
he made his home. Another sister, Miss 
Emma Eaverson, died a number of years 
age. 

Mr. Eaverson was a member of the Royal 
Arcanum and until a few years ago he held 
membership in Madison Lodge of Knights 
of Pythias. He was baptized in Christ 
Episcopal Church. 

Mr. Eaverson was a gentleman of re- 
finement and culture. Quiet and unosten- 
tatious in disposition, his fine traits of 
character were best known to his intimate 
friends. 2 

The funeral services were held at 1:15 
Sunday afternoon at Christ Episcopal 
Church. Bishop J. M. Francis, of Indian- 
apolis, conducting the funeral service and 
the body was laid to rest in Springdale. 
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Attention—Manutacturers 


of Gold Jewelry 





Small Silver Cape Melees 
in full and single cut espe- 
cially adapted for Gold 
Jewelry—Order Now at 
present prices and while 
we have them. 











James J. Loeb & Brother 


IMPORTERS AND CUTTERS OF MELEE 
68 NASSAU ST., NEW YORK 


Antwerp, 1 Rue van Levius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, it Rue de Chate oid 


“The Exclusive Melee House’’ 


To Jobbing and Manufacturing Trade Only 








Every Size, Price and Quality 
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PRICES ON ENGRAVING 





New York Engravers’ and Chasers’ Society, 
Adopts Revised Price List for All Work 
The Greater New York Engravers’ and 

Chasers’ Society held their initial semi- 

monthly meeting for the Fall season last 

Thursday evening at the Forward building, 

175 E. Broadway, New York, at which a 

revised list was issued. George Mesin, 

president, 95 Chrystie St., New York, called 
the meeting to order. 
The price list follows: 


LADIES’ WATCHES, 
Script MONOYFAM. .. +--+ sees reece eee eeee $0.50 up 
Half ribbon ......-eeee cree e eee eee eee ees .75 up 
Heavy ribbori. ....----+ esse eee cece eeeee 1.50 up 
Block monogram ......-+-++eeeeeeeeeeeee 2.00 up 
Block monogram in corner...........+4. 1.00 up 
Diamond shape monogram............... 1.00 up 
Diamond shape monogram in corner...... 75 up 
NOS WION MOLI D rc 6.6 0 0:5:106, 45908 n se ais eae .20 up 
MEN’S WATCHES. 
Script monogram .........seeessececeees 1.00 up 
eRe eee reer ee eee eee 1.50 up 
AGS TIUDON: ooe cbse ciceescienscwewssies SOOUD 
ee EOE SO eee 3.00 up 
Block monogram in corner............... 1.50 up 
URI BMMINIE 6.5 6. 015506: 9) 455 Sco. eralelgacerete 1.75 up 
Diamond shape in corner. ........sesee0 1.25 up 
NIE AMORA 5.5) 0'-4'si's 9 avdiel 9 leg a Swe .25 up 
CIGARETTE AND VANITY CASES. 

Script monogram in small shield.......... .25 up 
Block monogram in stall shield.......... .60 up 
Diamond shape in small shield........... -60 up 
Solid gold cases—same price as watches. 

Belt buckles, script monogram, 25; diam...... .60 

RINGS. 

Two or three letters monogram script..... .20 up 
MING OF CiAMONG SHADE. 6: 6.0:6:5.6.0's.0:0 ic: 00% 75 up 

SO FARE: PIG RORTAIN 6.6 6 6-6: 55: 50.455)'00'0 0 eis 420 -15 up 
PS ONMIIE  IOUROE = :0.6:5,0190:0.sca sce. deve ised lela .10 up 
et a .15 up 
ee INO TOUIETS 5.6 66 6.3.54 0 teens 5 wale .20 up 
Rings inside nothing less than............ .10 up 
IRE RUUD oa 5.0/8 654 sa. Win bss ave oa reel ies .02 up 
ENED 5 los 5nd Ld 9)s- 9: HS Gales Oa .25 up 

CUFF LINKS. 
PMOL MCNOPTAUW. cco cscesaice craves cae’ .40 up 
B MOCk MNOMORTAIMI 6 6 oi5s: 56 6eisve seers serene 1.50 up 
MEME: (BURG 05.64.55 5 os 3a w sane e eels 1.00 up 
eS ae .05 up 
LOCKETS. 
Baby locket script monogram............. -20 up 
Ladies’ and gents’ script monogram....... .25 up 
I CNB a6 sik Aad reste ew aS eae .50 up 
LOVING CUPS. 
CEA Oe ene ee Se a .04 up 
Sterling silver cups, block letters.......... .05 up 
Paated Cups inscriptions. ..... 60260 ssese0e .04 up 
Of eer See ae ee .0O3 up 
Souvenirs not less than 24 pieces......... .02 up 
LETTERING. 

Watch caps, block letter... .......cccceecs .04 up 
Watch caps, script letter............eces .03 up 
RE Fe et nl eae eure .03 up 
SRNOOEIOCANSR, JULOGK 60 4:0 0'3'0.0:0'0)sieseSues- ioe .04 up 
GIGATEE CARES, SCLIPE.. .s..ec000 ces ceraeee .03 up 
Japanese letter outlined and recut, 2 let- 

oo ES EE ORR ECTS eRe eter erp ee .40 up 
Old English inscription............. Se. per letter 
FOB MONOGRAMS, 

Hanging fobs designed and engraved..... 1.75 up 
Waldemir fobs designed and engraved.... 1.25 up 
Monogram for rings designed and engraved .50 up 

Monogram for scarf pins designed and en- 

NED, 8 isinielsrg 46% 2464s waa eleie es breeiee eee .50 up 
MNES TN? TERE ios. seciy cacteleterearsie Be .50 up 
UMNON DOCUES 5 5 fy sscivicscecarcssrm Se be iees .25 up 

FLAT WARE. 
1 letter per dozen, script......++.scecsee -60 up 
1 letter per dozen, Old English plated.... .75 up 
J letter per dozen, Old English sterling.. .75 up 
Monograms, per dozen...........0+++000: 1.50 up 
Single pieces TIONG RTUIM so 565 6.4.08 0660 asses .20 up 
1 letter Old English, or block shaded, .15; 

MNRAS ates ota desea arereioowe Gian io7s 1.50 up 

’ HOLLOW WARE. 

Dishes monograms ...........2eeeeceeees .50 up 
1 letter shields, small tea set, Old English .15 up 
Bread trays or dishes, Old English....... .35 up 
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2 piece set comb, brush and mirror....... 1.00 up 

Monograms, single pieces, small.......... .20 up 

1 HOGCE, CHIEN DISCERN ase. oc cocecsavanece .10 up 


3 piece set comb, brush and mirror, mono- 


ME TRO E ols2o'n5, 5 xo) horse Rw wee a cere 1.50 up 
SOU URINI RE ISOLDE occ -0)c5 ia. <6) 0 ace, ansvrearenerescareicra Sew ee .25 up 
BEE IO UCET a 0.5 055. His 54: wl eetsi ne a cewinctes wee .20 up 

UMBRELLAS. 
Umbrellas and canes monograms......... .35 up 

Not responsible for cutting through umbrella 


plates. 
No job less than 10 cents. 








Window Smashers Steal Jewelry Worth $1,500 
from Store of Feagans & Co., Los 
Angeles, Cal. 


Los AnceELEs, Cal., Sept. 3—A_plate- 
glass window in front of Feagans & Co.’s 
store, in the Alexandria Hotel Building, 
was broken early one morning in August 
and goods to the value of avout $1,500 were 
taken. So far no trace of the robber has 
been found. A man delivering newspapers 
saw a young man lurking about the store 
front at 4:25 a. M. and he and a man who 
was with him say they could easily identify 
the supposed burglar. 

It was nearly 8 o’clock when a clerk in 
the hotel saw the broken window and noti- 
fied Lonnie Feagans, his father, Geo. E. 
Feagans, having started for the east the 
day before. No one seems to have heard 
the fall of the glass or to have seen the 
burglar after the robbery was committed. 

The articles taken comprised a number 
of small diamond rings, the value of which 
is not definitely known but which Lonnie 
Feagans says approximates $1,500. The 
loss is covered by insurance in Lloyds of 
London. 








To Dredge Gems from South-West African 
Coast 


A company has been formed in London 
with powerful financial support to dredge 
the ocean bed along the coast of South- 
West Africa and the diamondiferous -de- 
posits of the shore under agreement with 
the Government, says the Commonwealth 
Jeweler of Australia. The existence off the 
coast of a large diamond pipe has been 
known for some years. 

The Government is to take 40 per cent. 
of the proceeds of the work, and arrange- 
ments are said to be in a forward state to 
begin dredging at an early date. Two well- 
known South African interests are sup- 
porting the undertaking. 

In May, 1908, diamonds were first dis- 
covered in the sand dunes about 10 miles 
east of Luederitz Bay. Recovery operations 
were at first carried out only in the most 
primitive way by Cape boys crawling along 
the ground and picking the stones by hand. 
This method was replaced by more efficient 
methods as soon as these could be intro- 
duced, and only at outside places, which 
suffered from lack of transport, was it con- 
tinued for a longer time. 

At other places sieving and washing were 
started. Fairly satisfactory results were 
obtained by hand sieving and washing as 
long as surface deposits only were treated. 

The concentrates, it is stated, vary in 
composition, but consist mostly of garnets, 
olivine, iron pyrites, limonite, hematite, 
magnetite, particles of country rock and 
diamonds. These minerals form the so- 
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called “heart” at the bottom of the sieve, 
while the rest is principally composed of 
white quartz and chalcedony or variegated 
agate. 


JEWELER SHOT BY HIS WIFE 








J. J. Beauregard, Vancouver, Wash., Dies in 
a Hospital from Bullet Wound 

Vancouver, Wash., Sept. 3.—J. J. Beaure- 
gard, proprietor of a jewelry store at 6th 
and Main Sts., was shot and killed by his 
wife a short time ago following a quarrel. 
The shooting took place at the store in the 
heart of the business district. The bullet 
passed through Mr. Beauregard’s right side 
and arm. He was rushed to St. Joseph’s 
Hospital and was operated upon, but died 
shortly thereafter. 

Mrs. Beauregard was taken into custody 
at the time of the shooting and a charge of 
assault with intent to kill placed against 
her before her husband died. She declared 
at the time that she had only intended to 
frighten him by firing a shot at the floor. 
Later the charge was changed to murder in 
the first degree. She is held without bail, 
and the case will probably be laid before 
ihe grand jury at the first opportunity. 

Although the woman maintained that she 
had fired only with the intention of fright- 
ening her husband, the fact that she had 
gone to the store armed led officials to 
believe the deed was premeditated. 

Mr. Beauregard was just closing his store 
for the night, when the wife entered and 
demanded information about a hunting trip 
to Southern Oregon she had heard her hus- 
band contemplated taking. They wrangled 
over the subject a few minutes. Then, ac- 
cording to Sheriff Johnson, Mrs. Beaure- 


‘ gard drew the revolver and fired. She was 


about six feet distant from her husband. 
The bullet entered his breast and ranged 
downward. He fell at her feet and she 
stood gazing at him, while W. L. Vest, a 
clerk in the store and the only eye witness 
to the tragedy, telephoned for a physician 
and the police. Mr. Vest remained at his 
employer’s side during the operation and 
was with him when he passed away. 

The deceased was about 50 years of age, 
and had lived in Vancouver for 15 years. 
He was one of the wealthiest men in the 
city, owner of the Beauregard jewelry 
store and other valuable property in this 
city. 





The Meyer & Schamber Jewelry Co., 
Meridian, Miss., passed the half century 
mark last week, the 50th anniversary of 
the jewelry business occurring on Labor 
day, Sept. 1. The business was started on 
Sept. 1, 1869 by Geo. W. Meyer, who 
opened a little unostentatious jewelry and 
repair shop on Johnson and 25th Sts., 
which was at that time known as “Chicken 
Row,” because of the country products 
sold there. Six years later, the present 
proprietor of the company, C. W. Schamber, 
—then a boy—began his apprenticeship 
under the tuition~of Mr. Meyer. He was 
finally admitted to a partnership and the 
firm became known as the Meyer & 
Schamber Jewelry Co., under which name 
it continues to carry on business in Meri- 
dian. 
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‘Miss Phoebe Hunt, Leading Lady with 
George M Cohan in 
“A Prince There Was” 
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Jewelry and Silverware in Cuba 





By Trade Commissioner S. W. Rosenthal—General Review of Market 




















Commissioner S. W. Rosenthal has added 
to his interesting reports on the jewelry 
and silverware trade in South America a 
booklet containing a report on the trade in 
Cuba. The report will be published in full 
in THE JEWELERS’ CIRCULAR in installments 
the first of which appears herewith. 

PRESENT OPPORTUNITIES. 


Cuba at this time presents an unusual 
opportunity to American manufacturers of 
jewelry, silverware, and kindred lines. It 
is exceptionally prosperous, because of the 
high prices which it has received in the 
last few years for sugar. 

The Cuban markets are open to Ameri- 
can manufacturers because the war has 
curtailed shipments of jewelry from the 
usual sources of supply. Germany is ship- 
ping nothing, and the jewelry from other 
European countries is of inferior work- 
manship. These circumstances give Ameri- 
can manufacturers an exceptional oppor- 
tunity to increase their trade in this market. 

Although this is a comparatively small 
countrv, with a population but slightly 
larger than that of the State of New Jer- 
sey, it is a good field for American manu- 
facturers who are interested in foreign 
trade, first, because of its accessibility, 
Habana being within eight hours of Key 
West and within three days of New York; 
second, because it is a wealthy country; 
third, because it is developing rapidly. It 
is the logical place for manufacturers in- 
terested in Latin American trade to start 
in, because of the preferential rates of duty 
which American merchandise enjoys and 
the comparatively low cost of selling. 


SOLID-GOLD JEWELRY MOST POPULAR 

Cuba is primarily a market for solid-gold 
jewelry. There is a limited demand for 
gold-plated and gold-filled articles, as well 
as for goods made of platinum, the latter 
being sold mostly in the large cities. 

Prior to the war three qualities of gold 
were prevalent in this country: 8 k., 12 k., 
and 18k. Today there is little sale for 8 k. 
Formerly the quality in general use was 
12 k.. and although it is still in demand it is 
being replaced to a great extent by Ameri- 
can 10 k., while 18 k. is required for arti- 
cles set with brilliants, for watchcases and 
wrist watches, and for jewelry bought by 
the best class of trade. 

Articles made of a lower quality than 
1/40, 12 k. do not stand up well in this 
climate; this explains the limited demand 
for ordinary electroplate. American gold- 
filled jewelry has lately been introduced 
and is being well received. A similar qual- 
ity is furnished by Savard & Hijo, a French 
firm, under the trade name of “Fix,” but 
local merchants report that high prices 
charged for these goods limit their sale. 

PLATINUM JEWELRY 


Manufacturers of platinum jewelry will 
meet four difficulties in this market: First, 
local competition; second, the comparative- 
ly low prices of diamonds in Cuba; third, 
European competition; and, fourth, the ne- 


cessity of making special goods for this 
trade. 

Among the jewelry shops in Habana 
there are four which employ 20 to 40 men 
each to make jewelry partly or entirely ot 
platinum. Two of these have been estab- 
lished since the beginning of the war and 
are rapidly developing a corps of compe- 
tent jewelers, who are turning out fairly 
elaborate pieces of good workmanship. 
This competition will be difficult to meet 
because of low wages and the fact that a 
duty must be paid on platinum goods sent 
in by our firms. 

The diamond situation offers another 
serious difficulty, since the local jeweler 
buys stones in Europe at practically the 
same prices that American manufacturers 
pay. .He thus avoids the profits of the 
middleman and the duties paid on imports 
into our country. Manufacturers must also 
meet the competition of the European 
jeweler who reduces the amount of plati- 
num in an article to a minimum, since he 
is accustomed to work stock that is much 
thinner than that used in America. This 
is especially important today when plati: 
num is selling at such high prices. 

PROSPECTS FOR AMERICAN TRADE 

Whether American firms will be able to 
successfully meet European competition 
after the war remains to be seen, but one 
thing has been clearly shown—in many im- 
portant lines our prices and workmanship 
are both entirely satisfactory. When com- 
plaints are made about prices they are 
usually about jewelry made of 18 k. gold or 
that set with brilliants. Frequent com- 
plaints, however, are heard about inefficient 
service. The worst offenders are firms 
which seem to regard this as a temporary 
market, and therefore are making no seri- 
ous effort to cater to it properly. Un- 
fortunately, their shortcomings are injuri- 
ous to the reputation of all American firms. 

Cubans are fastidious dressers. They are 
fond of jewelry, and lavish in their ex- 
penditure for it, since their fashions en- 
courage the wearing of more jewelry than 
ours. This market follows European styles, 
which is natural, since the prevailing popu- 
lation is of European origin, and jewelry 
has been mainly supplied from there. To 
American manufacturers who are seriously 
interested in building up a permanent trade 
in Latin America, Cuba offers an excellent 
field in which to start; but, in general, they 
will have to follow the prevailing styles of 
the island. This should prove to be a prof- 
itable market if they spend the time, money, 
and effort to give it what it wants. 

‘POPULATION AND INDUSTRIES 

Cuba is an island whose nearest point is 
about 100 miles from Key West. It is 740 
miles long and 120 miles wide at its broad- 
est part. Its area is 44,165 square miles, 
or just a little less than that of the State 
of Pennsylvania. 

Tts population in 1916, according to Gov- 
ernment estimates, was 2,627,800, or a lit- 
tle larger than that of the State of New 
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Jersey. Approximately two-thirds of the 
inhabitants live in the western end of the 
island. The cities of greatest importance 
with regard to foreign trade are Habana 
and Santiago de Cuba. The former has a 
population of about 350,000, is located near 
the western end of the island, and renders 
about the same service to Cuba that New 
York city does to the United States. It is 
the center of the wholesale jewelry trade 
of the island, only three firms being located 
elsewhere. It also contains several fine re- 
tail jewelry shops. 

Santiago de Cuba, with a population of 
61,000, is located near the other end of the 
island, for which section it serves as a cen- 
ter of both exportation and importation. 
In it are located an important jobber of 
gold jewelry, and two who handle cheaper 
lines. 

Other cities with a population of 15,000 
or more are: Matanzas, 37,000; Cienfue- 
gos, 32,000; Camaguey, 31,000; Cardenas, 
26,000; Sancti Spiritus, 19,000; Santa Clara, 
18,000; Manzanillo, 17,000; Guantanamo, 
16,000. These are centers of trade for the 
surrounding country, and they cater to at 
least the following number of inhabitants: 
Matanzas, 75,000; Cienfuegos, 75,000; Ca- 
maguey, 68,000; Cardenas, 30,000; Sancti 
Spiritus, 38,000; Santa Clara, 48,000; Man- 
zanillo, 56,000; Guantanamo, 45,000; Santi- 
ago, 70,000; Habana, 400,000. 

It is estimated that about 44 per cent. 
of the people live in cities and towns. The 
Government reports that about 70 per cent. 
of the population is white. Of the entire 
population, 87 per cent. are Cuban citizens, 
11 are Spanish, and 2 per cent. belong to 
other nationalities. 

A railroad traverses the entire length of 
the island, connecting the more important 
cities. The country is well supplied with 
telegraph and telephone systems which are 
owned and operated entirely by the Gov- 
ernment. 

LABOR AND WAGES 

No recent industrial census has been 
made, but that of 1907 will help to give an 
idea of the prevailing occupations. At that 
time 800,000 people, or about 35 per cent. 
of the population, were engaged in gainful 
occupations, as follows: Agriculture, min- 
ing, and fishing, 374,969; manufacturing, 
126,021; transportation and trade, 136,419; 
professional, 12,805; domestic and personal 
service, 122,288. There is always a short- 
age of labor during the sugar season and 
over 30,000 workmen are brought annually 
from Europe and the neighboring islands 
to relieve the situation. 

The following wages are paid for skilled 
labor, most of which is unionized: Car- 
penters, $2.25 a day; brick masons, $2.50; 
plumbers, $2.50; painters, $225; black- 
smiths, $2. Clerks usually receive $15 to 
$30 a month with food and lodging. Com- 
mon labor in cities and towns is usually 
paid $1.25 to $1.75 for nine hours’ work a 
day. Laborers on the sugar estates were 
formerly paid $1 to $1.30 a day for work 
from sunrise to sunset, but due to the scare- 
ity of workmen as a result of the war they 
now earn $2.50 to $3.50 a day on a piece- 
work contract basis. In connection with 
their increased buying power, it should be 
borne in mind that this is largely offset by 
higher cost of food and clothing. 










4 
i 
| 
{ 





























nee 


THE JEWELERS’ CIRCULAR 


Our New Business 
Policy 


We wish to announce to our friends that we have now 


become 


Exclusively 





A Diamond Importing House 


having discontinued the manufacturing of mountings and mounted 


goods. 


We are happy to state, that through the visit of our Mr. 
Hamburger to the European diamond markets, we have been fortunate 


to make most advantageous arrangements and purchases. 


Already our Mr. S. Newman and Mr. W. Roman are on 


the road carrying large well selected stocks at attractive prices. 


Our Mr. Hyman is visiting the trade at present, selling the 
balance of our mountings and mounted goods which offer great 


purchasing opportunities to clever buyers. 





Pitzele & Hamburger 


26 W. 36th Street 
New York 





September 10, 1919, 
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AGRICULTURAL PRODUCTS 

Cuba is essentially an agricultural coun- 
try, among its important products being 
sugar, tobacco, citrus fruits, vegetables, do- 
mestic animals, hides and skins, hardwoods, 
and dye woods; but by far the most valu- 
able of these is sugar. As the saying is, 
“Cane is King in Cuba.” The sugar indus- 
try is its greatest source of wealth, and on 
the size of this crop and the prevailing 
prices, depend the prosperity of the coun- 
try. 
‘Sugar is the backbone of Cuba’s com- 

mercial credits, so it is impossible to gauge 
this market without giving the sugar situa- 
tion careful consideration. According to 
Willet & Gray, authorities on sugar, in the 
year 1913-14 Cuba held second place in the 
world’s production with 2,598,000 tons, be- 
ing exceeded only by Germany, with 77,000 
tons more. It is the opinion of authorities 
that Cuba today holds the leading place in 
the world’s production, its crop this year, 
1917-18, being estimated at 3,600,000 long 
tons, valued at $360,000,000. 

At the beginning of the war Cuba raised 
one-half of the sugar produced in the West- 
ern Hemisphere, and about one-fourth of 
all the sugar that entered into international 
trade. What this means can better be un- 
derstood when a comparison is made with 
the remarkable figures of agricultural pro- 
duction in our own country. The United 
States Department of Agriculture estimated 
the value of all agricultural products for 
1914 at $9,872,936,000, which is about $94 
per capita, while, according to estimates, 
the value of the present crop of sugar alone 
amounts to over $133 for every inhabitam 
of Cuba. 

The recent shortage of sugar throughout 
the world has emphasized the importance 
of this staple, but if any additional empha- 
sis is necessary, it is to be found in the 
astonishing increase in its use. For in- 
stance, the per capita consumption of sugar 
in the United States has increased from 
39.46 pounds in 1850 to 58.91 pounds in 
1900, and 89.14 pounds in 1914. It is ad- 
visable to take into consideration the dan- 
ger to a country of relying mainly upon 
one crop for its production of wealth; but 
due to the ravages of war and the world’s 
shortage of this necessity, there is a great 
likelihood that high sugar prices will pre- 
vail for some years to come. 

Cuba produces cane sugar, which need 
be planted but once in five to 20 years, de- 
pending upon the soil, while Germany, its 
competitor for first place, produces beet 
sugar entirely, which is planted every year, 
requires a great deal of attention, and is 
more costly to raise. A total of 1,384,812 
acres of cane is under cultivation, the aver- 
age yield of sugar per acre being about 2% 
tons in good years. The production during 
the last five years has been as follows: 
1912, 1,893,687 tons; 1913, 2,429,940 tons; 
1914, 2.598.567 tons; 1915, 3,006,625 tons; 
1916, 3,019,936 tans; and it is estimated that 
the present crop will exceed by 20 per cent. 
the record crop of 1916. 

Tobacco is another important product of 
Cuba but its value by no means compares 
with that of sugar. Last year’s crop was 
worth about $25,000,000, while the present 
crop, 1917-18, is estimated by the Cuban 
Department of Agriculture at $30,000,000. 
The value of other important crops for the 
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year 1915-16 are: Citrus fruits, pineapples, 
vegetables, cocoa, honey, $4,000,000; cattle, 
hides, and animal products, $3,000,000; 
hardwoods dyewoods, $1,000,000. 


DEVELOPMENT OF MINING 


In recent years considerable interest has 
been taken in developing the mineral re- 
sources of the island, the total value of 
which has never been estimated. More 
than $2,000,000 worth of iron ore alone is 
shipped to the United States each year. 
There are excellent copper mines through- 
out the island, some of which have ore run- 
ning as high as 35 per cent. pure metal. 
Secause of the war, impetus has been given 
to the mining of manganese, which is found 
mostly in the Province of Oriente. Seri- 
ous attention is now being given to the de- 
veloping of oil wells, several of which are 
located near Habana and are said to be 
very promising. The total value of the 
production of iron, copper, manganese, and 
asphalt in 1916 was over $12,000,000. 

Cuba is a small but unusually rich coun- 
try, and its resources have been only slight- 
ty developed. As: an instance, the Cuban 
Department of Agriculture reports that only 
10 per cent. of the available sugar lands 
are under cultivation. Less than 3 per cent. 
of the land available is in tobacco, and not 
over 5 per cent. in other crops. Its mining 
industry also gives promise of developing 
into a great source of wealth. 


CHIEF INDUSTRIES 


The most important factories in the 
island are connected with the sugar and 
tobacco industries. There are large sugar 
establishments throughout the country, and 
in Habana there are substantial firms that 
make cigars and cigarettes for domestic and 
foreign trade. In 1915 over 120,000,000 
cigars and about 12,000,000 packages of 
cigarettes were exported, valued at $3,- 
736,420. 

Its other manufactures are of relatively 
small importance, being mainly necessities 
of daily life and in hardly any one line 
sufficient to supply the local demand. Such 
goods as beer, rum, matches, soap, choco- 
late. and jams, are made. There are also 
some medium-sized shoe and hat factories 
and tanneries. No statistics are available 
as to the total value of its manufactured 
products; but perhaps the best indication 
of its lack of manutacturing facilities is the 
fact that, in 1916, 3,430,300 pounds of sugar 
were sent to the United States to be re- 
fined for the use of this island. 


MANUFACTURING 


MANUFACTURE OF JEWELRY 


Although there are no large jewelry fac- 
tories in Cuba, the shops in existence are 
an important factor in the industry. There 
are between 30 and 35 of these that have 
five or more workmen each, and employ al- 
together 250 to 300 jewelers. None has 
machinery, outside of hand rollers, cutters, 
and polishing heads. 

Six of these shops are worthy of special 
consideration. They employ 20 to 30 men 
each and specialize in platinum jewelry set 
with brilliants. They copy the French 
styles and are making fairly elaborate 
pieces of good quality and workmanship. 
They carry no stock and employ no sales- 
men, and their overhead expenses are re- 
duced to a minimum. The best jewelers 


are paid $4 to $5 per day, while the aver- 
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age wage is $3 to $3.50. The competition 
of these firms will be very hard to meet, 
for they are on the ground and are in posi- 
tion to give better service to the jewelry 
trade. 

While the other shops make jewelry part- 
ly or entirely of platinum, they are de- 
voted more to the manufacture of goods 
in 18 k. gold. Some of these employ boys 
and girls to do the simple work at wages 
of $5 or $6 a week. While they produce 
all articles that can be made without ma- 
chinery, most of them give special atten- 
tion to filigree chains, such as were for- 
merly imported in large quantities from 
Germany. 

An instance may be cited to indicate the 
impetus that has been given to the Cuban 
jewelry industry by the great war. In 
1914 Julio Lajonchere owned a small jewel- 
ry store in Habana. Being a practical 
jeweler, he sold his place at the beginning 
of the war and opened a small shop for 
making jewelry to order, mostly for the 
trade. While he employed in the begin- 
ning but one assistant, in Jan., 1918, there 
were 26 jewelers in his shop and he stated 
that he could use half a dozen more if they 
were obtainable. He as well as other local 
jewelers are training apprentices. His shop 
is devoted entirely to making articles of 
platinum, or 18 k. gold faced with platinum, 
and it has never been able to keep up with 
orders. 

From all indications the jewelry shops 
on the island are here to stay. It is ex- 
tremely unlikely that American or Euro- 
pean competition will make any serious 
inroads on their trade. Rather is it likely 
that the industry will grow and develop, 
that more jewelers will be trained, and that 
in time machinery will be introduced to 
enable them to compete with foreign manu- 
facturers in cheap as well as expensive 
lines. 

Several of the larger jewelry stores in 
the island employ one or two artisans for 
making repairs who in their spare time 
make up goods for stock. One store in 
Santiago employs three men and articles 
are frequently made for outside firms. 

(To be continued) 








Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
(Week Ended Sept. 6, 1919.) 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$2,493,874.61 
Gold bars paid depositors........... 373,710.18 





WOR eas ios eh biiie de cedaeeee $2,867,584.79 
Of this the goid bars exchanged for gold coin 
was reported as follows: 


SOND coincident tink nuuas tania $341,387.72 
SO ee eee re eect 211,001.03 
SONG, Fak scicccensvide ss seieemes wens 295,640.34 
Gi Beeson se seis Riveeousemees 1,492,859.82 
Gente (Gives casuarcecescantegeoreans 152,985.70 

tM ed cawentvetson cans $2,493,874.61 








Over $300 worth of coral and cameo 
rings were recently taken from the store 
of A. T. Bullock in Nampa, Idaho. The 
thieves broke the window with a _ rock 
which was wrapped in a shirt to muffle the 
sound. The fact that the most valuable 
cameo in the display was passed up for 
less expensive articles, would indicate that 
the work was done by men not familiar 
with the value of jewelry. 


72 THE JEWELERS’ CIRCULAR _ September 10, 1919, 














Wheeler Watches Are Beautiful 


Here you find diamond jewelry pieces that are more than merely 
precious metals shaped into designs which it is hoped will sell. 


Naturally, they are made in platinum set with precious stones. But 
aside from the value of the materials, these designs express the origi- 
nality of the master craftsman,—the kind of designs that have made 
Wheeler Watches a much desired line with our customers. 


Instinctively, all recognize the charm of such productions, no one 
more so than the friends of the customer. And when those on the 
outside favorably comment to the customer about the beauty of a 
watch purchased at your store—what more could you ask? 


Wheeler Watches are truly beautiful. They have about them that 
kind of beauty that makes them sell, which after all is the true test 
of the value of merchandise. We are fortunate in being able to show 
a good assortment at the present time. 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane New York 
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| The Latest Jewelry Seen in Chicago 


Note—The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside 9i the large centers in- 

s to the very latest articles in jewelry that are shown in the shop windows of big 
he metropolis, and about such special pieces as have been made tor customers, and 
Thrs information is 
ered directly before THE JEWELERS’ CiRCULAR gues to press. may be V 
his local paper for the general information of the people of his district, in order to 
stir up interest in jewelry generally, or the information :nay be used by him as a basis for 
interviews in his local journals as to the latest styles in jewelry. 
without credit to THe JEWELERS Circutar, in any way that the jeweler may feel wiil prove 
best for the information of the people of his district, or valuable as 1 mews item on the latest 
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+PEAKING of jewels in Chicago makes 

Tue RAMBLER think that Lake Michigan 
is decidedly the most beautiful and most 
famous of all the Great Lake gems. Glori- 
ous in color—the day I saw it, it was of 
the brightest and sunniest, the huge slum- 
bering lake matched the deepest tone of a 
great green jade. Beside the lake drive, 
The Rambler visited the shops and among 
the jewelry exhibitions here are some of 
the worth while pieces she saw. 

x * * 

Among the handsome finger rings is a 
diamond mounted platinum circle with cali- 
bre emeralds set in the center the entire 
ring around. The ornate bezel holds a 
square emerald flanked on either side with 
diamonds and each holding a smaller square 
emerald. The effect of this design was 
excellent giving as it did the idea of a 
strip of bright green between two lines of 
flashing white made by its diamonds and 
emeralds running completely around the 
whole circle. 

x ok x 

A gold box for holding those perpetual 
and mundane things—cigars—sounds rather 
elaborate but the tone of this handsome 
utility piece is modified when it is found 
that the box itself is of simple cedar wood 
covered with green morrocco and that the 
gold merely makes a band for its edges, 
the clasp and lock with the tiny key, the 
hinges at the back and the name plate on 
the side and the close fitting handles at 
either end. The gold work is pierced but 
polished and plain except for the engraved 
monogram. The shape of this box shows 
a touch of the Oriental. It is wide at the 
bottom and tapers toward the lid quite 
abruptly while the lid itself is shaped high 
to a ridge in the center, like a mansard 
roof. It is a piece worth while. 

x ok * 


Three pretty brooches among many THE 
RAMBLER saw worn in Chicago were of 
unusual variety in design and material. 
An amethyst smooth cut and oval shaped, 
appeared in a brooch of platinum open 
work with a studding of diamonds. The 
large amethyst was held between two finish- 
ing ends of diamonds studded platinum and 
the whole brooch made a long narrow form. 
A large triangular, placque was built with 
a backing of silver, a large three cornered 
green tourmaline. Three small pieces of 
smoked amber were placed at the three 
corners and between these were three bright 
Pieces of turquoise matrix. Gold made the 
third brooch in pierced work studded with 
topazes. This was a long narrow article, 
a large double cut topaz for the center stone 
and half dozen smaller square cut stones 





countersunk in the gold and bordered witha 
pierced work on either side. These three 
brooches, although new and characteristic 
of the latest fashions, are not of a decided 
individual style. 

x Ok x 

An evening costume of all blue with a 
relief in color only in the figured georgette 
of the gown and in the ruby mounted 
jewels much put off and completed the cos- 
tume. The large pattern on the georgette 
was deep pink roses and in the earrings the 
ruby color caught this and repeated the note 
becomingly against the wearer’s face. A 
small brim all blue hat was turned up 
shapely at the back and in the turn of the 
coif, rubies and diamonds flashed from a 
pair of small combs. A pearl string made 
the necklace and for the finger rings, a 
huge star ruby was worn in a “pinky” ring 
on the little finger of the left hand. 

3% 

Repetition of gown color in the jewels is a 
happy fashion. It makes an artistic picture 
and when a becoming color is chosen, it 
adds to the wearer’s beauty. The gems gen- 
erally repeat the trimming color of the gown 
and they also make the lighter color note 
when the frock is dark or if a light colored 
evening frock, the gems in the jewelry will 
hold the deep color note. With the new 
seal browns and moss and bottle greens, 
green color topazes and smoked amber 
or for a contrast aquamarines and tur- 
quoises make the lighter note. For the 
paler tints in silks and chiffons, emeralds, 
sapphires and amethysts strike the darker 
tone. 

* * x 

Two exhibitions on view in one of Chi- 
cago’s largest stores showed such diversi- 
fied jewels as slipper buckles and unset 
gems and semi-precious stones. The slip- 
per buckles were shown against a backing of 
black velvet and they ranged from the larg- 
est two-inch squares to solitaire gems and 
button shaped studs. The largest buckles 
were hollow, ovals, oblong and square shapes 
with variety given to every pattern in ir- 
regular borders and altered width to the 
gem bands. The smaller buckles were 
sclid, squares, discs, lozenge shapes and oc- 
tagonal forms. One unusual design was a 
raised disc set in the center with a large 
baroque pearl surrounded with small bril- 
liants and another excellent pattern was 
the diamond shape with an emerald em- 
bedded in pavéd diamonds for its gem set- 
ting. In the second row of cases ran the 
unmounted gems. These were cleverly 
placed on small stands of mother of pearl 
and the smooth polished surfaces of the 
colored stones showed up to perfection on 
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the beautiful opalescent tints of the pearl 
cups. 
x ok * 

The black opals were noticeable among 
all of this gem exhibition through the color 
because of the excellence of some of the 
opal mountings which were made up in 
necklace pendants, finger rings and 
brooches. One pendant held a square black 
opal with blunted corners placed at the 
center of the drop pendant on a sautoir 
chain. 

* * * 

Among the handbags chosen for use 
while shopping and for afternoon wear 
along Chicago’s boulevards, variety was seen 
in the material, shape, size and design. 
There were small bags and purses, large 
knitting bags for those used for shopping 
and there was one extremely large silk 
bag tasseled and handled in bronze cord 
which had a bronze top to make it par- 
ticularly serviceable. Another bag was 
topped in bronze, had the regulation clasp 
mount with bevel-edged onyx, dark brown 
Suede. 

* 2a 

Suede again made the material for a 
small vanity case with gold mounted dia- 
monds as a trimming. An all mesh purse 
was very clever in design and form. 
Another was a small gold coin purse with 
back and handle all of fine gold machine 
work for even the handle was a braid strap. 
Another clever mesh purse was made of 
silver and it was a copy of the popular 
Miser’s purse design. It had a rim of sil- 
ver set with tourmalines. The purse itself 
was a fancy mesh and the two shirred bags 
were fringed with drop fringe of tourma- 
lines. 

* * * 

Bags were used with all types and styles 
of costumes. Black and white bags with 
black gowns, beaded bags with silk frocks 
and suede bags with tailored suits, but 
there is no rule for their choice, either in 
form, material or color and some excellent 
colorings were made when the bag color 
matched the gown trimming or was chosen 
to contrast with the main color of the cos- 
tume. THE RAMBLER. 








Robbery of the Jewelry Store of C. S. Welch, 
Sturgis, Ky. 


Evansvitiz, Ind., Sept. 5—One boy is 
under arrest and two other boys are under 
suspicion of being implicated in the rob- 
bery of the retail jewelry store of C. S. 
Welch at Sturgis, Ky., a few miles south 
of this city. The robbery took place Sun- 
day night, Aug. 31, when the thieves broke 
into a window in the rear of the jewelry 
store and stole watches and jewelry to the 
value of over $1,000. Bloodhounds at Se- 
bree, Ky., were at once sent for, and they 
took up the trail that led to the home of 
the boy who was finally placed under arrest 
by the Sturgis authorities. 

The robbery is reported by the police to 
be one of the largest that has taken place in 
Sturgis in many years. Mr. Welch carries 
a large and assorted line of watches, clocks 
and jewelry and most of his goods were 
exposed to the thieves when once they got 
into the store and they carted off a big 
lot of jewelry. 


ee oe 








74 THE JEWELERS’ CIRCULAR September 10, 1919, 








Wy SY 

QS AN 
N wy < 
NEA LON WHO 
NAS SAN NVA 
XX QN WS 
OPAQA QQ X \ 
Ng OMA 4S \. 
\\ S\ \ 
YS SN . 
S YQ QO 


Importers and Cutters of 





170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 


























Qnenhei ver Dos& Veith 


Cutters jiamonds 
Importers/ Pearls= 





Parts ea 170 Broadway 
London CorMaiden Lane 








Amsterdam New York. 














He J 

































Pearls 
Pearl Necklaces 


GOODFRIEND BROTHERS 


9-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chateaudun, Paris, France 
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ATTEMPTED HOLD-UP FAILS 


Five Automobile Bandits Visit Philadelphia 
Jeweler but He Drives Them Away 

PHILADELFHIA, Pa. Sept. 6.—Five hold-up 
men tried to hold up and rob Samuel 
Haas, a jeweler, in his store at 1738 Mar- 
ket St. on Wednesday night, but the plucky 
proprietor, although afterwards proctaim- 
ing that he was badly scared, drove tiem 
away at the point of a revolver. 

The pcelice believe that the five are the 
surviving members ot the band of seven 
men who successfully robbed the pawn 
shop of Abraham M. Freschie, at oth and 
Cambria Sts., last week and escaped in an 
automobile. One of the seven, Myer Katz, 
the chauffeur of the bandit’s machine, was 
arrested a few hours afterwards and an- 
other man, whose identity the police have 
not disclosed, was taken into custody two 
days ago. This would leave five of the 
original band, which would correspond to 
the number who were unsucessful Wed- 
nesday night with Haas. 

The Market St. jeweler dodged behina 
a cash register and threatened to shoot 
when two of the men pointed revolvers 
at him. He shouted at them so loudly that 
they took fright and fled. Mr. Haas held 
a revolver while he was doing the shout- 
ing, but he said yesterday that his “hand 
shook as if he were 400 years old.” 

The men escaped in a motor, as did 
the robbers of Freschie, and the police so 
far have been unable to find any trace 
of them. They took tive watches, valued 
at $50 as they fled from the store. 

Mr. Haas had closed the store at 9 
o’clock and was about to retire to his apart- 
ments above when there came a knock at 
the door. He answered and a young man 
walked into the store. He said he wanted 
to buy a watch. The jeweler took him 
to the rear of the store, about 50 feet from 
the door, and showed him several cheap 
timepieces. While they discussed the 
price of several watches four other men, 
in single file, walked into the store. 

“I felt something was about to happen,” 
Mr. Haas said. “I didn’t pay much at- 
tention to the youth I had been talking 
to, but watched the newcomers. 

“As the man in the lead came to within 
about five feet of me he suddenly pulled 
out a revolver. The next man did the 
same. They pointed them at me and the 
leader, a big fellow, said: 

“‘Throw up your hands! 
No foolishness.’ 

“I had slipped along the counter when 
my suspicions were first aroused and was 
only a couple of feet away from the cash 
register, which is several feet high. I 
pulled out the drawer and grabbed my 
revolver. 

“Put my hands up, nothing!’ I yelled 
at them. ‘Put yours up; bring ’em up 
and get ‘em high in a hurry!’ 

“I had my head down behind the cash 
register and they couldn’t see me to shoot. 
Thad pointed the revolver through an open- 
ing in the cash register and they could see 
the end of the barrel. 

“But I think I frightened them more by 
shouting, for as soon as I yelled they 
started to make a hurried exit. They 
stumbled over one another in their hurry 
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to reach the door, and the young fellow 
who first came into the store went with 
them. I think he must have been a plant. 
On their way to the door one of them 
grabbed the five watches.” 

Mr. Haas said that when the hold-up 
men first turned to run, the “big fellow” 
overturned a stand on which was a big 
pot of flowers and a large looking glass. 

“The crash reverbrated through the 
store,” the jeweler said, “and I at first 
thought I had instinctively shot at the flee- 
ing men.” 

The five men fled to an automobile stand- 
ing in front of a restaurant several doors 
east of the store. They started the car 
and fled out Market St. just as the police 
arrived. 

Mr. Haas said he had ample time to 
shoot at the fleeing robbers as they got 
into the motor but that he was so excited 
at the time that it never occurred to him 
to do so. 

All the highwaymen wore dark clothes, 
the jeweler said. The decoy who first came 
into the store was about 22 years old, 
five feet seven inches tall and weighed 
about 130 pounds. He was smooth shaven 
and well dressed. 








BURGLARS VISIT JEWELERS 


Milwaukee and Other Wisconsin Merchants 
Suffer Loss at the Hands of Law 
Breakers 


MILWAUKEE, Wis., Sept. 4.—Burglars and 
crooks—daring, experienced and master- 
like,—have been extremely active the past 
week with jewelers as their prey. Pos- 
sibly the most daring and the greatest 
jewelry robbery pulled off in Wisconsin in 
years was when daring burglars, working 
in plain sight of great Sunday night crowds 
parading Wisconsin St., entered and 
robbed the jewelry store of Julius Sauer- 
man, 166 Wisconsin St., Milwaukee and es- 
caped with goods valued at $4,000. The 
jewelry store of George Durner, 745 3rd 
St., which twice this year was the mark 
of “padded brick” artists, was robbed for 
the third time Sept. 3, when burglars 
smashed the store window and made: their 
get-away with about $600 in gems. 

The work of the men who entered the 
Sauerman store was apparently that of 
someone who was well acquainted with the 
premises and who watched Mr. Sauerman’s 
movements closely, the local authorities be- 
lieve. 

Mr. Sauerman had been working on re- 
pairs the entire Sunday afternoon of Aug. 
31, leaving the premises about 8:30 p. m. 
He returned unexpectedly, unlocked and 
walked in the front way, but before he was 
able to realize the presence of an intruder, 
the latter jostled against him and rushed 
through the back room, slipping back a 
spring lock on the rear door, he ran out. 
Upon approaching the store front Mr. 
Sauerman saw lights in the back room, 
through which the burglars entered. 

Realizing the man had made his escape, 
Mr. Sauerman went to the front of his 
store and appealed to a man loitering near- 
by to call the police. The man laughed 
and walked rapidly away. It is believed 
that he was an accomplice and_ possibly 
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the lockout for the man who did the actual 
work. 

The burglar left no clew to his identity 
beyond a heel print in the dust of the win- 
dow, where he filed the window bars and 
entered, and possible finger prints on the 
casing. 

That the job was done by an expert is 
very obvious. It was accomplished so 
quietly and expeditiously that several 
women working in a restaurant kitchen be- 
fore an open window three feet from where 
the burglar worked, heard no sound. A 
single bottle on the window sill lay on its 
side and brushed down as the burglar en- 
tered. 

The fact that the safe door stood open 
completely mystified Mr. Sauerman. There 
were no marks of its having been forced. 
Either the burglar was an expert combina- 
tion manipulator and was able to solve the 
combination through a delicate sense of 
touch, or learned the combination through 
some unknown means. 

“Everything taken was newly bought,” 
said Mr. Sauerman. “There were a num- 
ber of diamonds, jewelry, watches and 
other jewelry missing, which are valued at 
$3,500. In addition to this the burglars 
got about $500 worth of Liberty Bonds and 
War Savings Stamps. A missing carton 
which had contained watches showed how 
the burglar carried away his booty. He 
showed a good knowledge of jewelry leav- 
ing many articles of small value. 

Five $1 bills were carefully laid on the 
desk beside the safe in the thief’s rude 
attempt at humor. 


The work at the George Durner jewelry 
store was no less daring as it marked the 
third robbery of its kind within a year. 
After the second burglary this year, Mr. 
Durner had a special iron grating window 
protection built, which was of adjustable 
construction so it could be lowered during 
the day, and raised and. bolted at night. 
The burglars, Sept. 3, however outwitted 
Mr. Durner’s improvements, tossed a 
padded brick through the window, reached 
through the broken glass and iron grating, 
making their get-away with everything in 
reach, valued at $600. The robbery was 
discovered by a motorman on the 3d St. car 
line who notified the police. The Durner 
store was robbed several months ago. Two 
negroes were arrested and are now serving 
time in the house of correction. 

With equal boldness, one of three stran- 
gers stopping at the Hotel Crandall, one 
of the leading Summer resorts at Kilbourn, 
Wis., obtained a diamond ring valued at 
$135 and $65 in cash for a draft bought 
on an Towa bank for $2 and raised to 
$200, which was passed on A. Knippel, a 
jeweler at Kilbourn. Another draft bought 
for $4.50 was raised to $450 and deposited 
by one of the men with the Farmers and 
Merchants Bank, a_ checking account 
started, and the money drawn out by 
checks. The men traveled in a roadster 
bearing an Iowa license. 








The switching game was_ successfully 
worked recently at the jewelry store of 
Wolf & Klar, Fort Worth, Texas, when a 
stranger succeeded in getting away with a 
diamond ring valued at $500. 
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Bandits Beat Clerks Unconscious and Rob Store 








Philadelphia Pawnshop Looted by Thieves Who Brutally Beat Employes— 
Robbers Escape with $20,000 Worth of Jewelry—One Robber 
Shot by the Manager 

















PHILADELPHIA, Sept. 6.—One of a gang 
of seven automobile bandits was shot and 
three clerks in a pawnshop at 8th and Fed- 
eral Sts. were injured severely Iriday 
afternoon in one of the boldest daylight 
holdups in the history of the Police De- 
partment. The robbery was the third of 
its kind perpetrated on pawn shops and 
jewelry stores in the city in the last eight 
"The pawnshop selected for yesterday's 
daring raid was that of Charles Livingston 
at the southwest corner ot 8th and Federal 
Sts. While one of the men held up the place. 
at the point of a revolver, another entered, 
armed with a short iron bar, and quickly 
beat the employes into unconsciousness. 
Then, while the two clerks and the woman 
bookkeeper lay on the floor in pools made 
by their own blood, the daylight bandits 
systematically looted the pawnshop of 
nearly $20,000 worth of jewelry. 

John P. Kennedy, manager of the estab- 
lishment, although badly injured, recovered 
consciousness as the men were leaving the 
shop. Seizing a revolver, he took careful 
aim and fired one shot, which hit one of 
bandits in the right shoulder. As he fell 
to the floor, moaning in pain, the other 
bandits picked him up and carried him 
bodily to the waiting machine outside. 
Thev threw him into the bottom of the car 
and then throwing on full speed disappeared 
in a cloud of dust. 

The entire hold-up took nearly five min- 
utes and although sounds of the scuffle and 
the revolver shot must have reached the 
outside not a policeman appeared and not 
one of the dozens of pedestrians who were 
passing at the time went to the aid of the 
victims inside. 

It was only after the big car thundered 
down Passyunk Ave. that the alarm was 
given, but even then the bandits had taken 
all precautions for the license number was 
smeared with mud and no one could de- 
cipher it. The only thing that the swarm 
of policemen, who arrived after it was all 
over, had to work on was a meagre de- 
scription of three of the men and a vague 
description of the machine which was of a 
popular model. Tie clerk most severely in- 
jured is Thomas Patterson, of 6011 Walton 
Ave. He was taken to the Pennsylvania 
Hospital, where physicians said that his 
skull is fractured and that he might not re- 
cover. Patterson was struck over the head 
with the short bar. Miss Margaret O’Don- 
nell, of 5427 Spruce St., bookkeeper, was 
beaten on the head and fell unconscious as 
the thugs began looting the store. John P. 
Kennedy, of 130 Woodland Ave., Adlon, 
Pa., manager of the place, was also struck 
over the head with the short bar. He re- 
ceived lacerations and contusions and was 
taken to the hospital with Patterson and 
Miss O’Donnell. 

The bandits descended upon the pawn- 
shop shortly after 3 o’clock yesterday after- 





noon, At that time there were dozens of 
pedestrians on the street. Kennedy and 
Miss O’Donnell were standing at the desk 
going over some records and Patterson 
was arranging some articles for display in 
the window when the door opened and four 
men walked in. One of them carried a 
short iron crank in his right hand, while 
another held an automatic revolver. 

“Hands up you!” snarled the one with 
the revolver, and the three surprised occu- 
pants of the shop immediately complied. 
Then, without warning, the man with the 
bar slipped behind the three and one by 
one stretched them out unconscious on the 
floor with vicious blows on the head. 

As the sounds of the scuffle reached the 
outside three other bandits rushed in and 
jumping over the three on the floor began 
ransacking the place. They cleaned out the 
jewelry and other valuables in the window 
and then turned their attention to the big 
showcase. The bandits worked swiftly and 
apparently without fear of molestation for 
they made a thorough job of it. Then they 
turned to leave. 

By this time Kennedy had partially re- 
covered from the tremendous blow dealt 
him. Although partially blinded by the 
blood which came from a nasty scalp 
wound, he crawled behind the counter and 
seized a revolver. His movements were so 
quiet that he was unnoticed by the seven 
men. 

Taking careful aim at one of the retreat- 
ing men, Kennedy fired. The bullet struck 
its mark. One of the men clapped his hand 
to his right shoulder and pitched forward 
on his face. His companions seized him 
and carried him out to the machine. Ken- 
nedy staggered to the door just in time 
to see the machine speed down Passyunk 
Ave. _ 

In speaking of the hold-up today Miss 
O’Donnell, who is only 18 years old and 
a student at the West Philadelphia High 
School, which she attends during the school 
term, said: 

“I was leaning over the counter when the 
men walked in. I thought they were cus- 
tomers but Mr. Kennedy evidently thought 
differently for he reached for the burglar 
alarm with the intention of pulling it. The 
big robber with the revolver stuck it against 
Mr. Kennedy’s chest and told him he would 
kill him if he tried to pull the alarm. 

“As Mr. Kennedy threw up his hands 
another one of the men hit him on the 
head and he fell to the floor. I tried to 
pull the alarm also and all that I remem- 
ber is that the man pointed the gun at me, 
cursed me, and then something hit me on 
the back of the head and everything grew 
black. I didn’t know anything until I woke 
up in the hospital.” 

After treatment at the hospital Miss 
O’Donnell was taken to her home in West 
Philadelphia where physicians said she was 
suffering from a scalp wound. She is in a 
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highly nervous condition and is confined to 
bed. 

Patterson, the most seriously injured, is 
still in the hospital, but Kennedy, after 
having his wounds dressed, was able to go 
to his home. 

Late last night and this morning, the 
police began piecing together the versions 
of those who saw the hold-up. They 
learned that shortly before the ‘hold-up 
seven men were noticed seated on a step 
at 818 Federal St. while a big car with the 
license numbers disfigured stood at the curb. 
Six of the seven wore smoked glasses and 
this strange fact was noticed by a pedes- 
trian, who asked one of the men wearing 
the glasses what was the trouble with their 
eyes. The one questioned did not answer 
but turned to the one without glasses and 
growled, “Put on your glasses.” 

The police of the Thirty-third District 


also learned that when the car stopped in | 


front of the pawnshop two of the men 
stayed in the machine, one at the wheel and 
the other in the back seat. One stood on 
guard at the doorway, while four entered 
the shop. Later the men outside rushed in 
when they heard the scuffle and assisted in 
the general looting of the place. 








AUTO BANDITS ROB JEWELER 


St. Louis Jeweler and His Clerk Held Up 
While Gunmen Secure Valuable Loot 
St. Louis, Mo., Sept. 6.—Herman Stone, 

a jeweler of 1731 Franklin Ave., was held 
up and robbed of diamonds valued at more 
than $5,000 and $143 in cash by two men 
who entered his store shortly after it was 
cpened for the day’s business. Stone was 
struck on the head with the butt of a re- 
volver carried by one of the robbers, and 
his clerk, David Klebersky, dodged a simi- 
lar blow from the other. They escaped in 
an automobile which a third man of the 
gang had kept waiting outside. 

Preparation for the raid was made by 
one of the men visiting the store in the 
guise of a customer. He first brought a 
La Valliere to be repaired and paid the 
small amount asked for that work. The 
following day he returned and asked to be 
shown a gold watch, finally selecting one 
and paying a $3 deposit. 

After he left Stone opened the safe while 
Klebersky began placing articles in the 
display windows. A few minutes later the 
man returned with a companion, They 
closed the door, and drawing revolvers, 
forced Stone and his clerk to stand in the 
rear of the store, while the “customer” went 
through the safe, taking all of the diamonds 
and the money that had been kept there. 
He then demanded that Stone refund his 
deposit of $3 for the watch, and as the 
jeweler took the money from his pocket, 
the robber grabbed it, at the same time 
hitting him over the head with his re- 
volver. 

They then ran from the store and leaped 
into their automobile, Stone, although 
stunned, followed them to the street, shout- 
ing for help. A policeman leaped on a 
passing truck and gave chase, firing several 
shots at long range at the fleeing motor car. 
No trace of the men or jewels has been 
found. 
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Proposed Law Would Compel Dealers to Disclose Costs 








Bill Introduced in House by New York Congressman Provides for Licenses 
for All Lines of Business and Would Have All Merchandise 
Marked with the Cost Price to the Seller 

















WasuincTon, D. C., Sept. 3.—There is a 
bill now in Congress which seeks to pro- 
vide regulations under which all articles 
offered for sale shall have attached thereto 
a statement showing the cost of the article 
to the merchant, as well as the selling price 
to the customer. 

This bill was introduced early last month 
by Representative Siegel of New York. It 
is essentially a measure to prevent profiteer- 
ing but its provisions are so strict as to 
apply to all those engaged in business, 
whether they sell luxuries or necessities. 
Regulation is sought in this bill by having 
all merchants who do business obtain a 
license from the Collector of Customs of 
their district to transact business, and one 
of the conditions for obtaining a license and 
doing business under it is that all the mer- 
chandise shall be marked with the buying 
(or cost) price to the dealer. Violations in 
the act are punishable by a fine of not more 
than $5,000 or imprisonment for not more 
than two years, or both. 


Attention to this bill was called by the 
Chairman of the Legislative Committee of 
the American National Retail Jewelers’ As- 
sociation during the convention August 
26-29, at which time it was suggested that 
jewelers watch the progress of the measure 
and take steps to get their congressmen on 
record against it. 


The bill reads as follows: 


RECGUIRING ALL PERSONS TRANSACTING BUSINESS TO 
OBTAIN A LICENSE AND TO PREVENT PROFITEERING. 

Be it enacted by the Senate and House of Rep- 
resentatives of the United Statcs of America in 


Congress assembled, that when used in this act 
“ 


the term “person” includes individuals, partner- 
ships, corporations, 2:ssociations and joint-stock 
companies. The term “United States’’ includes 


only the States, the territories of Alaska and 
Hawaii, and the District of Columbia. The term 
“Secretary” means the Secretary of the Treasury. 
The term “Commissioner” means the Commis- 
sioner of Internal Revenue. The term ‘Col- 
lector’” means the Collector of Internal Revenue. 

Sec. 2. That every person in the United States, 
before transacting business either as manufac- 
turer, jobber, wholesaler or retailer shall be re- 
quired to obtain from the collector of the district 
wherein he transacts business a license or permit 
to transact business within such internal-revenue 
district for a period of one year. ‘That at the 
time of making application for the issuance of 
such permit or license he shall state under oath 
the kind of business which he transacts, together 
with such other information as the collector shall 
require, and shall pay to such collector the sum 
ot $10, to be paid into the Treasury of the United 
States. 

Sec. 3. That any person now or hereafter en- 
gaged in business in the United States to whom 
a permit or license shall have been issued, who 
shall expose or offer for sale or cause to be ex- 
posed or offered for sale to the public any article 
of goods, wares or merchandise without having 
Plainly stamped or +printed thereon or attached 
theretu a card showing the true, actual cost: price 
thereof, such person shall bé guilty of profiteering 
and shall be punished as hereinafter provided. 

Sec. 4. That every person who shall be guilty 
of violating cither sections 2 or 3 of this act shall 
be fined. in a sum not exceeding $5,000, and 
may be imprisoned for not more than two years 
or both. 

Sec. 5. That where the persons violating sec- 
tion shall be a partnership or joint stockholder 
or corporation, each of the partners or directors 


shall each be liable to the penalty prescribed in 
section 4. 

Sec. 6. That the language ‘“‘engaged in busi- 
ness,”’ used in section 3 of this act shall be con- 
strued to include those who manufacture or pur- 
chase from others, goods, wares and merchandise 
for the purpose of offering for sale such goods, 
wares or merchandise. 

Sec. 7. That the language “true, actual cost 
price thereof,’’ used in section 3 of this act, shall 
not be construed to include any drayage, freight 
or carriage charges paid by the purchaser, or any 
discount allowed on bills paid before maturity. 

Sec. 8. That each and every article of goods, 
wares or merchandise so exposed or offered for 
sale, or caused to be exposed or offered for sale 
in violation of sections 2 or 3 of this act shall 
constitute a separate offense under this act. 

Sec. 9. ‘That in addition to the penalty pro- 
vided for the violation of any part of this act, 
the commissioner shal! have the right to im- 
mediately revoke the said permit or license issued 
to said person to transact business, and no permit 
or license shall be issued to said person to transact 
business within one year after such violation. 

Sec. 10. That this act shall take effect im- 
mediately. 








DIAMOND FAMINE PERMANENT 


Members of Prominent Boston House Give 
Impressions of Visit to Diamond 
and Watch Centers of Europe 

Boston, Mass., Sept. 3—That the dia- 
mond famine in this country and elsewhere 
will continue for long owing to the grip 
the British Syndicate and the De Beers 
people have on the world’s output and to 
the unprecedented demand and the short- 
age of labor is the opinion of Nelson H. 
Smith, vice-president of Smith, Patterson 
Co., and Aubrey G. Gilmore, a director 
and manager of the wholesale watch and 
diamond departments, who have just re- 
turned from an extended trip to Europe. 
They visited England, Holland, Belgium, 
France and Switzerland, their mission be- 
ing to buy diamonds and watches for the 
wholesale and retail business. 

They found, as they expected, diamonds 
very high and buying conditions very diffi- 
cult, owing to the shortage of goods and 
the tremendous demand from nearly all 
parts of the world. The English Syndicate 
now’ controls all the diamond mines of 
South Africa, including those formerly 
controlled by Germany. As nearly all the 
diamonds in the world are now found in 
South Africa, very few in proportion be- 
ing found in Brazil, and still less in India 
and other regions, the English Syndicate 
have what amounts to an absolute mono- 
poly of the supply of diamonds to the en- 
tire world. 

For a long time, the Syndicate has con- 
sistently and regularly advanced the prices 
at which it sold rough diamonds to the 
cutter, and recently the advances have been 
very marked. The biggest single jump 
came just as Mr. Smith and Mr. Gilmore 
were leaving Amsterdam, after making 
their purchases. It was an increase of 10 
per cent to 30 per cent on the entire line. 

Besides the extraordinary prices, there 
is a great scarcity of goods and a tremend- 
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ous demand, especially from America, and 
also from England, France, Japan ana 
most other countries. It is certain, they 
say, that the diamonds in the jewelers’ 
stocks today are much cheaper than they 
will be at any future time that can be 
foreseen. 


From Holland Mr. Smith and Mr. Gil- 
more started for Switzerland via Paris to 
visit the watch manufacturing cantons of 
Switzerland. The trip from Amsterdam 
to Paris took about 16 hours. For nearly 
six hours in the afternoon they rode 
through the devastated region of France. 
It was indeed very sad and awful to see 
the many wrecked villages, all the railroad 
bridges gone, not a single one but was a 
temporary structure, for nearly. six hours, 
and a great deal of single track, countless. 
shell holes, many trenches and barbed wire 
entanglements, and occasionally a lone soel- 
dier’s grave. Stories of the destruction 
have certainly not been exaggerated, but 
one thing that people here don’t realize 
possibly is the wonderful speed with which 
the French have cleaned up the wreck. 
Temporary bridges have been built by the 
hundreds, stations partly repaired with 
wood and sheet iron, shell holes and 
trenches filled in and in many places, the 
fields are growing a new harvest. The 
work accomplished is really wonderful in 
seven months’ time. 


CONDITIONS OF THE SWISS WATCH INDUSTRY 

In Switzerland it is still necessary to 
procure from the police, not only bread 
tickets but also cards for milk, cheese, 
butter and fat—the latter being required 
for any dish that is fried. Practically no 
white bread is obtainable, and usually the 
only meat is veal. However, living condi- 
tions are comfortable but with prices very 
high. Possibly 50 per cent of the hotels in 
the mountains are open but there are very 
few guests and the people are eagerly hop- 
ing for the return of the many American 
visitors to Switzerland. And this much 
can be said, that the tourist is at present 
subjected to far less trouble and incon- 
venience both in securing visé to enter and 
leave Switzerland and in registering with 
the police, than in England, France or Hol- 
land. The service is apparently better or- 
ganized and more courteously carried out. 

All the watch manufacturing is done in 
the cantons on the French frontier where 
the people speak French and are French 
in every tendency. The workmen in the 
watch industry, as in every other, are get- 
ting much higher wages than formerly and 
higher advances and shorter hours are cer- 
tain to come in the near future. Wages in 
this industry at least are still much higher 
in America than in Switzerland. 


In the manufacture of ladies’ small 
bracelet watches at moderate prices, Swit- 
zerland leads the world by a big margin. 
At present there is a very great scarcity of 
good American watches, owing largely to 
the fact that the factories could not imme- 
diately change back from the manufacture 
of war articles, and meanwhile, a vacuum 
is created in the market which it will be 
impossible to eliminate for at least a year 
and probably longer. Switzerland is feel- 
ing the effect of unusually large demands 
for watches from America, and goods there 
are very difficult to secure. 
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Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 
Main Office and Factory Downtown Office 
6 West48th Street 12&14. John S treet 
TELEPHONE {133Z} BRYANT TELEPHONE {338} CORTLAND 
New York City. 
e) @ 
| aoe 
$ 
¢ 
4 
| A. JAFFE & SON 
; 35 Maiden Lane, New York 
$ 
$ 
$ 
$ 
: DIAMONDS 
, 
} 
! 
4) 1. JAFFE ) 
4 | (H. FRIEDMAN Established 1892 |} 
I _________e _ ____HHHH _ ___t 
WILLIAM LEVINSON MORRIS ROSENBLOOM A. M. WEINBERG 
i 
Established 1886 
MORRIS ROSENBLOOM & CO. 
IMPORTERS OF 
Represented by: OFFICES 

hi WEINBERG - Main Office: 156 E. Main St., Rochester, N. Y. 

HARRY B. STONE Chicago Office: 802 Mallers Bldg., Chicago, II. 

ALVIN BERNSTEIN ROMER ioc cesccasseacced 32 Sarphati Straat 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., Sept. 6.—The monthly report of the trade of Canada for June gives 


the value of imports 








for home consumption in the jewelry and allied trades as fol- 
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LOOKING FOR A MINE 


St. Louis Jeweler Reports Discovery of a 
Diamond in the Ozark Mountains 
of Arkansas 

St. Louis, Mo., Sept. 4.—Discovery of a 
rough diamond, which weighed three-quar- 
ters of a carat when cut, in the Ozark 
Mountains, six miles from Eureka Springs, 
Ark., has led to the belief that another dia- 
mond field may have been uncovered, ac- 
cording to H. A. Rainwater, of the Hess 
& Culbertson Jewelry Co., Inc., who has 
just returned from an inspection of the 
territory. 

The location, a round knoll in the heart 
of the mountains, is of cyclonic and crate- 
rial formation, and has many evidences of 
upheaval and disturbance, Rainwater says. 
A careful investigation of the ground 
showed at least 20 different kinds of vol- 
canic earth and rock, samples of which he 
gathered and which he will present to 
Washington University, St. Louis, for ex- 
amination and analysis. 

An Ozark mountaineer, residing nearby, 
while crossing the knoll, several months 
ago, found a pretty stone of unusual for- 
mation. He had not the slightest idea 
what it was, but on his next visit to Eureka 
Springs showed it to the cashier of the 
First National Bank, who expressed his 
belief that it might be a diamond. The 


cashier offered to send it to Rainwater for’ 


expert opinion. He unhesitatingly pro- 
nounced it a diamond and sent it to a New 
York firm to be cut. 

Mr. Rainwater has a Summer home at 
Eureka Springs, and interested in the dis- 
covery, decided to spend a week on the 
ground after reaching that city. He had 
no trouble locating the mountaineer who 
had found the stone, and he readily agreed 
to show him the hill. 

The knoll, Rainwater discovered, is com- 
posed of a very dark, hard brown clay, 
plentifully intermixed with masses of vol- 
canic substance, the exact formations in 
which diamonds are found. As a general 
rule this formation is found only far un- 
derground, but Rainwater believes that 
many years ago there was an upheaval 
that reversed nature’s custom and brought 
this field to the earth’s surface. 

It is impossible to say whether or not 
the diamond found was a “freak” or if a 
field of them has been stumbled upon. If 
an analysis of the different kinds of earth 
and rock brought back by Rainwater 
proves conclusively that they are of dia- 
mond field formation, an effort will be 
made for extensive operations. 

A report from the Washington Univers- 
ity geologists is expected shortly. 

There is a real diamond mine in Pike 
County, Ark., from which many gem stones 
have been taken, though few have been 
marketed. This mine will probably be de- 
veloped on a large scale in the near future. 
It is a true “pipe” the boundaries of which 
have been fully located. Little has been 
said about this mine, though much has been 
done to make sure it is a real mine. Other 
“mines” have been spoken of in Pike 
county, but none have as yet panned out. 
Carroll county, where the new discovery 
has been made, is about 150 miles away 
frem Pike county. 
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SOMERS & BRAUNSTEIN 


MANUFACTURERS—!IMPORTERS 
87 MAIDEN LANE 


NEW YORK 


PLATINUM DIAMOND JEWELRY 
AND MOUNTINGS 


OF MERIT AND DESIGN 


Representatives 
M. L. BRAUN 
E. A. WEINSCHENK 
O. J. SOMERS 





























THE HIGH COST OF LIVING— “| 


results (among other causes) from the HIGH COST OF PRODUCTION. 
High Cost of Production results from ADVANCED COST OF MATERIALS 
and Labor. If YOUR Manufacturing Material includes 


Precious and Imitation Stones 


WE can save YOU Money IF YOU ORDER NOW. There’s no telling 
what you may have to pay if you procrastinate. “Take the tip from those 
who know” and ORDER NOW! From— 


H. NORDLINGER’S SONS 


15 Maiden Lane, New York. 32 Rue Beaurepaire, Paris. 16 Steingasse, Gablonz a/N. 











63 Washington St., Providence. * 
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The BUYERS’ DIRECTORY 


Price, $1.00 


The Jewelers’ Circular Publishing Co., JJ John St., New York | 
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Reports from the European Diamond Markets 








Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 

















Lonpon, Aug. 19 (Delayed in the mails). 
_—Business among dealers in this center 
is reported somewhat quiet of late, due to 
the holiday season. Wholesale houses are 
doing a brisk trade, however, as there are 
still many orders coming forward from 
the Colonial possessions and from eastern 
customers. It has been before stated that 
buyers are now becoming accustomed to 
the prices which are demanded for gems, 
and objections are becoming fewer so long 
as the gems required are meeting the de- 
mand as to quality. 

During the last four weeks a number of 
representatives of well-known American 
firms have been visiting this market and 
have made some purchases of different 
grades of diamonds. It is noted that even 
in the medium and ordinary qualities, the 
American market is at present the buyer. 
The home market is very quiet, as the 
manufacturing jewelers over here seem 
not to have grasped the idea of the tend- 
ency of prices to rise in the diamond in- 
dustry. It is an open secret that recently 
many London firms have sent their parcels 
of diamonds to Amsterdam and Paris, 
where they were sold for better prices 
than would have been the case in the Lon- 
don market. 

Generally, small manufacturing jewelers 
are without supplies of diamonds, having 
been reluctant to buy for some time past 
owing to high prices. Evidently these 
dealers will find themselves very much dis- 
appointed in their belief that they would 
be able to buy at cheaper prices. All 
grades of diamonds have increased again 
during the past month from 15 to 20 per 
cent caused by a similar increase in the 
price of rough material, and with the con- 
tinued scarcity and curtailment in the out- 
put of the mines, there is every prob- 
ability that the market will maintain the 
same firmness if prices do not even go 
higher. 

The same condition prevails in the pearl 
business, in which a number of important 
transactions were recently consummated. 
Business in colored stones has improvea, 
and is resuming its pre-war condition, with 
the returning of many lapidaries who have 
been in active service since the war started. 
It is to be desired that in this branch of 
the gem trade lapidaries will also endeavor 
to hold the market, and not be crowded 
out by German and Austrian gem cutters 
who have formerly invaded commercial 
ground here. 


Parts, August 16. (Delayed in the 
mails).—The diamond and affiliated trades 
in France are slowly resuming their normal 
aspect, and business, which was greatly 
handicapped by the four years of war, is 
being developed. Jewelers are again find- 
ing their respective places in the industry 
and are making every possible endeavor to 
not only rebuild their business, but to fight 
competition from their enemies. With the 
free importation of certain articles, it is 


evident that soon many articles from Ger- 
man industrial towns will be in this market 
unlessgFrench manufacturers keep guard 
and check competition. It is argued by 
experienced men in the jewelry trade that 
one of the first measures to be taken against 
this danger should be the establishment of 
first class craft schools with efficient in- 
structors where the younger generation may 
be taught the jewelry trade in every 
branch. 

Experience has taught us that there are 
not enough jewelers learning the business 
at the present time. It is especially es- 
sential just now that new designs be pro- 
duced. Realizing this condition, a move- 
ment has been started by Ascher Bros., of 
Amsterdam and Paris, who have acquired 
a plot of land at Versailles, where they 
are erecting a factory for diamond cutting 
to be used for the purpose of teaching 
orphans of soldiers killed in the war. 

It has been learned that the pen used 
by Clemenceau at the signing of the Peace 
Treaty at Versailles was presented to him 
by the students of the Lycee-Jules-Ferry, 
and was manufactured by the well-known 
firm of Vever. The pen bears the arms of 
the United States, Great Britain, Belgium 
and Italy, and is surmounted by the French 
cock singing the song of victory. The date 
and year 1919, as well as the word Pax 
are set with brilliants, sapphires and 
rubies, illustrating the colors of the French 
flag. It is really an excellent example of 
the goldsmith’s art. 


—— 


AMSTERDAM, Aug. 27. (Delayed in the 
mails).—Market conditions in this center 
are still very active and an enormous de- 
mand from other centers is being made 
here for all qualities of polished diamonds. 
The higher qualities are at the present time 
more in demand than the cheaper grades, 
although lately many parcels of medium 
grade gems have been shipped to the 
American market. The only difficulty with 
which our cutters and dealers are contend- 
ing at present is the acquiring of the 
proper gems. 

The demand for rough material is also 
very brisk and there is a scarcity in this 
market which is acting as a handicap to 
business. Melée and smali gems have ad- 
vanced in price again during the last fort- 
night, but are still being eagerly purchased. 
It may be stated with assurance that dia- 
monds have never reached the prices that 
they are demanding today, although dur- 
ing the pre-Kimberly times, or when Bra- 
zilian diamonds were the chief supply, 50 
years ago, prices were then very high. 
Conditions have, of course, changed very 
materially since that time. 

Recently much controversy has developed 
regarding a bill brought in by the Govern- 
ment of South Africa for the establish- 
ment of the diamond cutting industry 
within the commonwealth, and the sup- 
port granted by the government as well 
as by private companies to further this 
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scheme. It would not be wise at the pres- 
ent time to dwell upon the possible suc- 
cess of this plan, as experience has taught 
that the introduction of a new industry into 
a country takes a longer time than is usually 
contemplated. 








DEATH OF GEO. H. ROBINSON 


Former Member of Silver Trade and Di- 
rector of Many Corporations a Victim 
of Apoplexy 
George Hazard Robinson, a former vice- 
president of the Gorham Mfg. Co. and for 
many years active in its affairs, but more 
recently a broker at 15 Broad St., New 
York, and an officer in a number of corpo- 
rations, died suddenly of apoplexy in his 

office Friday morning, in his 73rd year. 

Mr. Robinson, who practically retired 
from active business six years ago, was at 
one time widely known in the silverware 
trade while he was associated with the late 
Edward Holbrook -in the development of 
the Gorham concern. He had been spend- 
ing the Summer at his country place at 
North Port, L, I., and came to the city 
several times a week to attend directors’ 
meetings. His home in New York was at 
339 W. 73rd St., where the funeral was 
held on Sunday. 

Mr. Robinson was born at Narragansett 
Pier R. I., and came to New York as a 
young man. He married Miss Sarah De- 
Lamater, a daughter of the late Cornelius H. 
DeLamater, head of the DeLamater Iron 
Works, with which concern he was asso- 
ciated for a number of years. Mr. Robin- 
son was President of the Garfield Na- 
tional Bank at one time prior to becom- 
ing vice-president of the Gorham company, 
In recent years he had been engaged in the 
brokerage business. 

At the time of his death he was a direc- 
tor of the American-La. France Fire En- 
gine Co., president and a director of the 
Baeck Wall Paper Co., trustee of the 
Bowery Savings Bank, treasurer and direc- 
tor of the Manhattan Life Insurance Co., 
president and a director of the Narragan- 
sett Pier Co., president and a director of 
the S. S. Hepworth Co., and a director of 
William A. Miles & Co. 





LAST HONORS PAID 


Funeral of the Late Charles T. Paye 
Attended by Many Friends and Business 
Associates 
NortH ATTLEBORO, Mass., Sept. 8.—The 
funeral of the late Charles T. Paye, of the 
Paye & Baker Mfg. Co. was held last 
Tuesday afternoon at 2 o’clock from his 
late residence on S. Washington St. The 
services were attended by a large number 
of friends and business associates. Rev. 
H. E. Latham of the First Universalist 

Church, was the officiating clergyman. 

There was a wealth of floral tributes 
which testified in a measure to the high 
esteem in which the deceased was held 
by all who knew him. 

The bearers were: L. E. Freeman, Frank 
P. Kennedy, Wallace Franklin, Elton B. 
Fisher, Carl Hempel and Fred A. Howard. 

Interment was at the Lakeside cemetery, 
East Providence. 
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BUY FROM THE CUTTERS 





LONDON 
26 Holborn Viaduct 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


PARIS 
39, Rue de Chateaudus 








FROM MINES TO MARKET 











: Patented Serial No. 275,258 113 Point St. 








CUTTING 
PAIRING 
POLISHING 

EMERALDS 


SAPPHIRES 
RUBIES 


and all other semi-precious stones 
We make a specialty of 
Fine Calibre Work 


Espositer, Varni Co., Inc, 
45-49 John St. NEW YORK 























Coral Beads 


Pink and White 


SEND FOR MEMO. 


TALIERGIO CO. 


82 Nassau St. New York 











ATTENTION MANUFACTURERS 


Onyx Ring Stones Furnished for any sise 
Diamond. 


Black Onyx, Coral and Mosrning Jewelry. 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane,N.Y. 








Pe World War Veteran 
2\ Rings, Pins and Buttons 

oe for Army and Navy 

i Ask Your Jobber for Prices 


Manufactured by 


EXCELSIOR MFG. CO. 


Providence, R. I. 

















ENUS 


PEARL 
NECKLACES 





The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


We can match any pearl necklace. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 








ARREAUD & GRISER 


465 John St., New York 


LAPIDARIES £F£¢i0u8 


EMS in Unique Cuttings 


THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 













A. & S. ESPOSITER 


27 MAIDEN LANE 


CORNER OF NASSAU S&T. 


Jobbing Promptly Done at Reasonable Prices. 


LAPIDARIE 


Cutting 2d Polishing 


Rubies, Sapphires and 
Emeralds Especially 

















Henry E. Oppenheimer & Co. 


In original lots for manufacturers 


FINE MELEE 





In straight sieved sizes 


—s 











1 Maiden Lane, New York 
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GOES TO CHAIN GANG 





Crook Who Obtained Watches from Atlanta, 
Ga. Jewelers Gets Severe Sentence 


ArtanTA, Ga., Sept. 6.—Julius Greer, 
who was arrested in this city July 25, on 
the charge of robbing a local jeweler, and 
is believed by the police to have swindled 
a number of the trade in this vicinity, was 
recently tried in the criminal division of 
Hall County Superior Court, and convicted. 
Judge Andrew Calhoun, who presided at 
trial, sentenced Greer to serve a term in 
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months ago very successfully and jewelers 
and the police had been on the lookout 
for him. Recently Greer visited the store 
of A. J. Delk, a retail jeweler on Edge- 
wood Ave., who caused his arrest on the 
charge of larceny, and he was held in the 
belief that he was the man who previously 
operated. Geer denied all guilt when ar- 
raigned for examination in the local police 
court, but the police authorities thought 
they had sufficient evidence to hold him for 
trial. 

It is suggested that jewelers who may 
have had any uncomfortable experience 











JULIUS GREER, SENT TO CHAIN GANG AT ATLANTA, GA. 


the chain gang and pay $150 fine as well. 
Greer was convicted on the testimony of 
J. A. Purvis, a jeweler on Mitchell St., 
who was one of his victims, 

Greer, whose portrait is shown herewith, 
is described as being five feet eight and a 
quarter inches high, weighs about 120 
pounds, of slim build, medium fair com- 
plexion, and has chestnut brown _ hair. 
Among his prominent features is a scar on 
his forehead and a scar on the back of his 
neck. 

It is charged by the police that Greer 
is the man who succeeded by a clever trick 
in stealing a number of watches and other 
articles from local jewelers some time ago. 
The trick of the swindler then was to call 
at the office of a retail, jeweler and claim 
that the jeweler had a watch of his that 
had been left for repairs. The man would 
point out a watch on the rack and say that 
it looked like his and that it had been taken 
there by some friend or relative while he 
was sick in bed. The jeweler would often 
take up the watch that the man pointed out 
and would tell him that the name on it was 
that of some one else, but the name the 
jeweler gave the man would pretend to 
recognize as the name of his sister, brother- 
in-law or some other person whom he said 
had brought the watch and placed it in 
their own name instead of his. The man, 
in many of his visits, was accompanied by 
a 12-year-old boy who, while the swindler 
was talking to the jeweler or clerk, would 
sneak around the counter and steal any- 
thing he could lay his hands on. In most 


cases the youngster showed a discriminat- 
ing taste and picked out valuable articles 
which were missed after the stranger’s 
visit. 

The stranger worked Atlanta several 


with the man, write to the prosecuting at- 
torney of Atlanta, and give the details of 
the transaction. 








Program for Oregon Retail Jewelers Who 
Meet at Pendleton Sept. 19 and 20 

ALBANY, Ore., Sept. 3—The Oregon Re- 
tail Jewelers’ Association will hold its next 
annual convention in Pendleton, during the 
Round-Up on Sept. 19 and 20. 

The programme for the convention has 
been announced by F. M. French, of this 
city, who has served several terms as an 
officer of the association. The association 
now has more than 100 members. 

The programme for the coming sessions 
which will be the 12th annual convention 
of the association, follows: 

FRIDAY, SEPTEMBER 19. 

Registration of delegates ; 8.30 a. M., con- 
vening of convention, address of welcome by 
the mayor of Pendleton; 8:45, response to 
address of welcome; the president’s annual 
address, by O. A. Hartman of Salem, presi- 
dent of the association; address by K. Fal- 
kenberg of Walla Walla, Wash., presi- 
dent of the Washington Retail Jewelers’ 
Association and also president of the Walla 
Walla Commercial Club; announcements ; 
address on “A Model Accounting System,” 
H. Victor Wright of Los Angeles; transac- 
tion of business of the association, reports 
of committees and appointment of new 
committees. 

SATURDAY, SEPTEMBER 20. 

Selection of convention city for 1920; 
address, “The War Tax,” Colonel John 
L. Shepherd of New York; election of 
officers; address, “The National Jewelers’ 
association,” G. A. Brock of Los Angeles, 
president of the California Retail Jewelers’ 
Association; open session. 
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The present officers of the Oregon Retail 
Jewelers’ Association who will have charge 
of and preside at the coming convention 
are: O. A. Hartman, of Salem, president; 
Royal M. Sawtelle, of Pendleton, first vice- 
president; Martin J. Reddy, of Medford, 
second vice-president; F. J. Donnerberg, 
of Astoria, third vice-president; F. M. 
French, of Albany, secretary-treasurer. 
The officers above named and J. P. Jaeger, 
of Portland and F. Abendroth, of Port- 
land, compose the executive committee. 








ALLEGED SWINDLER HELD 


Man Accused of Being Bogus Check 
Operator Now Under Arrest in 
Richmond 


BaLtimorE, Md., Sept. 6—Under the 
name of William R. Smith, an alleged 
clever forger and bogus check operator, 
who, on Oct. 12, 1918, it is charged, ob- 
tained two rings from S. & N. Katz, 105- 
107 N. Charles St., valued at $650, for 
which he tendered the salesman a sup- 
posedly certified check for $600 and 
promised to mail a check for the balance, 
is under arrest in Richmond, Va., for ob- 
taining $2,000 in travelers’ checks on an 
alleged bogus check for $2,000. The 
checks were obtained from the American 
Railway Express office in Richmond and 
Smith is now a Federal prisoner. 

Smith’s aliases are “William Walker,” 
“Paul Smithers” and “A. B. Darden.” His 
picture sent here by the Richmond au- 
thorities, photographs of his checks and 
handwriting have been positively identified. 
Detective Lieut. C. A. Kahler, who was 
assigned to the Katz case, had no diffi- 
culty in having the Bertillon picture iden- 
tified both at the Katz store and at the 
jewelry store of Mitchell & Norwig, N. 
Howard St., where Smith attempted to 
pass a check for $600 but was turned down 
because he was unable to have anyone 
identify him. 





Information was received here yesterday 
that when Smith’s room was searched on 
Sept. 5 a complete forger’s outfit was dis- 
covered, including bogus _ certification 
stamps, which he is alleged to have used 
to make the checks appear genuine. 
Smith’s trial will come up in Richmond 
next month. According to information re- 
ceived here Smith attempted to defraud a 
Norfolk jeweler to the extent of $800, but 
his scheme was discovered before the 
jewelry was shipped. 

Under the name of “Henry Walker,” 
Smith visited the Katz store and related 
what seemed to be a plausible story. He 
said he was a member of an automobile 
firm at Henderson, N. C., and expressed 
the desire to buy an engagement ring and 
a wedding ring. He showed a bogus busi- 
ness card and after selecting a diamond 
ring valued at $625 and a wedding ring 
for $25, he tendered a check drawn on the 
First National Bank of Henderson, N. C., 
for $600. The check was signed “Henry 
Walker” and was endorsed “Walker & 
Co.” Smith explained that he could not 
pay the $650 and promised to send the 
balance of $50 “when he reached home.” 
A few days later the jewelry firm was 
notified that the check was a forgery. 
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So CARLYLE—a plain and simple pattern, beautiful and full of character. 
The unique, bright beveled surfaces give the pattern a richness and 
splendor seldom equalled. It’s a quality pattern in a quality line. 


FRANKLIN SILVER PLATE COMPANY 


Rogers, Lunt & Bowlen Co., Greenfield, Mass. 
Successors 
Wis 
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DEMANDS ON NEWARK M’F’RS. 


Jewelry Union Asks Twenty Per Cent In- 
crease in Wages and Abolition of home 
and Piece Work 

Newark, N. J., Sept. 6—At a largely at- 
tended mass meeting of the organized jew- 
elry workers of Newark, held last Thurs- 
day night at the Labor Lyceum on 14th 
St, the members voted to sanction the gen- 
eral demands to be made upon the manu- 
facturing jewelers of Newark. It was de- 
termined to serve these demands early this 
week. The demands, as formulated on a 
circular announcing the mass meeting last 
Thursday night which was distributed at 
the various jewelry factories of the city 
previous to the meeting, are as follows: 

(1) A 20 per cent increase for all 
workers in the jewelry industry, to 
meet the present and ever-increas- 
ing high cost of living. 

(2) Double pay for all overtime 
and holiday work. 

(3) The abolishment of home 
work and the slaving piece work 
system in the jewelry industry. 

(4) The establishment of a bet- 
ter apprenticeship system in the 
trade. 

Only members of the union bringing 
their books to the meeting with them were 
allowed to vote, although non-union mem- 
bers were invited to the meeting. In the 
manifesto issued to the members of the 
union it was stated that the membership of 
Local No. 2, International Jewelry 
Workers’ Union, at present included over 
80 per cent. of the most skilled workers of 
the trade. It also announced that in addi- 
tion to the three firms mentioned last week 
the employes of L. Fritzsche are on strike. 

The manufacturers say there have been 
two general wage raises within the last 
couple of years in response to demands 
from the union, and that many manufac- 
turers have granted much more frequent 
raises to their employes. There is such a 
scarcity of jewelry workers now that it is 
hard to get orders out on time, and a strike 
at this time can only cut the production, 
thereby decreasing the amount with which 
to pay jewelry workers. 

In speaking of the statement made as to 
the strike at the factory of the Frank Krem- 
entz Co.. 164 Emmett St., a representative 
of this concern said: 

“Our men made demands of us_ that 
would have cut our production by 50 per 
cent, and made the cost of our goods pro- 
hibitive from a consumption standpoint. 
We refused to consider the matter, and our 
men went on strike. Our loyal, efficient 
men have returned to us, and the agitators 
of ‘no work and high pay’ have been dis- 
charged, and our shop is now in fine 
shape.” 

According’ to a statement of Arthur M. 
Torrey, secretary of the Employers’ Asso- 
ciation of New Jersey, representing the 
cutlery manufacturers affected by the strike 
ordered several weeks ago by the United 
Brotherhood of Metal Workers, the cutlery 
concerns are gradually getting back to 
normal conditions, despite the fact that the 
demands of the brotherhood for a 44- 
hour week and 10 per cent. increase 
in the piecework scale has not been 
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granted. The factory of R. Heinisch Sons, 
at 109 Bruce St., which was one of those 
which was completely shut down when the 
strike was called, has started operations 
again, with some of their old force, many 
of whom have left the union ranks, accord- 
ing to Mr, Torrey. Although the strikers 
claim that there are still more than 1,500 
on strike, Mr. Torrey states that many of 
the cutlery concerns are now working with 
more than three-quarters of their men. 








CONFESSES CRIMES 





Man Wanted for Passing Bogus Checks 
Arrested in Baltimore and Admits 
Charges 


BactimorE, Md., Sept. 6.—Sought by de- 
tectives in this country and Cuba for over 
a year John J. McGinnis, 20 years old, 
of Philadelphia, wanted in many cities on 
charges of burglary and passing worthless 
checks, was arrested here at the Timonium 
Fair grounds by an operative of the Pink- 
erton National Detective Agency on Thurs- 
day. 

McGinnis is under indictment here on the 
charge of passing a worthless check for 
$500 on Joseph Castelberg, jeweler, Lexing- 
ton St. and Park Ave., on Dec. 26, 1918. 
He is also under indictment here for pass- 
ing worthless checks on L. Sneidman, 405 
N. Eutaw St. and for burglarizing the 
home of Allen Merrifield, 100 Belvedere 
Ave., and stealing jewelry valued at $1,500, 
Half an hour after McGinnis’ arrest he 
amazed the police officials by making a 
full confession. For two days he was held 
at police headquarters telling the details 
of how he swindled merchants throughout 
the country. 

According to Marshall of Police Carter 
and Acting Detective Captain Schanberger, 
McGinnis is wanted in New Orleans, 
Louisville, Ky., Twin Falls, (Idaho), New 
York and Philadelphia. The police esti- 
mated that through his check operations 
and thievery he has obtained $15,000 during 
the past 18 months. Racing men, particu- 
larly owners of the big stables, and promi- 
nent jockeys licensed by the American 
Jockey Club have been on McGinnis’ trail 
for over a year. The Pinkertons, likewise, 
have been hot after him. 

McGinnis in his confession to the police 
handed over a score of pawntickets show- 
ing that he had pawned jewelry valued at 
thousands of dollars in New York pawn- 
shops. One ring alone was valued at 
$4,000 and was stolen from E. H. Harrison, 
a department store owner, of Twin City 
(Idaho) two months ago. An automobile 
valued at $3,500 was stolen three months 
ago from J. H. Keene, of Louisville. Mc- 
Ginnis drove the automobile to Cincinnati, 
shipped it by freight to Pittsburgh and 
placed the car in a garage there. 

- Detective Lieutenant C. A. Kahler was 
originally assigned to the complaint made 
by Mr. Castelberg and it was through his 
work that McGinnis was trailed from this 
country to Cuba. Kahler has been: as- 
signed to go to New York and recover as 
much of the stolen jewelry as_ possible. 
McGinnis was recognized at the Timonium 
Faim, and when he was pointed out he 
fled, leaping a fence and attempting to 
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elude his pursuers by taking to the woods 

McGinnis was introduced to Mr. Castel- 
berg by an employe and Mr. Castelberg was 
so impressed by the clever talk of Mc- 
Ginnis that he accepted a check for $500 
drawn on the Second National Bank, of 
New York. McGinnis represented himself 
as “L. Lyke,” a jockey. Everyone who 
met McGinnis thought that he was the 
real Lyke.. A few days later after Mc- 
Ginnis disappeared the check was _ re- 
turned. The genuine Lyke denounced the 
impostor for using his identity and jockeys 
and horsemen throughout the country 
banded together in their search for the 
impostor. 

McGinnis’ scheme was to visit cities 
where racing was scheduled and to repre- 
sent himself as a jockey or the son of a 
prominent horse owner. After showing 
“credentials” in the form of telegrams he 
had little difficulty in passing checks. 








JEWELER SHOOTS BACK 


Thief Who Assaulted Pittsburgh Merchant 
Flees When the Latter Opens Fire 


PitTspuRGH, Pa., Sept. 6—When a lone- 
hand burglar attempted to hold up Joseph 
Stein, Jr., a member of the firm of Stein 
& Buechel, 309 Lyceum building, Penn 
Ave., about 1 o’clock yesterday afternoon, 
he had not reckoned with the fact that 
Stein formerly hailed from Texas and was 
somewhat of a shot. The thief therefore 
got little for his trouble and came close 
to being killed, for Stein fired several shots 
at him, none, however, took effect. 

It appears that the stranger, described 
as being about 25 or 27 years old, five feet 
10 inches in height, of dark complexion, 
slender build and wearing a dark blue suit 
and derby hat, called and asked to see some 
watches of the better grade, which Mr. 
Stein proceeded to show him. As the story 
goes, the stranger dealt Stein a blow as he 
was reaching over in the case to bring out 
some goods, and Mr. Stein staggered some- 
what. The blow was sufficiently heavy to 
make several ugly marks, but Stein 
warded it off as best he could, and made 
for the safe where he kept a loaded re- 
volver 

By that time the fellow, who had darted 
to the door and thoughtfully closed it for 
his own protection, ran down the hall to the 
stairways to the street. Stein fired at the 
man several times, the bullets imbedding 
themselves in the jamb of the door. In his 
flight, the stranger nearly knocked another 
man down, but the robber was in too big a 
hurry to stop, and passed on and into the 
Lyceum theatre crowd, becoming lost to 
all concerned in the search. 

Stein believes that perhaps the robber 
was after a diamond he wore in his own 
shirt front. He told the police as far as he 
knew he has no enemies. Stein believes 
that had it not been for the fact that the 
revolver he used was wrapped in tissue 
paper, he might have hit the thief. Stein 
gave the alarm by yelling “help,” and there 
was quite a commotion in the building, but 
the thief was fleet footed and escaped. 








Join the Nation’s wide thrift campaign. 
Buy Thrift and War Savings Stamps. 
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Are you interested in the increas- 
ing of your ring sales? 





If you are—we suggest that you 
get in touch with the W. W. W. 
Advertising Department that will 
outline new ways whereby you 
can sell three rings where you for- 
merly sold one. 
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This service is absolutely free. | 



































WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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CANADIAN EXHIBITION 





‘Jewelers and Silversmiths Display Products 
at Annual National Event Held in 
Toronto 

Toronto, Can., Sept. 6.—The Canadian 
National Exhibition, an annual event, was 
opened here Aug. 25 by the Prince of 
Wales, lasting for two weeks. In point of 
excellence and interest it eclipsed all 
previous exhibitions and the attendance es- 
tablished a new record, being in the neigh- 
borhood of 1,200,000. Among the exhibits 
of the silverware and jewelry trade were 
the following: 

The Standard Silver Co., of Toronto, 
showed some of their newest designs, in- 
cluding Holmes and Edwards plateware in 
Herling inlay and hollow ware in Sheri- 
dan and Adams patterns, comprising flower 
baskets and casseroles. 

The Canadian Wm. A. Rogers, Ltd., of 
Toronto, made a well-arranged display of 
heirloom plate and Devonshire pattern 
table ware. 

B. M. & T. Jenkins, dealers in antiques, 
Toronto, showed some old Sheffield plates 
and a massive meat cover and silver lake 
of historic interest from the Admiralty 
House at Halifax. 

The Waltham Watch Co. was in evi- 
dence with a well-selected display of the 
leading lines of goods. 

Ambrose Kent & Sons, Toronto, were 
represented by a great variety of souvenirs, 
badges and society regalia. 

The Gundy Clapperton Co. and Gowans 
Kent & Co., Toronto, made extensive dis- 
plays of cutglass in the latest designs. 

George Rossiter, Toronto, displayed a 
fine and varied assortment of gold wire 
jewelry and bead novelties. 

Among the jewelers calling on the To- 
ronto trade during the exhibition fort- 
night were: I. Wurster, Preston; E. W. 
Ross, North Bay; G. McLaren, J. T. Wil- 
son, and M. Goldstein, Hamilton; F. R. 
Clarke, Peterborough; A. Blakely, Trenton; 
J. R. Wendt, Wroxeter; H. Alteman, 
Wellesley; Charles Wendt, Mildmay; N. 
J. Alteman, Brampton; Carl A. Glass, Wat- 
ford; I. R. Bentley, Port Pervy; J. B. 
Henderson, Meaford; James H. Newton, 
Owen Sound; John Maynard and Mrs. J. 
P. Chase, Campbellford; A. B. Brillinger, 
Artman; G. A. Redmond, Sydenham; J. 
Heffernan, Chapleau; W. Ashcroft, Wiar- 
ton; R. J. Rutherford, Fergus; W. A. Cox, 
Paris; W. J. Chambers, Coldwater; Thomas 
Fox, and J. S. Barnard, London, H. Had- 
ley, Frankford; W. Goetuel, New Ham- 
burg; J. Kitner, Arnprior; H. F. Shetton, 
Brussels; J. A. Maybee, Madoe; J. S. Mc- 
Lean, Stratford; H. J. Mayhew, Colborne; 
W. B. Webb, Allandale; R. B. McKay, 
Blythe; Harwood Bros., Pembroke; L. D. 
Wilcox, Uxbridge; W. H. Smith, Oakville; 
N. McLeod, Cannington; J. H. Little, 
Parry Sound; A. T. Shadd, St. Cable- 
wines; A. S. ‘P. Brown, Welland; E. 
Marchand, Milton; Allan Hill, Alliston; E. 
C. Elliott, Sussex; F. W. Coates, Kings- 
ton; D. J. Brown, Oshawa; W. J. Hillyer, 
Clinton; George Hynds, Action; J. S. 
Nettleton, Penetangnishene; T. H. Black- 
burn, Belleville; E. J. Schmid, Rodney; C. 
R. Diller, Medford; and A. E. Swallow, 
Midland, all Ontario; W. H. Wallace, 
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Dauphin, Man. and D. A. Kirkland, Ed- 
monton, Alta. 

The large number of visitors spent money 
freely and the jewelers had a very busy 
and profitable time. 








CHARGES INFRINGEMENT 


R. Blackinton & Co. Starts Action Against 
the Morse Andrews Co. 


Improvements in belt buckles are involved 
in an equity suit brought on Tuesday, Sept. 
2nd, in the U. S. District Court, New York, 
by R. Blackinton & Co., North Attleboro, 
Mass., against the Morse Andrews Co., New 
York. 

The action charges infringement by the 
defendant of these alleged improvements 
which are claimed to be covered by U. S. 
Reissue Letters Patent, No. 1,183,425, and 
the plaintiff seeks to obtain an injunction 
against the New York concern, and also to 
collect damages. 

The bill of complaint, in opening, states 
that W. B. Ballou, of North Attleboro, was 
the original inventor of certain new and use- 
ful improvements in belt buckles and on Dec. 
17, 1915, made application at Washington 
for a patent covering these improvements. 
While the application was still pending, Wal- 
ter B. Ballou assigned his entire rights and 
title in the improvements to the plaintiffs. 

It is further stated that on May 16, 1916, 
Letters Patent, No. 1,183,425, were issued 
to R. Blackinton & Co., as assignee of Mr. 
Ballou. These Letters Patent it is claimed 
gave the plaintiffs the right to make, use 
and sell the improvements in belt buckles 
for a period of 17 years. Continuing, the 
bill of complaint asserts that these Letters 
Patent were inoperative owing to a defec- 
tive or insufficient specification, and for this 
reason plaintiffs surrendered them. How- 
ever, on June 19, 1917, it is claimed the 
Commissioner of Patents issued new Let- 
ters Patent, No. 14,316, with corrected 


“specifications for the unexpired part of the 


term of the original Letters Patent for the 
same invention. 

A number of firms, the bill of com- 
plaint states, have been granted authority 
to use the patent covered in Letters Patent 
No. 14,316, in return for a royalty for the 
plaintiffs. The Blackinton concern also as- 
serts that they are at present engaged in 
manufacturing these belt buckles embody- 
ing the improvements involved. It is 
claimed that all these belt buckles are 
stamped with the word “patented” together 
with the date the Reissue Letters Patent 
were granted. 

According to the bill of complaint, the 
defendant is infringing upon Reissue Let- 
ters Patent No. 14,316, and the New York 
concern, it is alleged, has been notified of 
such unlawful acts. Despite these notices, 
it is asserted the defendants have con- 
tinued to make, use and sell, these belt 
buckles, which it is claimed embodied the 
invention involved. This alleged infring- 
ment, according to the plaintiffs, has beeu 
going on since June, 1917, and unless the 
defendants are restrained from continuing 
this alleged practice the bill of complaint 
asserts that the plaintiffs will suffer ir- 
reparable damages. 

In closing, the bill of complaint prays for 
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an accounting of profits and damages, and 
for an award with such increases as the 
Court sees fit to grant; also that the de- 
fendant be enjoined or restrained by a 
court injunction from committing this al- 
leged infringement, and to pay the costs 
of bringing this suit, and such other relief 
as the Court may rule. 








PLATINUM PRICE JUMPS 


Soft Platinum Quoted in New York at $130 
and Hard (10 Per Cent.) at $146 

The price of platinum has taken a big 
jump within the last week, New York re- 
finers and dealers having all increased the 
price in the. latter part of the week about 
$10 an ounce. The prices quoted Monday 
by practically all the New York refiners 
were $130 for soft platinum, $138 for me- 
dium (5 per cent iridium), and $146 for 
hard (10 per cent iridium). 

A strange feature of the situation lay in 
the fact that one of the largest concerns 
in the business, a Newark house, when asked 
the quotations on the price of platinum 
gave the following: For soft $105, plus 5 
per cent premium; for 5 per cent, $120; for 
10 per cent, $131. But despite this fact, 
the big New York refiners were charging the 
prices above mentioned, and having abso- 
lutely no trouble in getting these prices. 
In fact, they could not supply the demand, 
but when they did have the platinum they 
apportioned it among their customers at 
the $130, $138, $146 basis. It was also 
shown that the New York refiners were pay- 
ing as much, if not more, for platinum than 
the Newark house was quoted as charging. 

The scarcity of iridium has been mani- 
fest for a long time, but there is a scarcity 
of platinum itself as has been very pro- 
nounced for some weeks past. Nothing is 
coming from England, nothing from 
France and the trade has been dependent 
principally on the Colombian supply, which 
is irregular in amount. The Colombian 
platinum has been snapped up as quickly as 
brought to the market. 

Some refiners express the opinion that 
in part the high price of platinum was due 
to the jewelers themselves in their willing- 
ness to pay almost any amount asked when 
they needed small quantities, all of which 
tended to increase the price both at which 
the refiner bought and at which he sold. 








DRAKE’S SILVER MAP SOLD 


Memento of Famous Admiral Goes at Auc- 
tion of Milford Haven Collection at 


London 
Lonpon, Aug. 10—At Sotheby’s_ re- 
cently the collection of naval medals 


formed by Admiral the Marquis of Milford 
Haven was dispersed. The medals were 
taken chronologically, and it happened the 
most interesting lot was sold _first— 
Drake’s silver map, a thin circular plate 
engraved with the Eastern Hemisphere on 
one side and the Western on the other, 
which was executed at Drake’s instance 
in the Netherlands. 

There are four other examples of this 
map, two of which are in the British 
Museum. The present one was purchased 
by S. J. Phillips for £235. 
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Satisfied Customers 


One of the Best Assets 


that 


A Jeweler Can Possess 








White gold buyers concede that 


David Belais’ 18Kt White Gold 


is the best WHITE GOLD on the market, and that it gives 


entire satisfaction. 


When buying white gold jewelry buy only that which 1s 
made of 


David Belais’ 18Kt White Gold 


Then there will be no doubt about satisfying your customers. 


You can guarantee satisfaction. © 


David Belais’ 18Kt White Gold 


is the color of platinum. Its color will not change. 


Made in one quality only. Substitutes are not “Just as 
Good.” 


Patent Pending 


DAVID BELAIS 


13 Dutch Street New York City 
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OFFICIAL ASSESSMENTS 





Providence Board of Tax Assessors Makes 
Public List Including Jewelry and 
Kindred Concerns 


Provipence, R. I., Sept. 6.—Seven con- 
cerns connected directly or indirectly with 
the manufacturing jewelry industry are 
assessed on property valuations of more 
than $1,000,000 each, according to the ofh- 
cial assessment by the Board of Tax As- 
sessors of this city for the year 1919, which 
was certified to the City Treasurer on 
Tuesday last for collection. 

These concerns are as follows: Brown 
& Sharpe Mfg. Co., $6,397,500; Callender, 
McAuslan & Troup Co. (The Boston 
Store), $1,068,840; the Gorham Mfg. Co., 
$4,243,040; Lederer interests, including S. 
& B. Lederer Co., Lederer Realty Co., 
and individuals, $1,831,260; Nicholson File 
Co., $1,058,860; John Shepard Jr., includ- 
ing individuals, The Shepard Co. and the 
Shepard Realty Co., $1,166,620, and Joseph 
Samuels, including Samuels Land Co., The 
Outlet Co., etc., $1,448,580. 

The Brown & Sharpe Mfg. Co. is the 
second largest taxpayer on the list, with 
a total valuation of $6,397,000, an increase 
of $53,000 over last year’s assessment. The 
Gorham Mfg. Co.’s valuation is $4,243,000, 
a jump of $238,300, while the Nicholson 
File Co. is increased from $939,120 a year 
ago to a total of $1,058,860 in this year’s 
assessment. 

An increase of $20,960,780 in all kinds 
of property values in this city during the 
past year is shown in the report of the 
Board. The total amount of the city’s tax- 
able property is $423,816,120 as compared 
with $402,855,340 a year ago. 

The revenue to be derived from this 
valuation amounts to $7,275,013 the greatest 
sum ever derived from taxation within the 
city’s history. The revenue from taxation 
last year amounted to $6,070,966 or $1,204,- 
046 less than this year. This increased 
revenue which the city will receive this 
year is attributable to two causes—First, 
to the 30-cent raise in the tax rate voted 
by the City Council last June, when the 
rate on real estate and tangible personal 
property was increased from $1.85 to $2.15 
a hundred; and to the substantial increase 
in the total amount of ratable property 
found. 

A list of the individuals, {rms and cor- 
porations assessed on valuation of $50,000 
and Over contains the following that are 
identified with the jewelry business or its 
allied branches: 

American Brass Co., $50,000; American 
Emery Wheel Works, $305,280; American 
Enamel Co., $88,380; Arnold & Steere Co., 
$132,300; Herbert J. Astle, $88,460. 

Baird-North Co., $209,520; George M. 
Baker, $124,360; Boston Store Land Co., 
$851,080; John F. Brady, $55,580; William 
J. Braitsch, $53,460; Charles Briggs, $58,- 
360; George Briggs, $250,560; George 
Briggs Jr., $60,500; Brown & Sharpe Mfg. 
Co., $6,397,500; Browning-King & Co., 
$70,000; John M. Buffinton (trustee), $125,- 
220; B. A. Ballou & Co., Inc., $100,600; 
Barton A. Ballou, $154,620; Leander C. 
Belcher, $74,980; Belcher & Loomis Co., 
$446,580; Beverly Land Co., $311,500; V. E. 
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Black Co., Inc., $68,800; Blanchard, Young 
& Co., $161,800; Blanding & Blanding, Inc., 
$119,500; William O. Blanding, $114,080; 
Charles S. Bush Co., $55,000. 

George H. Cahoone Co., $50,000; Callen- 
der McAuslan & Troup Co., $1,068,840; 
Walter Callender, $373,500; Howard L. 
Carpenter (trustee), $50,900; George B. 
Champlin, $81,520; George B. and estate of 
Waity A. Champlin, $96,100; S. B. Champ- 
lin Co., $50,000; estate of Waity A. Champ- 
lin, $55,560; Florence M. Chapin, $90,300; 
Chapin & Hollister Co., $60,000; Josephine 
A. Chapin, $53,680; Arthur W. Claflin, 
$58,400; George L. Claflin & Co., $129,800; 
Clark & Combs Co., $50,000; W. H. Coe 
Mfg. Co., $50,000; Joseph P. Cory, $885,- 
200. 

E. M. Dart Mfg. Co., $176,920; Edward 
M. Dart, $101,000; John M. Dean Co., $70,- 
900; Dean Realty Co., $100,920; Dimond 
Co., $88,400; James C. Doran & Sns, 
$197,140; William H. Draper, $255,160; 
Dyer Street Land Co., $112,180. 

Jacob Ernstof, $136,300; the W. J. Feeley 
Company, $150,400; Jerome M. Fitz Ger- 
ald, $95,180; J. A. Foster Co., $225,000; 
James A. Foster estate, $258,100; Foster- 
Smith Co., $55,200; Theodore W. Foster, 
$52,860;Theo. W. Foster & Bro. Co., $204,- 
760; Theodore W. Foster (trustee), $60,- 
000; Fulford Mfg. Co., $133,800. 

General Chain Co., $180,220; Gladding 
Dry Goods Co., $217,800; Gorham Mfg. Co., 
$4,243,040; Art Hadley, $60,020; Hamilton 
& Hamilton, Jr., $100,000; Ralph S. Ham- 
ilton, $60,440; Robert M. Hamilton, $60,000 ; 
‘Henry W. Harvey, $66,240; Harvey & 
Otis, $50,000; Meyer Harzberg, $57,200; 
Arthur Henius, $53,180; James N. Henry, 
$130,820; William H. Herrick and Helen 
M. Usbeck, $122,200; estate Henry A. 
Hidden, $615,660; Walter Hidden, $203,- 
700; John H. Higgins, $106,880; John S. 
Holbrook, $135,200; Abbie H. Holmes, 
$53,960; Edward B. Hough, $105,440; 
Michael J. Houlihan, $88,000. 

Improved Seamless Wire Co., $95,100; 
Charles F. Irons, $90,960; Irons & Russell 
Co., $217,780; Jencks Paper Box Co., $65,- 
840; Maurice J. Karpeles, $232,200; Ken- 
nedy’s of Providence, $145,800; Izri W. 
Lederer, $78,700; Izri W. Lederer et al. 
(trustees), $173,000; Lederer Realty Corp., 
$1,287,460; S. & B. Lederer Co., $60,400; 
Walter S. Lederer (trustee), $231,700; 
Livermore & Knight Co., $62,000; Lyons 
Mfg. Co., $60,000. 

Manufacturers’ Building Co., $358,340; 
Edgar W., Laurence C. and: Wesley C. 
Martin, trustees for Martin-Copeland Co., 
$185,000; Frank W. Matteson, $463,780; 
Mary L. L. Mauran, $191,940; William L. 
Mauran, $84,100; Marion L.: Misch, $408,- 
440; Nicholson File Co., $1,058,860; Samuel 
M. Nicholson, $321,500; Catherine O’Gor- 
man, 058,040; Ostby & Barton Co. (Inc.), 
$438,500; Erling C. Ostby, $54,600; Harold 
W. Ostby, $51,400; Ralph C. Ostby, $51,400; 
Raymond E. Ostby, $53,300. 

John S. Palmer 2nd, $68,560; Julius Pal- 
mer, $391,080; Parks Bros & Rogers, Inc., 
$53,600; Edmund H. Parsons, $100,640; 
Frank R. Parsons, $120,100; Alfred K. 
Potter, $75,220; Potter & Buffinton Co., 
Inc., $50,000; Josephine E. Potter, $240,- 
000; Providence Arcard Co., $309,920; Rau 
Fastner Co., $66,000; Horace Remington, 
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$71,500; Remington Realty Co., $114,580; 
Grace M. Reynolds, $60,360; Rhode Island 
Hospital Trust Co., trustee for estate of 
William A. Copeland. $158,900; for estate 
of Aldridge B. Gardiner, $62,580; for es- 
tate of John E. Troup, $70,180; J. W. 
Richardson & Co., $71,000; Charles A. 
Russell, 62,840. 

Joseph Samuels & Bro., Inc., $752,300; 
Joseph and Leon Samuels, $142,000; Sam- 
uels Land Co., $1,448,580; Joseph O. San 
Souci Co., $58,300: William A. Schofield, 
$52,380; John N. Schott et ux, $78,920; es- 
tate of Rachael Schwarzkopf, $76,860 
Screw Machine Products Corp., $77,100; 
John C. L. Schabeck, $50,300; Ellen D. 
Sharpe, $905,980; Henry D. Sharpe, $680,- 


. 320; Lucian Sharpe, $426,320; The Shepard 


Co., Inc., $675,360; John Shepard, Jr., Real 
Estate Co., $1,166,620: John Shepard, Jr., 
$120,900; Shepard Land Co., $508,600. 

Archibald and Charles Silverman, $68,- 
320; Pincus Silverman, $67,000; J. T. Slo- 
comb Co., $134,500: Edwin A. Smith Real 
Estate Co., $879,980: Stevens & Co., Inc., 
$107,500; Rush Sturges, $247,500; Sulzber- 
ger Bros, $53,500; Tilden-Thurber Corp., 
$203,740; Waite-Thresher Co., $237,360; 
William H. Waite. $426,540; A. T. Wall 
Co., Inc., $182,560; Ashbel T. Wall, $192,- 
120; D. M. Watkins Co., Inc., $74,280; 
Velena B. Watkins, $84,100; Wightman & 
Hough Co., Inc., $80,000: Howard D. Wil- 
cox, $158,520; Howard D. Wilcox trustee 
of estate of Dutee Wilcox, $100,000; Wild- 
prett & Saacke, $60,000; Young Bros, $82,- 
000; Arthur L. and Frank N. Young, $58,- 
100. 








Annual Field Day of Oneida Community, 
Ltd., Athletic Association 

The annual field day of the Oneida Com- 
munity, Ltd., Athletic Association, held on 
Aug. 23 at Oneida, N. Y., was the most suc- 
cessful in the history of that organization. 
Always a red letter day for Central New 
York, the affair this year attracted more 
than usual attention on account of the fact 
that it included a welcome home celebra- 
tion for Community employes recently re- 
turned from the war. There were about 
300 of these men who answered the call 
of their country, and 12 gave their lives 
for the cause of liberty. 

The welcome home parade was held at 
1 p. M. Several hundred automobiles were 
in line. One car, decorated with flowers 
and bearing a huge wreath, paid tribute to 
the memory of the fallen. City and com- 
pany officials, with heads uncovered, es- 
corted this car throughout the line of 
march. A dinner was tendered to the sol- 
diers by the Athletic Association on the 
lawn of the O. C. L. Dormitory. Other 
events of the day included a swimming 
meet, baseball, soccer, golf and an exhibi- 
tion of thrilling air stunts by Lieut. Stuart 
J. Davies. : 

As part of the welcome home program 
there were speeches by A. M. Kingsley, 
general manager of the Oneida Community, 
Ltd.; Secretary of State Francis M. Hugo; 
Assemblyman Louis M. Martin and Deputy 
Excise Commissioner Jay Farrier. 

In the evening dancing was enjoyed by 
a large crowd in the Oneida Community, 
Ltd., A. A. Club House, and an outdoor 
vaudeville entertainment was staged. 
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Oscar R. Johnson of this city has been 
granted a patent on a lingerie clasp. 

Armenag Nalbandian has withdrawn from 
the Modern Enamelling & Soldering Co., 
220 Eddy St. 

Mr. and Mrs. Aaron E. Markoff, of Bris- 
tol, are spending a short vacation at New 
York and Atlantic City. 

Mr. and Mrs. Thomas McGrath arrived 
home last week after spending the summer 
months at Narragansett Pier. 

A patent has been granted to Calvin Dean 


of this city on a design for an emblem, pin,’ 


button, ring top or similar article. 

The New England Enameling Co., 144 
Pine St., announced the past week that it 
would discontinue business for an indefinite 
period. 

Mr. and Mrs. Horace W. Steere and 
daughter have returned from Narragansett 
Pier, where they spent last month at the 
Atwood. 

John W. Case et ux, have transferred a 
lot of land with buildings thereon on the 
northerly side of Grove St. to Salvatore 
Berrillo. 

Emil Bieder, representing the Kleiner Co. 
of this city, was in New York the past 
week showing his new line of jewelry and 
novelties. 

Mr. and Mrs. Ralph L. Griffith, who have 
been motoring through Washington, D. C., 
and Virginia, are at Delaware Water Gap, 
Pa., for a short stay. 

An action of cevenant was entered re- 
cently in the Superior Court by the Rex 
Mfg. Co. against Ainsworth Hague, with 
damages laid at $1,000. 

Mr. and Mrs. Maurice Ettlinger have 
returned after an automobile trip with a 
party of friends through the White Moun- 
tains and Poland Springs. 

Mr. and Mrs. Ralph S. Hamilton, who 
have been spending the Summer at Green 
Inn, at Narrangansett Pier, have returned 
to their home in this city. 

Mr. and Mrs. E, Irving Rogers, Jr., and 
family, who have spent the month of Au- 
gust at Whitefield, N. H., have returned to 
their home on Lloyd Ave. 

James O. Otis, of Harvey & Otis, and 
family have returned to their home in this 
city after spending the Summer at the Sis- 
son House, Little Compton. 

Henry F. Williams has announced that 
the business heretofore conducted under 
the name of Henry Williams & Son, at 54 
Page St. will be continued. 

The Langelier Mfg. Co., of Cranston, 
report a considerable business in machinery 
and tools with New York, Newark and 
other manufacturing concerns. 

The J. B. Granger Co. has been enlarg- 
ing its silver plating department at 46 
Clifford St., and has added considerable 
new machinery and equipment. 

George Silverman and Max Margolis are 
owners of the India Ivory Co., 128 N. Main 
St., this city, acccording to their statemeni 
filed at the office of the city clerk. 

The directors of the H. M. H. Co., of 
Pawtucket, at a recent meeting elected 
Daniel I. Haves as president of the corpor- 
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ation, manufacturers of ecclesiastical 
goods, 

Albert I. Russell, of the Irons & Rus: 
sell Co., who has been spending his va 
cation on a farm in the northern part of 
the State, has returned to his duties. 

Angelo Bippippo, of 282 Atwell’s Ave., 
has reported to t*e police that his watch- 
maker’s sign in the shape of a watch has 
been stolen from in front of his store. 

Robert W. Otis, president of Otis Bros. 
Co., and wife, have returned from a motor 
trip through the White Mountains, with a 
stay at “Greystone Lodge,” Antrim, N. H. 

The Franklin Jewelry Co. has removed 
from 197 Eddy St. to its new shop, 75 
Richmond St., where considerable new ma- 
chinery has been added to the factory 
equipment. 

The United States Mfg. Jewelry Co., 19 
Calender St., is being conducted by Harry 
Blanck, Harry Katz and Jacob Kolodoff, 
according to information filed by them at 
the city clerk’s office. 

Earl H. Plympton, with the Ostby & 
3arton Co., was married last Thursday 
evening at the Beneficent Congregational 
Church, this city, by Rev. Asbury Krom, 
to Miss Madeline B. Locke. 

E. Merle Bixby, superintendent of the 
silverware department of The Shepard Co., 
returned last week from a several days’ 
fishing trip off Block Island. The party 
had a good catch of tuna fish. 

Henry Goulet, with the Williams & An- 
derson Co., was elected dean of the Su- 
preme Council of the Franco-American 
Foresters of New York and New England 
at the eighth biennial convention held at 
Springfield, Mass., last week. 

Ellis W. MacAllister with the Irons & 
Russell Co. left Friday for a two weeks’ 
fishing trip for salmon in Canada, with 
Mayor John Horton of Cranston. They 
will make their headquarters at Mr. Mac- 
Allister’s hunting lodge on Grand Lake. 

The case of Westcott, Slade & Balcom 
Co. against Frederick Ricci was heard in 
the civil section of the Sixth District Court 
before Judge Rueckert on Thursday. This 
is an action of covenant and judgment was 
entered for the plaintiff for $100.62 and 
costs. 


According to their statement filed at the 
office of the city clerk of that city, Edgar 
E. Johnson and Charles E. Poole, both 
of Pawtucket, are the sole owners of “The 
Blackstone Electric Plating Co., located 
in the Old Slater Mill, North Main St., 
Pawtucket. 

Bids are being called for on a large 
garage and factory building on Summer 
and Conduit Sts., the upper floor of which 
is to be occupied by the Fulford Mfg. Co. 
and the lower floor to a garage, show 
room, repair shop, etc. It is to be of 
brick, steel and reinforced concrete, two 
stories high, 210 feet long and 154 teet 
deep. 

At the recent appointment of committees 
of the Providence Credit Men’s Association 
Charles A. Russell, Ernest L. Fuller, 
Charles M. Kelley and Horace M. Peck 
were named as members of the Bankruptcy 
and _ Investigation Committee; Joseph 
Nussbaum on Business Meetings, and Ed- 
ward C. Stiness and Howard R. Slade on 
Legislative Committee. 
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The school year at the Rhode Island 
School of Design will open in al] the 
courses including jewelry and silversmith. 
ing on Sept. 22. The week of Sept. 15 
to 20 will be registration week, from 9 to 
5 and 7 to 8:30. The courses in the 
jewelry and silversmithing department jp. 
clude making and designing jewelry and 
silverware, hub and die cutting, stone cyt. 
ting, chasing and engraving. 

The Original Ornamental Co., of this 
city, capitalized at $10,000 was granted a 
charter on Friday from the Secretary of 
State under the laws of Rhode Island to 
manufacture all kinds of novelties. The 
incorporators are Edmund W. Flynn of 
Providence, George S. Kelley of Cranston, 
formerly a manufacturer of jewelery and 
jewelers’ findings and novelties in this city, 
and Gertrude A. Landry of Pawtucket. 

Among the members of the villa colony 
at Narragansett Pier who have announced 
their remaining through September are 
Mr. and Mrs. John S. Holbrook, Mr. and 
Mrs. George Briggs, Jr., Mr. and Mrs, 
Joseph Samuels, Mr. and Mrs. Leon Sam- 
uels, Mr. and Mrs. Thomas A. O’Gorman, 
Mr. and Mrs. A. Dimond, Mr. and Mrs, 
Harry Cutler, Mr. and Mrs. Newton P. 
Hutchison, and Mr. and Mrs. William L, 
Mauran. 


Young Bros., manufacturers of paper 
boxes, etc. for jewelers’ purposes, 722 Eddy 
St., announced last week that they have 
just rearranged the schedule of working 
hours. They will work a 48-hour week, 
giving their employes the full week’s pay 
with a 10 per cent bonus additional, if 
they are not absent or late. This takes 
effect on and after Sept. 5. Previously 
the women have been working 53% hours 
and the men 55 hours for a week’s work. 

The executive committee of the Jewelry 
Workers’ Local No. 8, voted at its meeting 
last Tuesday evening to hold another mass 
meeting Sept. 10, and to change the dates 
of the regular meetings from the second 
and fourth Tuesdays to the second and 
fourth Wednesdays of each month. The 
executive committee, however, will con- 
tinue to meet on the first and third Tues- 
days. A committee from the North At- 
tleboro local brought an invitation for the 
members of the Providence local to visit 
North Attleboro on Sept. 17, which was ac- 
cepted. It is claimed that 150 new mem- 
bers were initiated. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: Samuel B. Lavick, of Lindahl, 
Lavick & Co., Chicago, Ill.; Miss Henrietta 
Graf, of Berg Bros., New York City; H. 
C. Arnow, of H. C. Arnow, Inc., New York 
City; A. C. Becken, of A. C. Becken Co., 
Chicago, Ill.; E. Stern, of Sanger Bros. 
Dallas, Tex.; Henry Davidson, of New 
York City; Mr. Dinkleman, of Dinkelman- 
Buger Co., Baltimore, Md.; J. Michel, of 
M. & J. Michel, New York City; Samuel 
Mendelsohn, of Samuel Mendelsohn & Co., 
New York City; Max M. Yaeger, of Yae- 
ger-Horwitz Co., . Minneapolis, Minn.; 
Philip Stern, New York City; G. Stein- 
field, of Rochester, N. Y., and E. E. Pfer- 
sich, of A. L. Pfersich Co., Philadelphia. 

The Irons & Russell Co. designed and 
made the badges for Calvary Commander 
Knights Templar of this city, for their 
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ee to the Triennial Conclave at 
a The design includes a metal 
bar with the Rhode Island State House 
pendant from which is a medallion contain- 
ing the coat of arms of the Commandery 
and the appropriate lettering for the oc- 
casion, suspended by a broad black and 
white ribbon, the Commandery colors. 
The members of the committee in charge 
of the excursion include Joseph Baker, 
Jr, George H. Grant and Lynn W. Felch. 

The employes of C. A. Wilkinson & 
Co. enjoyed their third annual outing last 
Thursday at Lake Pearl, Wrentham, Mass. 
Upon arriving at the grounds a chicken 
dinner was served following which games 
and races were indulged in, prizes being 
awarded to the following winners: Wheel- 
barrow race to N. Tambourino and E. 
Forsyth; egg and spoon race to F. Fenner 
and E. Forsyth; pipe race to E. 
Simonette and R. Fannelli  ;standing 
broad jump to H. H. Wilkinson and J. 
Lamoureaux; 75-yard hobble skirt race to 
Miss E. Anderson; 75-yard dash to L. 
Hammond and J. Lamoureaux; pie-eating 
contest to J. Lamoureaux and L. Pember- 
ton. The committee in charge of the out- 
ing included Seymour Allen, E. Buchard, 
L. Pemberton, John Bucci, Howard Glad- 
ding and A. Eaton. 

Announcement was made during the past 
week that two concerns engaged in the 
manufacture of jewelry and jewelrs novel- 
ties and findings had discontinued busi- 
ness—the Grant Mfg. Co., 283 Thurber’s 
Ave. and the Austin Co., Inc., 239 W. Ex- 
change St. The former has disposed of 
its stock, tools and fixtures to the Foster 
Co. of Leominster, Mass., to which place 
the business has been transferred, while 
the latter has gone out of business. The 
Austin Co., Inc., was started by Frank B. 
Austin in Dec. 1913, and was incorporated 
under the laws of Rhode Island in Feb. 
1914, with an authorized capital of $10,000. 
It has been conducting business at 239 W. 
Exchange St. until recently when it was 
decided to wind up its affairs. The Grant 
Mfg. Co., of which Robert S. Grant was 
proprietor, was started in 1915 as Grant 
& Troob at 24 Calender St. Mr. Troob 
withdrew from the business in April, 1Y1o, 
when Mr. Grant removed to 40 Clifford St. 
and in Sept. 1917, again removed to 283 
Thurber’s Ave., where he has since been 
engaged in the manufacture of celluloid 
novelties. The business has been sold to 
the Foster Mfg. Co., a comparatively new 
concern at Leominster, Mass., and removed 
to Leominster, where the two concerns have 
been consolidated as the Celluloid Supply 
Co., under which name it has been in- 
corporated. A two-story building has been 
purchased at 18 Manning Ave., where cel- 
luloid. hair ornaments and other novelties 
will be manufactured, 








Connecticut Notes. 


Horace V. Furniss, 59 years old, Meriden, 
died Sept. 1, at St. Raphael’s Hospital, 
following an operation for stomach trouble. 
For years he had been employed in Fac- 
tory “L” of the International Silver Co. 

Andrew Birdsey, one of Meriden, Conn’s. 
well-known men, died recently at his home 
on Birdsey Ave., following an apoplectic 
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stroke. He was born in Meriden in Au- 
gust, 1851, and for many years he was 
foreman of the old Meriden Silver Plate 
Co., on Colony St., which afterwards be- 
came a part of the International Silver Co. 











The employes of the J. M. Fisher Co. 
held an outing last Saturday afternoon at 
the Attleboro sanitorium grounds. 

Edward A. Sweeney, a retired manufac- 
turer, has been representing the city the 
past few weeks at the constitutional con- 
vention in Boston. 

The manufacturing jewelers have for the 
most part closed their Summer homes at 
the various seashore resorts and are now 
living in Attleboro. 

Harvey E. Clapp has been named as 
chairman of the reception committee in 
connection with the Welcome Home cele- 
bration to be held by the city. 

The Attleboro baseball team, which is 
financed by William A. Saart, defeated 
North Attleboro last Saturday in the first 
game of. the series by a score of 11 to 6. 

Charles P. Keeler, Harold E. Sweet and 
Thomas S. Carpenter have been named as 
a committee to have charge of a drive for 
the Red Cross. The money will be used 
for the home nursing branch of the local 
chapter. 

The local jewelers are in favor of the 
plan to introduce the daylight saving plan 
in the six New England States next year 
by having the law enacted by each of the 
State legislatures. Both the manufac- 
turers and the workers favor the plan. 
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Mrs. Henrietta Smith, widow of the late 
T. I. Smith, the well-known jeweler, died 
last week. 

Harry Pierce, a former manufacturing 
jeweler, who is now living in Maine, was 
a local visitor last week. 

James P. Black, a local jeweler, returned 
last week from a month’s tour of the 
New England States in his automobile. 

Wheaton E. Gray and Charles Pitts, 
former employes of the S. O. Bigney Co., 
of Attleboro, have formed a partnership 
and started in the engine-turning business 
in North Attleboro. 

Charles A. Whiting, of the Whiting & 
Davis Co., turned his factory over to the 
Plainville firemen last Saturday in which 
to hold their clambake when the weather 
prevented it from being held in the grove. 

It was announced last week that a local 
jewelry concern employing 65 hands would 
be obliged to move out of town if suitable 
accommodations were not provided. It is 
said that the firm is forced to vacate 
its present quarters. The Board of Trade 
has taken the matter up and an effort will 
be made to retain the concern. 








You won’t be disappointed in buying 
Thrift and War Savings Stamps. 
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Lancaster, Pa. 





Frank’ Zech, of Johnstown, visited his 
parents here last week. 

Philip O. Hoffer, with J. H. Eggleton, 
Fayetteville, N. C., is visiting Manheim. 

The store force of Louis Weber & Son 
held a picnic last week at Rupp’s Hill, near 
Ephrata. 

B. Myers, with T. R. Helms & Co., Rock- 
ingham, N. C., was a visitor last week to 
Brownstown, this county, his old home. 

C. F. Reitling, Carlisle, Pa., was a recent 
visitor to this city, as was Harvey E. Stahl, 
successor to C. D. Casebeer, of Somerset, 
Pa. 

Dr. E. J. Stein has resumed his practice 
in Lancaster after spending nine months 
overseas in the Medical Service of the 
Army. 

Percy L. Appel, of W. W. Appel and 
son, represented that firm at the recent 
big outing of the Kiwanis clubs of Penn- 
sylvania. 

A. H. Rosenstein, of the United Novelty 
Co., and bride, have returned to Lancaster 
from a wedding trip to the Adirondack 
Mountains. 

Harry Gall and H. D. Pendergast, both 
formerly of Lancaster, now with the Sulz- 
backer Jewelry Co., of Florence, S. C,, 
have been visiting Lancaster. 

President Charles F. Miller, of the 
Hamilton Watch Co., and wife and son, 
Frederick, have returned from Lake Mu- 
hawk, where they spent two weeks. 

Jacob Sing, a jeweler of Oil City, Pa., 
and daughter, Helen, last week visited 
Henry Sing and Miss Bertha Sing, stu- 
dents of the great Bowman Technical 
School. 

E. R. Kant, of the traveling sales force 
of the Non-Retailing Co., Inc. is at At- 
lantic City with his family. F. A. Wheeler, 
a traveling salesman for the same company, 
has just returned from an extended busi- 
ness trip through the south and west. 

H. E. Lyons, Mt. Carmel, Pa. and H. H. 
Shilling, Pittsburgh, have entered the great 
Bowman Technical School as students in 
engraving, and H. W. Sears, Philadel- 
phia, has entered as a student in watch- 
making. John Clayton and Leander 
Tourigny, students, spent Labor Day in 
New York City. Charles Klinnert, of the 
watch department, was called to Philadel- 
phia last week by the illness of his wife. 








Early one morning recently a brick was 
thrown through the window at the jewelry 
store of A. B. Worcester, Detroit, Mich., 
and rings and trinkets worth $60 were 
stolen. On the following morning the win- 
dow at the jewelry store of S. E. Sallan, of 
the same city, was smashed. As a result of 
this a man was arrested who gave his 
name as Allen Carey, alias John J. Reilly. 
On the morning the Sallan window was 
broken, a patrolman heard a noise, and 
upon approaching the jewelry store found 
Carey, it is claimed, in front of the broken 
window. The maf was arrested, and ac- 
cording to the police has admitted com- 
mitting several other robberies in Detroit. 
The police alsc claim they have recovered 
some of the jewelry stolen from the Wor- 
cester jewelry store, which they claim was 
found in Carey’s room. 
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THE TWIN-WELL DISH 


(PATENTED 1918) 


This handsome platter, in the beautiful Maintenon Pattern, is a new departure in the 
silversmith’s art. It combines all the practical advantages of a plain meat dish with the old style 
well-and-tree dish, and as it rests on its own bottom, the necessity for feet is eliminated. This 
construction brings the cost of the 7WIN-WELL down to nearly that of the straight or plain 
meat platter, and much below the price of the old style well-and-tree dish. 


The TWIN-WELL DISH is made in the following sizes to match all patterns of 
Sterling dinnerware: 14, 16, 18, 20 and 22 inches, or in round 14 and 16 inch entree or chop 
dishes. These sizes are also to be had in the Gorham Electroplate to match Gorham Electro- 
plate services. Most practical and important in appearance, we believe the TWIN-WELL 
DISH will soon supersede the old style plain meat dishes. 


THE GORHAM COMPANY 
Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


anches: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 S. Wabash Ave. SAN FRANCISCO: 140 Geary St. LONDON: Ely Place 


Br 
~ Works: Providence, New York, Birmingham 
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is with pleasure 
and gratitude that 
THE JEWELERS’ CirR- 
CULAR acknowledges 
the many kindly comments and congratu- 
lations as well as words of thanks that 
came from members of the American 
National Retail Jewelers’ Association, 
and others associated with the success 
of the great convention held in Chicago, 
who felt that the feature of the conven- 
tion contributed by this journal was 
the most interesting for the four days’ 
sessions held. 


This feature, as all who attended the 
convention know, was an address by our 
fashion expert who had been sent to 
Paris by this journal especially for the 
purpose of getting the last word in dress 
fashions in gowns, in materials and the 
jewelry they would bring into vogue, as 
well as the latest effects in jewelry pro- 
duced by the Paris art jewelers. This 
information was brought directly to the 
convention and made public for the first 
time at the great assemblage of retail- 
ers in Chicago in order that they should 
be informed as to exactly what to ex- 
pect in the way of striking novelties that 
are about to come out during the Fall, Win- 
ter and Spring seasons, and have infor- 
mation of value to themselves and to 
their customers that could be obtained 
in no other way. That this address 
proved a “hit” and was deeply appreci- 
ated by all who heard it was manifest 
by the applause with which it was re- 
ceived by the various questions asked 
and notes taken and the action of the as- 
sembled delegates in making the speaker 
as well as the editor of this journal, 
honorary members of the Association. 
The interest in the matter, however, con- 
tinued long after the address .was over, 
as it was taken up by the Chicago pa- 
pers which gave great publicity to the 
novelties described and_ also _ started 
their reporters out to get further infor- 
mation upon the new jewels that are to 
come. 

The address was one of those features 
which no jewelry house, however big, 
could afford to miss, because the larger 
the house, the more important to it was 
the information given out, although it 
was valuable to every jeweler who heard 
it in one way or another. The expres- 
sions of gratitude of the officers and 
members so cordially offered to us came 
not only from the fact that we had given 
their members most important instruc- 
tion, but had emphasized in no uncertain 
way, the fact that the Associations, their 
conventions and their work, are of as 
great value to the largest leading jewel- 
ers of the country as they are to the 
smallest merchant in our line. 

Some of the members seemed surprised 
that a trade journal should go to the ex- 
pense of several thousand dollars to get in- 
formation, however valuable, that would 
be given in one address at one conven- 
tion, not realizing that in doing this 
THE JEWELERS’ CIRCULAR was making an 
investment for the trade at large that 
will come back in benefits to the indus- 
try a thousand fold, though perhaps in 
an indirect way. The publicity obtained 
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for jewelry as a result of this address 
and the interest excited with the public 
on the subject of new jewelry to come, 
was alone worth several times the cost 
of obtaining the information while the 
“talking points” that this will give the re- 
tailer in dealing with his fashionable 
fastidious customers will result in a 
constant benefit to the industry. 

THE JEWELERS’ CIRCULAR has always 
taken the stand that the interests of the 
retail merchants of our industry were the 
first to be conserved, because it is on 
the prosperity of our retailers that the 
prosperity of the whole industry de- 
pends; for it is reflected directly back 
upon the wholesaler, the manufacturer 
and the importer, and of course upon 
the jewelry trade press. Indirectly, in 
fostering the interests of the retailer, we 
are helping every branch of the industry 
and helping ourselves, and we are proud 
to have been in a position to undertake 
the work that resulted in producing this 
interesting feature of the convention, 
and are happy at its success. The bene- 
fit that will accrue from it to the 
trade at large will repay us many times 
for our time, effort and expense neces- 
sary to produce it. While we cannot help 
being pleased by the kindly words of 
appreciation expressed by the members 
of the A. N. R. J. A., we ask no other re- 
ward than the good that will come to 
the trade as a whole, as a result of the 
work. 





ROM time to time 


The Collar Tuc fous 
Button “Faker” .~ perro 
eee the diate CIRCULAR receives 

p Ag complaints from re- 


tailers about attempts being made to co- 
erce them into paying for articles which 
they have received, but never ordered. 
Every little while, some concern dealing 
in cheap collar buttons starts sending out 
sample orders to jewelers without solicita- 
tion and attempts to collect for the same at 
prices absolutely not commensurate with 
the value of the articles forwarded. 

At first, many years ago, such con- 
cerns operated from the eastern States; 
later there were two or three attempts 
of this kind worked in Chicago, and now 
complaints come in as to a concern that 
is operating apparently from San Fran- 
cisco. The earlier concerns died as a re- 
sult of expostre given their methods 
through THE JEWELERS’ CIRCULAR, but the 
present one seems to have been. unable 
to profit by their experience, and has 
continued some of the obnoxious fea- 
tures which brought its predecessors to 
grief. 

This house sends these worthless but- 
tons to the jeweler, later billing him for 
them, and unless it gets a response or 
remittance, threatens the jeweler with a 
suit for the value of the merchandise. 
Unfortunately, a few jewelers, thinking 
that as the amount claimed is small 
(much smaller than the amount it would 
cost them to defend a suit even if they 
should win in court), the easiest 
way is to settle the bill, thus encouraging 
the “faker” to continue his illegitimate 
business methods. Some of our jewelers, 
fortunately, have had spirit enough to 
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defy the concern to go ahead and sue 
them, but we have not yet heard of any 
action brought that has been adjudicateq 
by the courts in a way that would show 
exactly where the jeweler stands under 
conditions of this kind. 

If all jewelers receiving such “junk” 
would immediately return the same by 
express, at the expense of the sender 
we think that the loss entailed by the 
people intending to impose on our trade 
in this way, would be sufficient to dis. 
courage them, and stop the annoyance 
to which our merchants are put to from 
time to time. 





A® jewelers in 
A Warning to every section of 
Be Heeded the country are be- 
ginning to realize, the 
scarcity of skilled workmen in our indus- 
try is a great menace to the jewelry 
trade. The manufacturer feels it in the 
lack of artisans, machinists, and help of 
all kinds, while the retailer feels it in the 
scarcity of skilled jewelry repairers, en- 
gravers and above all, skilled watchmak- 
ers. For this reason, it’ would be well 
for every jeweler in the country to read 
carefully and digest the report made by 
the committee on skilled workmen of 
the American National Retail Jewelers’ 
Association which not only calls atten- 
tion to this scarcity, but gives some of 
the reasons therefor, and suggests, in 
part, a remedy for the conditions. 

We all know, as pointed out in a re- 
cent editorial in this journal, that the de- 
mand for increased production in other 
lines requiring skilled workmen is apt to 
further deplete our industry of workers, 
both because of the higher wages of- 
fered and of the better working condi- 
tions which are held out as an induce- 
ment before our craftsmen and _horol- 
ogists. We know as to watchmakers 
alone, that there are not enough of the 
highly trained men in the industry to do 
the work that is required as a result of 
the increase in the number of fine watches 
that are being sold. We know that fewer 
of these men, in proportion, are coming 
into the industry now than ever before, 
and we must realize that every man taken 
from our industry hurts ws more ma- 
terially now than would have been the 
case in any previous year. 

As the chairman of the committee on 
skilled workmen pointed out, in every 
town inducement is being offered to the 
skilled jewelers and watchmakers to go 
into other lines. He cited the con- 
ditions in Kalamazoo where eight skilled 
watchmakers formerly employed in the 
trade, while still in the town, are now 
employed in other industries; four in 
fishing reel factory, two in the electrical 
business, and two in other lines. And 
the reason why these men and other men 
in other towns have left their former 
line of work is, an increase in wages 
from 60 to 100 per cent. and a decrease 
in working hours, as well as a decrease 
in the responsibility of their work, the 
elimination of night work, the Saturday half 
holiday, and the ability to enjoy all reg- 





(Editcrials continued on page 100.) 


























September 10, 1919. 








Oscar Brod, of Brod & Co. 9 Maiden 
Lane,’ is now in the west calling on the 


trade. ; 
Charles Blum, of the Silverman-Blum 


Co., 9 Maiden Lane, is leaving on a trip 
through New York State. 

Joseph Goldmuntz, of Goldmuntz Bros., 
97 Nassau St., and his wife, left recently 
for a six weeks’ trip to Europe. 

Adolph Teschner, formerly connected 
with the firm of Konijin & Frank, recently 
severed his connection with that house. 

Members of the board of directors of the 
National Jewelers Board of Trade will 
meet tomorrow at the Board’s rooms, 15 
Maiden Lane. 

H. J. Hildebrand, of H. C. Lindel & Co., 
9 Maiden Lane, is spending a month’s so- 
journ in High View, Sullivan County, New 
York, accompanied by his wife. 

Arthur Lorsch, of Albert Lorsch & Co., 
37 Maiden Lane, is back again at his desk 
after a month’s sojourn in the Canadian 
Rockies and Yellowstone National Park. 

George E. Feagans, Los Angeles, Cal., 
who took a prominent part on the A. N. R. 
J. A. convention at Chicago, last week, later 
came on to New York and spent some time 
in the metropolis, stopping at Prince George 
Hotel. 

Malven S. Cohen, 3 W. 39th St., a resi- 
dent buyer, and Stanley A. Livingston have 
formed a partnership and will act as buyers 
of jewelry and of other merchandise for 
department stores. For the present their 
office will be at the above address. 

Hiram A. Bliss, formerly of the Gorham 
Co. for 48 years, and now retired, is on a 
pleasure trip to Florida. Mr. Bliss writes 
from Eustis, where he is a member of 
Frank D. Waterman’s party, that the auto- 
mobile roads are fine and the fishing is a 
delight. Mr. Bliss expects to be home 
some time next week. 

A judgment for $505.69 has been entered 
in the Supreme Court by default in a suit 
against Max G. Putziger, of Syracuse, to 
recover on notes for $250 each made to the 
National Novelty Jewelry Co. on Jan. 16, 
1918, and Feb. 18, 1918, which went to pro- 
test. The notes were assigned to Morris 
M. Brenner, who brought suit. 

Members of the Bronx Retail Jewelers’ 
Association held their regular monthly 
meeting Jast evening at Ebling’s Casino, 
156th St. and St. Ann’s Ave. President 
Falkenstein called the meeting to order and 
after the minutes of the last meeting had 
been read and routine matters discussed, 
the members adjourned downstairs where 
refreshments were served. 

Charles S. Stifft, Little Rock, Ark., is at 
present in New York, and will remain here 
for the next two or three weeks. He is 
stopping at the Pennsylvania Hotel. Mr. 
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Stifft is accompanied by his son, P. W. 
Stifft, who is associated with him in busi- 
ness, and is buying for the firm. Mr. Stifft, 
Jr., will return to Little Rock, Ark., as soon 
as his purchasing trip is over. 

The show windows in the'store of E. A. 
Zaret, 43 Columbus Ave., were recently 
broken by thieves who stole merchandise 
valued at about $300. Two men were cap- 
tured, but were later released for lack of 
evidence. The merchandise was not recov- 
ered. Mr. Zaret, who is an expert watch- 
maker and jeweler, is about to make exten- 
sive improvements in the interior of the 
store. 

Joseph Haskell, 65 Nassau St., was re- 
cently married to Mrs. Sadie B. Oster- 
weis, of New Haven, Conn., at the Taft 
Hotel of that city. The ceremony was per- 
formed by Rev. Louis Mann. Mr. Haskell 
is at present stopping at the Continental 
Hotel in this city and will leave with his 
wife Monday for a trip through the north- 
west, where he will combine business with 
pleasure. 

Supreme Court Justice Wagner heard 
argument on Friday and reserved decision 
in the suit by Leo Cahn for the appoint- 
ment of a receiver for Meyerowitz & Cahn 
and for an injunction restraining Michael 
Meyerowitz of Meyerowitz Bros. from con- 
tinuing to act as a member of the liquidat- 
ing committee for the firm. Cahn names 
his partner Bernard Meyerowitz, who has 
been ill for some months, as a defendant. 
The details of the suit appeared in a former 
issue of THE JEWELERS’ CIRCULAR. 

Charles Presbrey filed suit in the Su- 
preme Court last Wednesday for the disso- 
lution of the Bronze Products Co., organ- 
ized in 1917 to deal in bronzes and plated 
wares. The complaint named Archibald J. 
Shapiro as defendant. He and Presbrey 
went into the business in equal shares. The 
plaintiff alleges he has not taken an active 
part in the business, while Shapiro has been 
in charge practically all the time and has 
refused to account to him. Presbrey says 
that since the business started he has con- 
tributed $4,000 for losses and expenses. He 
demands an accounting by Shapiro. 

The Supreme Court record for the past 
week of litigation against “Christmas” Ke- 
ough reveals one new suit and a judgment 
for $305 in behalf of Morris L. Goldstone, 
of 145 Broadway, for a wrist watch worth 
$125 and $75 in cash, given for one of 
Keough’s fraudulent travelers’ checks. An 
affidavit by Deputy Sheriff Fitzsimmons 
stated that the judgment was collected from 
the fund now held by the sheriff as the re- 
sult of opening Keough’s safe deposit box 
and selling the jewelry found in it. A new 
suit was filed by Bigelow Kennard & Co., 
of Boston, to recover $600. The complaint 
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stated that in 1913 the defendant posing as 
“G. Dundas,” of Montreal, got a $600 dia- 
mond ring for three worthless $200 checks. 
Henry S. Goodspeed, attorney for the plain- 
tiff, in asking an attachment against Ke- 
ough’s property in the hands of the sheriff 
attached to his complaint the criminal his- 
tory of “Christmas” Keough from the issue 
of THE JEWELERS’ CircULAR published fol- 
lowing the conviction of the defendant in 
Chicago last Spring. The attorney who 
has had charge of the other litigation, stated 
that the sheriff has $1,000 to the credit of 
Keough. 

William Bardel, former manufacturing 
jeweler, former vice-president of the old 
Jewelers’ League, but for many years past 
in the United States Consular Service, is 
in New York city, on a four weeks’ leave 
of absence, and has been visiting his old 
friends in the Lane. Consul Bardel, who 
has never lost his interest in the jewelry 
trade, is at present consul in the Isle of 
Pines, Cuba. He came to New York for 
treatment for his eyes, which have been 
troubling him of late. While in the 
metropolis, consul Bardel is stopping with 
his family at the Hotel St. George, Brook- 
lyn, 

The repaving of John St. between Nas- 
sau and Broadway has occasioned consid- 
erable inconvenience to the jewelers of that 
thoroughfare, inasmuch as it has prevented 
either private, pleasure or business vehicles 
from going to the business buildings situ- 
ated within the block. A change from 
wood to granite pavement also caused ap- 
prehension among many merchants who 
feared that the new pavement would make 
the street much more noisy in the future 
than it has been in the past. An investi- 
gation of the JEWELERS’ CIRCULAR, how- 
ever, disclosed the fact that these fears may 
be groundless, as an official of the Street 
Department stated that the granite blocks 
are to be covered with tar and sand and 
in a way that would make the pavement as 
smooth for automobiles and as _ noiseless, 
almost, as an asphalt street. The new 
pavement blocks, it was explained, have a 
flat top and fit together perfectly and when 
joined with tar and covered well present 
an even surface. If the prediction of the 
official is not verified as to the noiseless- 
ness of the new pavement there will be a 
protest of the jewelers of John St. asking 
that an asphalt cover be put over the top 
of the blocks in use. 

David Mayer, for many years in the 
diamond trade in New York, who recently 
retired from the firm of Mayer, Knox & 
Bernheim, 14 Maiden Lane, is about to 
establish a business in Amsterdam, Holland, 
and is leaving America for that purpose. 
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Mr. Mayer will sail September 17, on the 
S, S. Rotterdam for the Dutch diamond 
center, which will be hereafter the scene 
of his activities. He expects in the future 
to meet many of his New York friends in 
Amsterdam when they come there on their 

ing trips. 

A ice was opened recently at 5 Cort- 
landt St. by Schenck & Frank, manufactur- 
ing jewelers. ' 

Charles Reiss, 15 Maiden Lane, who for 
the past six months has been seriously 
ill, having undergone several operations, is 
again back at his desk. 

A visitor in this city last week was Mr. 
Ripley, of Ripley, Howland Mfg. Co., of 
Boston, Mass. Mr. Ripley made his head- 
quarters at the Commodore Hotel, this city. 

The firm of Teitlebaum & Whitebook, 
manufacturing jewelers, announces that the 
business will be removed on or about Sept. 
20 from 148 Delancey St. to new and larger 
quarters at 141 Fulton St. 

I, Ackerman, wholesale jeweler, 12 John 
St. is making his semi-annual business trip 
on the Pacific Coast. Mr. Ackerman is 
accompanied by Moe Diamond of the office 
force, and reports good business. 

Announcement was made last week that 
Max Kameras had become a partner in 
the Renaissance Jewelry Co., manufacturers 
of platinum and goid mountings and chains, 
68 Nassau St. Mr. Kameras has been made 
president of the concern. 

Stephen Varni, of the Espositer, Varni 
Co., importer of precious stones and lapi- 
daries, returned to this city on Sept. 1, on 
steamer “Rochambeau.” Mr. Varni while 
abroad visited the European gem markets in 
the interest of his concern. 


J. L. Art, jewelry auctioneer, of Chicago, 
and Joseph L. Art of the Art Jewelry 
Co., of Wichita Falls, Tex., were in New 
York City last week. They made their 
headquarters at the offices of the Towle 
Manufacturing Co., 15 Maiden Lane. 

W. C. H. Brown, representing A. Edward 
Fisher, dealer in diamonds, 71 Nassau St., 
visited the southern trade recently, and is 
now calling on his trade in the middle 
west. Mr. Brown reports encouraging 
business both in the south and in the west. 

The trial of Ralph Vaserberg, who was 
arrested several months ago charged with 
passing a bogus check on A. Rose, a Sev- 
enth Ave. jeweler, has been postponed until 
Sept. 10. Vaserberg’s case has been 
docketed for trial several times, but each 
time his hearing has been postponed. 

The Alpine Watch Corporation was 
granted a charter of incorporation last 
week authorizing the manufacture of 
watches, clocks, etc., in this city. The capi- 
tal is $20,000. The incorporators are 
Samuel Berman, David Berman and Annie 
Berman, all of 179 Henry St., this city. 

Last Wednesday in the United States 
District Court, this city, a discharge in 
bankruptcy was granted to Morris A. For- 
gotson, retail jeweler at 1432 Broadway. 
The discharge was signed by Judge Julian 
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W. Mack. Mr. Forgotson filed a voluntary 
petition in bankruptcy on February 28, 1918. 

John Brown and Fannie Brown, both 
of 3 East 27th St., this city, and Oscar L. 
Dann, 541 Flushing Ave., Brooklyn, are 
named in the charter as the incorporators 
of the Wilson Jewelry Co. The new in- 
corporation has a capital of $2,000, and is 
authorized to do business in New York 
City. 

The Eastern Jewelry Mfg. Co., Inc., will 
engage in business in Brooklyn according 
to certificate of incorporation filed at Albany, 
N. Y., last week. The capital is $1,500, 
and the incorporators are Abraham Shapiro, 
526 Willoughby Ave.; Max Cherner, 2870 
W. 27th St. and George Borin, 1747 St. 
Johns Place, all of Brooklyn. 

A certificate of incorporation was 
filed at Albany, N. Y., last week by O 
Maire, Inc., authorizing this concern to 
deal. in watches and jewelry. The capital 
is $100,000. The incorporators are Samuel 
B. Weiss, 960 Kelley St., Bronx; Werman 
Maire. 85 Decatur St., Brooklyn, and Iris 
E. Barras, 80 East 111th St., this city. 

J. Harden and O. A. Edwards, southern 
traveling representatives of the Alvin Silver 
Co., are in town after calling on their trade. 
O. V. Ball, New York State representative, 
is also at headquarters for a short stay. 
These men are preparing to leave in a few 
days for their respective territory. H. G. 
Payne, another representative of the Alvin 
concern, returned last week from a trip to 
Cuba, where he went in the interest of the 
concern. 

In honor of his 8lst birthday, A. K. 
Sloan, of Sloan & Co., 15 Maiden Lane, 
entertained a number of members of Au- 
rora Grata Consistory, S. P. R. S., on 
Wednesday evening of last week. Included 
in the company who met to celebrate the 
event were 15 33rd degree Masons. Mr. 
Sloan has long been active in Masonic 
circles and he is himself a 33rd degree 
man. A silver loving cup was presented 
to Mr. Sloan last Spring by Masonic 
friends, and Mr. Sloan took the opportunity 
of showing his appreciation by inviting 
them to the gathering. The gathering was 
held at Mr. Sloan’s home, 275 Washington 
Ave., Brooklyn. A birthday cake bearing 
81 candles was one of the features of the 
evening. 

Owing to the rapid growth of the jewelry 
department at the Bush Terminal Building, 
130 W. 42nd St., it has been found necessary 
to devote another floor to the jewelry line, 
according to announcement made last week. 
The jewelry department now occupies the 
entire 19th floor. During the next month 
arrangements will be made for placing addi- 
tional lines on the 18th floor. An interested 
visitor who called at the jewelry department 
at the Bush Terminal Building during the 
past week was Mr. Young, buyer for one 
of the biggest department stores in Shang- 
hai, China. During the past week the 
Peyton & Kelly Co., makers of solid gold 
jewelry, of Providence, R. I., and Adler 
& Hein, of 12 John St. this city, manu- 
facturers of diamond mountings, have taken 
space and service at the Bush Terminal 
Building. 

The Membership Committee of the Na- 
tional Jewelers Board of Trade held a 
regular monthly meeting last Friday after- 
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noon in the Board’s rooms, 15 Maiden 
Lane, at which a number of applications 
were considered for endorsement. They 
will be passed upon at next Thursday’s 
meeting of the Board of Directors. Secre- 
tary Backus reported 146 applications re- 
ceived since the first of the year and ex- 
pressed his opinion that the campaign for 
new members would be vigorously con- 
tinued with a view to bringing the total 
up to 200 this year. The Board recorded 
only two bankruptcies in the entire in- 
dustry, both of which were in western 
territories, and both for small amounts. 
He believes this to be the smallest num- 
ber for a great many years. In connection 
with the work of the South American Ex- 
port Trade Committee, appointed by 
President Davidson, to promote export 
business in South America, Secretary 
Backus stated that he and Trade Commis- 
sioner Rosenthal, had conferred with the 
representatives of the heads of the various 
express companies with a view to having 
removed the difficulties met with in the 
shipment of goods to South America, all 
of which will be reported to the committee 
at the initial meeting. 

Among the department store buyers in 
this city during the past week buying 
jewelry were the following: Mrs. M. E. 
Davison, A. Lisner (Palais Royal), Wash- 
ington, D. C.; L. J. Kellman, L. J. Kell- 
man Co., Providence, R. I.; S. Solomon, 
Denver, Col:; Katherine & Bauer, Mac- 
Dougall & Southwick, Seattle, Wash.; C. 
Scudder, Athens, Ga.; E. Morgan, H. C. 
Meacham Co., Fort Worth, Texas; L. Kam- 
cky, L. Kamsky Co., Harrisburg, Pa.; Miss 
Brandenberg, Pettis Dry Goods Co., Indian- 
apolis, Ind.; Miss Murray, E. T. Slattery, 
Boston; Miss M. Lensenhuber, J. N. Adams 
Co., Buffalo, N. Y.; G. Brewer, Burlington, 
Vt.; Mr. Samuels, Samuels Co., Elmira, 
N. Y.; C. R. Teppett, Howland & Co., 
Bridgeport, Conn.; J. C. Mizer, E. Malley 


Co., New Haven, Conn.; J. E. Garrison, 


W. L. Milner Co., Toledo, Ohio; M. Boro- 
vitz, M. Borovitz-Soos Co., Akron, Ohio; 
O. F. Whitten, O. F. Whitten Co., Atlanto, 
Ga.; H. Rosenthal, Boston, Mass.; Mrs. 
J. S. B. Knox, R. H. Stearns & Co., Boston, 
Mass.; Miss M. Reynolds, Dunn, Taft Co., 
Columbus, Ohio; Miss O. Kircher, Crowley, 
Milner & Co., Detroit, Mich.; F. W. Riggle, 
Zenner-Branshaw Co., Huntington, W. Va.; 
H. Holland, Holland & Eason Co., Norfolk, 
Va.; A. Wilson, Bernard Hirsch Co., San 
Francisco, Cal.; H. E. Stahl, H. E. Stahl 
Co., Somerset, Pa.; M. Borovitz, of the 
Borovitz-Soos Co. Akron, O.; O. F. 
Whitten of O. F. Whitten & Co., Atlanta, 
Ga.; H. Rosenthal, Boston; W. J. Sullivan, 
of Sullivan Bros., Boston; H. Holland of 
Holland Eason, Norfolk, Va.; O’Brien, of 
Cohen Co., Richmond, Va.; A. Wilson, of 
Barnard-Hirsch Co., San Francisco, Cal.; 
H. J. Rosenthal, Union Springs, Ala.; Miss 
H. Darmstader, of H. Schnellenburg, 
Philadelphia, Pa.; G. Debus of William 
Hengerer Co., Buffalo, Miss H. Marks, of 
Marks-Isaacs Co., New Orleans, La., and 
A. W. Mackie, of the Ernest Kun Co., De- 
troit, Mich. 

Announcement has been made by Powers 
& Mayer, Inc., that they will hold their 
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annual exhibition at their offices, 10 E. 39th 
St., from Sept. 15 to Sept. 20, inclusive. 
All retail jewelers are cordially invited to 
attend the exhibition. 

George Crystal, manufacturer of diamond 
jewelry, 87 Nassau St., will visit the trade 
in Detroit, Mich., this week. 

The Jewelry Crafts Association, Inc., has 
opened an office at 50 E. 42d St., this city. 
The office is in charge of Robert S. Tip- 
ping, who several weeks ago was selected 
as secretary of the association. 

Ernest E. Muller, jeweler and optome- 
trist, 17 E. Main St., Malone, N. Y., was 
a caller at the offices of the JEweELERs’ Cir- 
CULAR last Monday. Mr. Muller is here on 
a ten-day buying trip and is making his 
headquarters at the Broadway Central. 

A. W. Mackie, formerly with G. E. Mil- 
ler, Detroit, Mich., arrived in this city on 
Tuesday on a buying trip for the new jewel- 
ry department of the Ernest Kun Co.. 
department store, Detroit. Mr. Mackie will 
place orders for gold jewelry. silverware 
and cut glass, and while in this city will 
make his headquarters at the Hotel Mc- 
Alpin. The Kun department store will be 
located in a newly erected ten-story build- 
ing in Detroit and will probably open for 
business about November 15. 

The Fifth Ave. store of the Gorham Co. 
is displaying this week in one of its show 
windows a large beautiful silk flag which 
is to be presented by General John J. Per- 
shing to David G. Reid for conspicuous 
services rendered to this country during 
the war. Mr. Reid built and donated to 
the United States Government the first base 
hospital fully equipped. In honor of Gen- 
eral Pershing’s return New York has de- 
clared to-day (Wednesday) as a legal holi- 
day, and in all probability most of the 
jewelry houses in this city will not be open 
for business. 











Joseph G. Barnett, manufacturing jewel- 
er at 357 Mulberry St., has been visiting 
the trade in Philadelphia. 

Fire caused by an overheated flue in the 
plant of the Balbach Smelting & Refining 
Co., on Newark Bay, did $50 damage last 
week. 

W. H. Tichenor is visiting the trade in 
Philadelphia this week in the interest of 
W. H. Schwartz & Co., manufacturing 
jewelers at 355 Mulberry St. 

The A. F. Conery Co., manufacturer of 
jewelers’ and silversmiths’ polishing brush- 
es, buffs and supplies, reports that orders 
are so plentiful that it is difficult to get 
them out promptly. There are numerous 
delays in getting materials, which still fur- 
ther complicates the situation. ‘ 

Judge Stickel, in the Court of Common 
Pleas, has reduced from $25,000 to $15,000, 
the bail fixed in the case of Clarence H. 
Sparrow of 768 Stuyvesant Ave., Irvington, 
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who is held on charges of stealing more 
than $74,000 in gold from the Balbach 
Smelting & Refining Co., of 580 Market St. 
Application was made by Howard I. Mac- 
Sherry. 

Among the members of the new Grand 
Jury panel drawn by Chief Justice Gum- 
mere, with Sheriff Flavell and Edward 
Schickhaus as jury commissioners, for the 
September term of the Essex County 
Courts which opens on Sept. 18, are Au- 
gustus V. Hamburg, president of the Ham- 
burg Button Co., and for several times 
president of the Newark Board of Trade, 
and Henry Buchlein, an engraver. 

H. W. Bishop, of Bishop & Bishop, 
manufacturing jewelers in the Sayre build- 
ing, Mulberry and Oliver Sts., is visiting 
the trade in Philadelphia, Baitimore and 
Washington this week. Charles Sweasy 
is on a trip through the New England 
States for the same concern. He is making 
the trip by automobile, visiting the smaller 
towns as well as the cities. 

The efforts to interest the moneyed men 
of Newark in the projected million-dollar 
finance corporation by which it is hoped to 
relieve the housing crisis here, was streng- 
thened considerably at a meeting of New- 
ark business men in Mayor Gillen’s office 
at the City Hall. A special committee was 
named to push the matter. F. P. Ford, 
of L. S. Plaut & Co., was named chairman 
of the committee. Some of the other 
members were W. W. Winward of L. 
Bamberger & Co., G. S. Welsh of Hahne 
& Co., and Robert Keefe of the Goerke Co. 


Lieutenant Wohltman, in charge of the 
naval recruiting station, 653 Broad St., 
this city, has received details about what 
men will be entitled to wear a clasp with 
the navy’s victory medal, in a communica- 
tion from Washington. The clasp attached 
to the medal will show the nature of the 
duties performed in certain cases. Be- 
sides the medal a bronze lapel button will 
be issued for wear with civilian clothes in 
lieu of the victory medal. A silver button 
will be given men who were injured in 
service. Distribution of the buttons will 
begin soon. The medals will probably be 
ready for distribution about Nov. 1. 


New Jersey delegates to the annual con- 
vention of the American National Retail 
Jewelers’ Association at Chicago have re- 
turned with enthusiastic reports of the 
convention, and also highly pleased because 
of the fact that Jean R. Tack, president of 
the New Jersey Retail Jewelers’ Associa- 
tion, and for several terms second vice- 
president of the national association, was 
elected first vice president of the national 
association. The delegates from New Jer- 
sey were Mr. Tack, Charles Hartdegan, C. 
J. Brotherly, Norbert Bertl and Norbert 
3ertl, Jr., of Newark; Frank J. Thorwarth, 
of Elizabeth, and C. W. Bowman, of Som- 
erville. 

William H. Schwartz, of W. H. Schwartz 
& Co., manufacturing jewelers at 355 Mul- 
berry St., who was laid up last Winter 
with pneumonia, has just returned to his of- 
fice after an absence of six weeks because 
of an unusually bad case of appendicitis. 
The doctor stated that if the operation had 
been delayed 24 hours death would have 
been certain. When convalescent Mr. 
Schwartz learned that his son, William H. 
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Schwartz, Jr., who has been living with hj 
sister at Jackson, Mich., where he is a 
ployed, was operated for the same trouble 
five hours earlier than his father, nelthe; 
at the time knowing that the other had "si 
stricken, ; 
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ular holidays. Such reasons are suff. 
cient to justify the “deserter,” from his 
own: standpoint at least. 

The committee's recommendations, 
therefore (that the jeweler improve his 
working conditions by shortening his 
hours to not more than 44 hours a week 
if he wants to meet the competition of 
other lines), should \be most carefully 
heeded and considered as well as the rec- 
ommendation that the jeweler must sur- 
round his men with a better environ- 
ment and have them work under better 
sanitary conditions. He must stop hay- 
ing work done in poor light, get rid of 
the dingy quarters for the watchmaker 
still prevalent in some stores. He must 
see that his men are paid according to 
their skill and ability in proper propor- 
tion to the remuneration of skilled work- 
men in other lines, and, as a corollary, get 
proper prices for the work from the cus- 
tomer. 

It is unfortunate, as the report pointed 
out, that many jewelers of the country, 
(and this applies to some manufacturers 
as well as some retailers) are 20 years 
behind the times in their ideas as to the 
treatment of their help, both as to wages 
and working conditions. These men must 
reform and get abreast of the times be- 
cause otherwise, not only will they be 
unable to get assistance they require in 
running their business, but in addition 
will do the industry as a whole serious 
injury by driving from it men who, un- 
der other conditions, would be content 
to remain. 

Another recommendation of the re- 
port should also be taken to _ heart, 
namely that urging the trade at large to 
stop “knocking,” but instead get behind 
the vocational and horological schools 
of the country and aid them in every way 
in developing their work of turning out 
trained and skilled workmen. If these 
schools or their courses are subject to 
criticism, it should come in the form of 
constructive criticism. In other words, 
we should help the school develop in 
every way and at the same time reform 
any defects that we may see in its man- 
agement or its curriculum. It is easier 
to perfect the work of a successful in- 
stitution than it is of an unsuccessful 
one. 

The jeweler should even go further 
and aid his State and municipality in de- 
veloping every kind of vocational train- 
ing, whether in the general public or in 
special schools, because the sooner this 
idea makes headway with the public the 
sooner the jeweler will be able to ask 
and get proper aid from his State and 
municipality in giving him the men that 
he needs to continue the development of 
his industry. 
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Paul Dreher has moved up stairs to 
larger quarters at 719 Sansom St. ; 
S. Speckter, of Gallitzen, Pa., a retail 
jeweler, is on a buying trip to this city. 

A new firm in the enameling business 
here is the Empire Enameling Co., 717 San- 
som St. 

Witaskis & Nasclow is the name of a new 
firm of manufacturing jewelers at 721 San- 
som St. 

Rosenberg & Litvin have moved from 711 
Sansom St. to more commodious quarters 
at 33 S. 9th St., opposite the Post Office. 

John Ernst, for a number of years en- 
gaged in trade work on Seventh St., near 
Chestnut St., has accepted a position with 
Ralph Seaman, a Frankford jeweler. 

Joseph Aion & Co. have moved to larger 
quarters. Their new home will be 737 
Walnut St., where they will continue to 
turn out their special line of mountings. 

J. Beifeld, who has been making exten- 
sive alterations to his store on South St., 
last week moved into the building, occupy- 
ing the apartments on the upper floor with 
his family. 

Announcement is made of the marriage 
in New York City of Miss Mae McMahon, 
of 215 N. 53rd St., this city, and Thomas 
A. Walls, a manufacturing jeweler, of 711 
Sansom St. 

Sept. 15 will find S. Berenson, now lo- 
cated at 1112 Chestnut St., in new quarters 
in the Thompson building, at 1118-1120 
Chestnut St. The firm name will also be 
changed to Berenson Bros. 

Louis Lefkoe has opened a new store at 
1502 Market St., opposite the Broad St. 
Station. The wood work, show-cases and 
partitions are an ivory color while the ceil- 
ing and walls are of a light blue. 

I. Zieger of Zieger & Nemirofsky, 718 
Sansom St., sails on the Rotterdam on the 
17th for Europe. Mr. Zieger is going 
abroad on a buying trip and expects to 
visit Holland, Belgium, France and England 
before rturning. 

Hoffman & Lindell are among the new- 
comers in the jewelry business. They are 
located at 1112 Chestnut St. Both mem- 
bers of this firm were formerly with the 
Bailey, Banks & Biddle Co. Their specialty 
is high grade platinum mountings. 

William Pursell, of Gnadenhutten, O., is 


on a buying trip to this city. Mrs. Pursell - 


has been visiting a sister in New York for 
the past three months and will join her hus- 
band here on the return trip to Ohio, 
where he is engaged in the retail jewelry 
business. 

I, Press & Sons have under way at 8th 


‘and Chestnut St. a seven-story structure 


which will be completed about Nov. 1. 
This property was purchased by Press & 
Sons some time ago and when alterations 
and additions are finished it will be one of 
the largest buildings devoted strictly to the 
Jewelry business in this section. The cost 
of remodeling will run above $150,000. 
Eugene Naegle, one of the oldest watch- 
makers in this city, and known to two 
generations of patrons, died recently at his 
home, 4543 Greene St., Germantown. For 


THE JEWELERS’ 


55 years Mr. Naegle mended the timepieces 
of hundreds of Philadelphians. He was 
74 years old and is survived by a widow, 
Mrs. Eugene Naegle, and three children, 
Herbert E. Naegle, Mrs. R. Manley Miller, 
Dayton, O., and Mrs. John D. Jenkins. 

Colonel Duckett Harmon, for more than 
a half century associated with the jewelry 
trade in this city, recently celebrated his 
83rd birthday anniversary at his home in 
Olney, an outlying section of Philadelphia. 
Colonel Harmon, a veteran of the Civil 
War, and a former commander of the Old 
Guard, received felicitations from hundreds 
of friends in and out of the trade. Around 
him upon the day of the anniversary were 
four daughters, a son, six grandchildren, 
two great grandchildren and one great great 
grandchild. 


The newspapers of the country have, 


been asking the question: If you had 
a son and you decided you wanted him to 
get into the factory which you part-owned 
so he could learn the business from the 
ground up, and he went into it and the 
first thing you knew he was on strike 
along with all the other employes; if you 
had a son like that, what would you do? 
John Miller, Sr., former president and large 
stockholder of the big Keystone Watch 
Case Co., had just such a case on his 
hands last week, and the company solved 
it by “firing” his son. The son is John 
Miller, Jr.. who was discharged for his 
part in a strike of employes who wanted 
the factory unionized. Friends of the 
young man say that personal relations be- 
tween the father and his son remain cordial 
but the gulf of industrial relations be- 
tween them is still unbridged. 

Many American diamond buyers in Hol- 
land, all searching for something which can- 
not be found—a bargain in precious stones 
—are reported by Joseph Spiegelman, of 
the firm of D. Atlas & Co., this city, who 
went abroad more than a month ago on the 


same mission. Writing to a friend in this 


city, Mr. Spiegelman says that no matter 
what hotels you seek in the diamond market 
towns of Holland you are bound to meet 
American buyers. None of them admit any 
success in their search for “good buys” in 
precious stones, he writes. Money is no 
object in the purchase of diamonds in Eu- 
rope to-day, Mr. Spiegelman confided in his 
last letter. The market is a rising one, with 
prices soaring constantly and the stones 
growing scarcer and scarcer. He predicts 
that it will be a long time indeed before the 
conditions are altered. Mr. Spiegelman is 
accompanied on his trip by his wife. He 
did not indicate whether he would continue 
his efforts or would seek an early passage 
home. He was one of the first to avail 
himself of the Government’s permission to 
business men to go abroad in the interests 
of foreign trade. 

Two large realty transfers of interest to 
the jewelry trade were announced last 
week, one being the purchase of its pres- 
ent buildings at 712-714 Sansom St. by the 
firm of Aisenstein & Gordon, and the other 
the acquisition of the property at 1235 Mar- 
ket St. by Morris Gross, a retail jeweler 
now located on Market St. It is said that 
the purchase price for the Market street 
property was $240,000. The ground floor is 
at present tenanted by S. J. Schless, a re- 
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tail jeweler, who has received a notice to 
vacate upon the expiration of his lease in 
January. The new purchaser has not given 
any indication as yet as to what he intends 
doing with the building. It is generally 
presumed that he will transfer his store 
from the present address to the new prop- 
erty after alterations have been made. 
Aisenstein & Gordon, however, have made 
a full statement of their intentions. The 
two structures are of brick and four stories 
high and extensive alterations will be made 
after the beginning of the year. It is the 
intention of the firm to tear out the party 
wall on the ground floor and make one 
large display room with a floor space of 
96 by 40 feet. The second floor will also 
contain a large show room for the clock 
department. Hitherto the upper floors have 
been subleased but the tenants have been 
given notice to vacate at the expiration of 
their leases and the third and fourth floors 
will be used by the firm for stock room 
purposes. One of the improvements planned 
is an elevator while other modern devices 
will also be installed. 





Rochester, N. Y. 


Miss Rosenbloom of M. Rosenbloom & 
Co. has returned from a week’s vacation. 

Spencer W. Greene, Powers building, 
and his family have returned from an autu 
trip through New York and Pennsylvania. 

Louis S. Wilks, manager of P. Present 
& Son, returned Monday from a business 
and social trip to Boston and New York 
City. 

Abe Harris, manager of the Mr. Rosen- 
bloom Co., formerly Harry Rosenberg’s 
store, has resigned to accept another po- 
sition. 

Mr. and Mrs. J. J. Ernisse and their 
son, Roland Ernisse, have returned home 
from an auto trip to the fhousand Islands 
and Adirondack Mountains. 

August 26 announcement was made of the 
marriage of I. Robert Lewis and Miss Rose 
Suskind. Mr. Lewis is connected with the 
Morris Rosesbloom & Co. jewelry house. 

President John Jack, of the Metal Arts, 
Co., reports business increasing beyond 
the capacity of the factory. He is arrang- 
ing to secure more room for installation 
of additional machinery. 

This week is given over to the Rochester 
Exposition and Horse Show. The city is 
crowded with visitors and merchants re- 
port business very good. A member of 
cups given as awards for various compe- 
tition were supplied by the local jewelers. 

Charles E. Sunderlin, of Sunderlin Co., 
was one of the New York State delegates 
to the convention of the A. N. R. J. A. 
held at Chicago. He will make a report 
of the meetings of the jewelers at the meet- 
ing of the Rochester Retail Jewelers As- 
sociation, which will be held Thursday 
evening at Hotel Seneca. 








A new jewelry store has been opened at 
27 Main St., Hamilton, O., by Dr. Herman 
Bernstein and John A. Bender. The busi- 
ness will be conducted under the style of 
Bernstein & Bender. Dr. Bernstein has 
been in the optical profession for 27 years. 
Mr. Bender is an experienced watchmaker, 
engraver and diamond setter. 
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—then push the 


sale of the SIX 
position railroad watches 






Railroad men—like all of us—want the most they can get for 
their money. 

They have seen the development of railroad watches from the 
unadjusted up to the three and five position adjusted grades. 

ey have noted the greater accuracy which followed increased 

adjustments. 

Now, they know that SIX position watches are superior to five. 

That’s why increasing numbers of men on all the above and 
other roads are asking that you supply them with either a 


SANGAMO ___BUNN 
SPECIAL “* SPECIAL 


—the Illinois watches which are adjusted to SIX positions. 
Be prepared to take advantage of the opportunity these men and 
watches are making for you. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





J. M. Martin, for many years silverware 
buyer of Lewy Bros., is now associated 
with C. D. Peacock & Co. 

Victor B. Hume, jewelry manufacturers’ 
representative, left Sunday for a two 
weeks’ trip through the northwest. 

G. A. Rivenburgh, of “The Loop Shop,” 
has returned from Wisconsin where he 
spent two weeks trying to catch fish. 

Cc. P. Dungan, with the Chicago office 
of the International Silver Co., is spending 
10 days fishing in northern Wisconsin. 

Charles E. Tieman, California, Mo., and 
W. E. Pennell, Trenton, Mo., spent several 
days this week in Chicago buying stock and 
visiting friends. 

Harry Lesch, of the Lesch & Lewis Co., 
returned Friday from an extended business 
trip through the middle-west and reports 
business still on the increase. 

Herman Briggs, of Briggs & Reid, 
auctioneers, is spending a vacation at his 
old home in Howell, Mich., visiting rela- 
tives and friends and fishing. 

Mr. and Mrs. F. S. Pickles, of the Rob- 
bins Jewelry Co., St. Louis, Mo., spent a 
few days in Chicago last week, as they 
were returning from eastern markets. 

Geo. H. Thomas, silver. manufacturers’ 
representative, purchased an automobile 
last Thursday, and took a drive on Friday. 
By devoting most of Saturday the repair- 
men were able to get the car in condition 
to be used on Sunday. 

John Schmelzer, past-president of the 
Illinois Retail Jewelers’ Association, for- 
merly in business at Centralia, Ill., has ac- 
cepted a position as traveling salesman with 
the Bauer-Goldstone Co. He will call on 
the trade in Illinois and left last week for 
his initial trip. 

“Ben” Rothenberg, representing Emil 
Braude & Bro., Heyworth building, is just 
completing a successful three months’ trip 
and will return to Chicago at the end of 
this weck. Mr. Rothenberg covered the 
Pacific Coast and southern States, where 
he is well known and has a large follow- 
ing. He will leave again on his holiday 
trip, after a short stay in Chicago. 

One of the most significant results of the 
“Our Country First” Conference to be held 
in Chicago Sept. 8 and 9 under the the 
auspices of the Illinois Manufacturers’ As- 
sociation will probably be the appointment 
of a permanent committee to be stationed 
at Washington for the purpose of studying 
legislation affecting business men. Charles 
Piez, president of the Link-Belt Co., of 


Chicago, and former president of the 
Emergency Fleet Corporation, is chairman 
of the Resolutions Committee for the con- 
ference, and it is believed that this is one 
of the resolutions which will have con- 
sideration. The attendance at the confer- 
ence, which will be held at the Congress 
Hotel, will be in excess of 1,000, it is indi- 
cated. More than 600 delegates have al- 
ready been accredited. Business organiza- 
tions in various lines of trade have 
authorized the appointment of delegates, 
and the farmers’ association, which were 
interested in the movement because of the 
growing recognition on the part of farmers 
of their economic position as employers 
and producers, have been particularly ac- 
tive in providing representatives. Gov. 
Allen of Kansas will speak at the confer- 
ence as the special representative of the 
agricultural interests. The meeting will 
be called to order by D. E. Felt, of the 
Felt & Tarrant Mfg. Co., of Chicago, who 
is president of the Illinois Manufacturers’ 
Association. The speeches on the program, 
which is now being completed, will be de- 
livered on Monday and on Tuesday morn- 
ing, while the Resolutions Committee will 


make its report through Mr. Piez on Tues-: 


day afternoon. 











Sol Wetzstein has left for a two weeks 
business trip. 

C. E. Richter motored to Cedar Point, 
O., Saturday, Aug. 30, remaining on the 
Lake Erie shore until the following Tues- 
day. 

Frank Fullilove, Owenton, Ky., was en- 
tertained in the city during his recent visit 


-by members of the firm of Greenwold, 


Hirsch & Grift. 

Mrs. Hollinger accompanied her husband, 
the head of W. C. Hollinger & Son, Madi- 
sonville, Ky., during his. recent trip to 
Cincinnati, and thoroughly enjoyed the 
shopping tour she made while here. 

Ralph E. Roessler, Marion, Ind., was a 
visitor in the city during the week. Others 
were George H. Deck, Blanchester, O.; 
F. Honer, Dayton, O.; C. F. Held, Fal- 
mouth, Ky.; Mr. Hill, of the Hill’s Jewelry 
store, Georgetown, Ky. 

Aaron Cohn has returned after a four 
months’ absence from the city during which 
time he covered a great deal of territory, 
all of which he reported was doing a large 


jewelry business. Especially: did he find 
southern jewelers enthused over the pros- 
pects for a large business this Fall and 
Winter. 


C. E. Tresch, Marietta, O., made a’ 


special trip to see the Cincinnati Reds play 
but he was unfortunate in picking a day 
when the National League champions lost 
to Pittsburgh. Mr. Tresch remained over 
to pay a few visits among close friends. 
He promised to return to see the world 
series. 

I. L. and A. Greenwald have opened a 
temporary jewelry store at 35 E. 5th St. 
The location is to make way shortly for 
a large addition to the Hotel Gibson and 
one of the old-time tenants gave up his lease 
before he was forced to move. The Green- 
walds immediately took over the location 
upon a monthly rental basis. 

Morris Phillips spent his Labor Day and 
the two days preceding enjoying an auto- 
mobile tour to Chicago. He left Cincin- 
nati on Saturday and returned Tuesday. 
The trip was not marred with an accident 
or any engine or tire trouble whatsoever 
making it an ideal one. Mr. Phillips aver- 
aged 33 miles an hour on his trip owing 
to the excellent roads he encountered. 

Employes of Frohman & Co. held a pic- 
nic Saturday, Aug. 30, at Cottage Grove, 
O., where George Heeb has a Summer cot- 
tage. The workers left early Saturday 
afternoon and found the swimming delight- 
ful. Others took part in tennis matches 
while not one missed the country dance 
which was held in the evening. The only 
complaint heard since -was of swimmers 
whose tender feed found the river bed too 
full of boulders to suit them. A large pic- 
nic supper was served in the evening. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the last week: 
New York Sell- 
ing Price, U.S. 


Date London. Assay Bars. 
en ae eT ae 61 115% 
RY NCE Gee 61 115% 
GAGE WR. Seacinsnns dee ec 61 115% 
SME Boks cxcducnaseticns 61 114% 
OM Diviceretass cans err, 113% 
Ss. Oils ct i ccusies cess 61 114% 








The window in the jewelry store of 
George Durner, Milwaukee, Was., was 
smashed last Wednesday, and goods valued 
at $415 stolen. 
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H. E. Harris, of the C. A. Kiger Co., 
Inc. is in the east on a buying trip. 

George Hutman and family have re- 
turned from their Summer home at Mount 
Gretna, Pa. 

Mr. L. Kramsky is planning an extended 
tour through the west and middle west for 
the next two weeks. 

Mr. and Mrs. Ed. Tausig and family 
spent part of the Summer touring Panama 
and Central America. 

E. L. Munn, of the Knaul-Cuthbert- 
Munn, Jewelry Co., has returned to busi- 
ness after several weeks illness. 

Miss Ethelynn Haidbrink is a recent ad- 
dition to the office force of the Wood- 
stock-Hoefer Watch & Jewelry Co. 

- Mr. and Mrs. Chas. Aronson and family 
spent two weeks in touring the country in 
and around Long Branch and Asbury Park. 

J. V. Robinson, manager of the material 
department of the C. B. Norton Jewelry 
Co., Inc., has returned from his vacation. 

C. A. Kiger went to Joplin, Mo., to at- 
tend the wedding of Miss Louise Gipson 
and Mr. Theodore R. Obermann, Sept. 3. 

A. E. Gordon, of Shreveport, La., who 
has been in Colorado for several weeks, 
stopped over on his way home to buy 
goods. 

Mr. and Mrs. Herman Tausig and 
family will return from their Summer 
home on Bungalow Hill, Dauphin about 
Sept. 15. 

Fred J. Harle, Durant, Okla., was in this 
city last week on his return from a month’s 
visit in Salt Lake City, Los Angeles, San 
Francisco and Long Beach, Cal. 

Miss Gertrude Burton, who has been 
with the C. A. Kiger Co., Inc. for the past 
three years, has gone with her parents 
to St. Louis where they will reside. 

Mr. and Mrs. P. G. Diener, son William 
and daughter Louise on a two weeks 
motoring tour over Labor Day visited 
Delaware Water Gap, N. J., New York, 
Boston and Maine points. 

The meeting of the Jewelers Association 
called for Aug. 22, by its chairman, Mr. 
E. G. Hoover, was postponed for some 
future date, yet to be decided, on account 
of so many of the members being absent, 
due no doubt to vacations and business 
trips. 

Julius Kamsky, son of L. Kamsky, 
has returned from a two weeks stay at 
Atlantic City and Pen Mar. Mr. Kamsky 
since graduating from the Technical High 
School of Harrisburg, has become a perma- 
nent member of the L. Kamsky Co. force. 
Samuel Kamsky is now spending his va- 
cation in Atlantic City. 

The Tausig Trophy for the outdoor 
Volley Ball Championship of the Y. M. C. 
A. gymnasium classes will be presented to 
the city policemen at a dinner to be held 
in the Y. M. C. A. and at which several 
city officials, including the Mayor, will 
speak. The trophy which is to be con- 
tested for by the respective teams each 
year will be hung in the Y. M. C. A. 
halls. 

Sergeant Gilbert V. Davis, 80th Com- 
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pany, 5th Regiment of Marines, has con- 
ceived a unique method of utilizing his 
Croix de Guerre, awarded for bravery in 
the capture of a machine-gun nest in the 
Soissons battle, July 19, 1918. Sergeant 
Davis had a Paris jeweler set a tiny Swiss 
watch in the center of the medal and now 
wears it upon his wrist. Sergeant Davis 
was gassed once and wounded twice. He 
was decorated twice. Since his return to 
America he has been on duty at the United 
States Marine Corps Recruiting Office here. 

Among the recent visitors in the city 
were: J. H. Wuerth, Leavenworth, Kans.; 
J. B. Hampton, Colby, Kans.; C. L. Frost, 
Odessa, Mo.; A. C. Madtson, A. G. Madt- 
son, Ottawa, Kans.; Mr. and Mrs. F. G. 
Pennington, Wymore, Nebr.; B. C. Clark, 
Purcell, Okla.; L. H. Pohlman, Wichita, 
Kans.; C. B. Shepard, Humboldt, Kans.; 
F. S. Shepard, Clarence, Mo.; Mr. and Mrs. 
J. L. Kirkpatrick, Attica, Kans.; R. C. 
Libby, Weir City, Kans.; J. W. Bishop, 
Claremore, Okla.; C. C. Morrison and son, 
Olathe, Kans.; W. P. Neeley, Siloam 
Springs, Ark.; G. N. Hartwell, Jamestown, 
Kans.; R. W. Partridge, Berryville, Ark.; 
J. L. Green, Eldorado, Ark.; W. C. Stairs, 
Desdemona, Tex.; J. R. Delaplain, Marion, 
Kans.; A. F. Gordon, Shreveport, La.; 
Fred J. Harle, Durant, Okla., E. E. Morey, 
Chadron. 











Sneak 
jewelry store of George Bell of this city 
and stole goods valued at $500. 


thieves recently visited the 


Two Mexicans recently visited the 
jewelry store of George Reinhardt and 
stole a diamond ring wirth $20, and a pair 
of diamond studs valued at $40. On the 
day of the theft, two Mexicans entered 
the Reinhardt store, and asked to, be 
shown some cuff buttons. While the 
jeweler was showing one of the men the 
cuff buttons, which were in the rear of the 
store, it is believed the other man opened 
a show case and stole the ring and diamond 
studs. The jeweler is of the belief that 
these men are the same ones that stole a 
watch from his work table about four 
months ago. 








Notes of the Diamond Mines. 





The record price of £5,000 has been paid 
for a full Vaal River diggers’ claim. The 


diggings are said to be able to absorb the ~ 


10,000 native displaced by the Cape Copper 
closing down. 
x ok 

An Associated Press dispatch from Ams- 
terdam brings information that a new 
African diamond field has been discovered 
by officials of the British Geological Sur- 
vey on the Gold Coast. The stones are 
found in the shallow quartz gravel 65 miles 
northwest of Acora, capital of the colony. 
About 600 gems have been found by pan- 
ning during the preliminary operation. 








Be wise—buy Thrift and War Savings 
Stamps. 
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TRADE CONDITIONS 


The street car strike in Louisville which 
started on Aug. 19 has now been in effect more 
than 10 days, but the company is running more 
cars and giving better service. Retail business 
is again picking up, but women are still afraid 
to ride in the cars, and retailers generally report 
that business is 25 per cent. at least under normal. 
If the strike continue through State Fair week 
Sept. 8, it will have a serious effect on retail 
business as retailers are figuring on the fair to 
bring in a considerable volume of business this 
season, 





H. F. Lesslie, Owensboro, Ky., is open- 
ing a new store on 2nd St. 

R. M. Dempsey, operating the Bayse 
jewelry store, Rockport, Ind., was recently 
in Louisville for a couple of days on busi- 
ness. 

W. H. Neutzel, Rockport, Ind., has re- 
turned to that city after a 10 days business 
and pleasure trip to Louisville and Cin- 
cinnati. 

Publication of a list of the larger life in- 
surance policies paid during 1918 showed 
that Carl F. Baude, son of R. Baude, Market 
St. retailer, was carrying $15,012 in insur- 
ance when killed in France. The money 
was willed to members of his family. 

Mrs. J. Otto Endris, wife of a prominent 
jeweler of New Albany, Ind., was called to 
Cincinnati, last week on account of the seri- 
ous illness of her aged father, J. J. Sher- 
stegge, who had gone to the “Queen City” 
10 days earlier to visit another daughter. 
Mr. Terstegge was for several years a 
prominent stove manufacturer of the Falls 
Cities. 

Jewelers and opticians in Louisville have 
one local organization even though they 
cannot seem to get the retail jewelers asso- 
ciation ‘back on its feet. This organization 
is the Louisville Optical Association, which 
recently filed articles of incorporation, with 
no capital stock and a debt limit of $25,000. 
T. M. Howe, A. E. Leaf, H. H. Goldstein 
and others were named. 

After a three weeks car strike in Louis- 
ville, retailers report that business has in- 
creased from about 25 per cent of normal 
to about 65 per cent, along with increased 
running of cars. The strike is still in ef- 
fect, and there has been so much rioting 
that many people are afraid to ride on street 
cars, especially in the tough suburban dis- 
tricts. However, almost all lines are main- 
taining daylight schedules, even on two in- 
terurban lines. 

William Irion, secretary-treasurer of the 
Kentucky Retail Jewelers’ Association, of 
Louisville, was much pleased when news 
was received that the national association 
had decided to accept the invitation of the 
Kentucky retailers to bring the convention 
to Louisville in 1920. The idea was that 
of H. J. Wanner, of Paducah, president of 
the association, who suggested it at the June 
convention in Louisville. T. R. Moss, of 
the Louisville Convention & Publicity 
League, went to Chicago and attended the 
convention in order to clinch it. 








Get behind the War Savings Stamp ps 
uy 


your savings and your earnings. 
Thrift and War Savings Stamps. 
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D. W. Nichols, Bangor, Wis., will open 
a modern jewelry store on Commercial St. 

Claude Holloway, who was employed by 
Edward Heberlein, jeweler at Fennimore, 
Wis., for the past six months, has returned 
to his home in Herscher, III. 

W. H. Schwanke, formerly employed by 
Archie Tegtmeyer, 392 National Ave., has 
opened a modern new jewelry store at 222 


“W. Water St. 


Auto clock thieves made their initial ap- 
pearance in Milwaukee recently, when they 
tore the dash clock from an auto standing 
in front of a downtown office building. This 
is the first case of its kind ever reported 
in this city. 

Adoph Goldberg, who has been engaged 
in the jewelry business in Prescott, Wis., 
for several years, will move to Hastings, 
Minn., and enter the jewelry business in 
that city. Hastings is opposite Prescott, on 
the Mississippi River. 

The Enger-Kress Pocketbook Co., West 
Bend, Wis., started operations in a new 
branch factory at Campbellsport, Wis. 
Fred Huegel, a pocketbook maker of long 
experience employed at the main plant, will 
be superintendent of the new establishment. 

Among the Wisconsin retailers who 
called on the wholesale trade in Milwaukee 
during the week were: Henry Bayer, 
Whitewater; J. B. Kimball, Waukesha; 
Thomas Bruhy, West Bend; Jus. Jappe, 
Racine; Schneider Bros., Burlington, and 
Mrs. Hille, of Menomonee Falls. 

The regular monthly dinner and meeting 
of the Milwaukee Jewelers’ Club will be 
held this evening (Sept. 10) at the Hotel 
Blatz. It is expected the meeting will be 
one of the best attended of the year, being 
the first meeting after the national conven- 
tion in Chicago. Many important topics 
are up for discussion. 

“Joe” Goldman, formerly operating a 
jewelry store at 459 Eleventh Ave., has 
moved to larger and more commodious 
quarters on Mitchell St., corner of Fourth 
Ave. At the opening of the new store, 
Saturday, Aug. 30, which was widely ad- 
vertised in the local papers, Mr. Goldman 
gave a handsome souvenir to every visitor. 

The jewelry store of Philip Schwartz in 
the Crystal Theater building, Plymouth, 
Wis., is being extensively overhauled and 
remodeled. New fittings, cases and shelves 
are being installed. Considerable new 
stocks have been purchased by Mr. 
Schwartz, augmenting his regular stocks, 
for the opening of a practically new and 
enlarged store. , 

Malik Bros., operating general store in 
Clintonville, Wis., had a most interesting 
exhibit of peari buttons, showing the various 
processes that enter into the making from 
rough clam shells,: and also an elaborate 
showing of pearl La Valliere pendants, ear- 
drops, and small pearl parts for pearl neck- 
laces. The display was the product of a 
local pearl button manufacturer, which has 
now developed into a most profitable and 
goodly-sized industry. ' 

Thomas J. Dale, jeweler and optometrist, 
167 Main St., Kenosha, Wis., has purchased 
a downtown business site west of the Burke 
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Theater, with a frontage on Market Square, 
for an indicated consideration of $18,000. 
Mr. Dale plans to start immediate opera- 
tions and build a three-story store and of- 
fice building on the site within the next 
two months. The proposed building will 
accommodate three stores on the main 
floor, one of which will be occupied by the 
Dale jewelry store. 

Oluf Sherman, Eau Claire, Wis., has a 
unique exhibit in the window of his jewel- 
ry store that is attracting considerable at- 
tention. It is claimed to be a petrified mer- 
maid, which, according to popular under- 
standing, is a beautiful young lady with 
flowing locks and the lower part of her 
body like a fish. The mermaid on display 
is about one foot long, the upper part con- 
sists cf a head, resembling a gorilla more 
than a human being, and two arms, with 
long claws instead of fingers. The curiosity 
belongs to a young lady in the city and 
came from the South Sea Islands. 

Richard Imig, son of Mr. and Mrs. Ed- 
win Imig, 1215 N. 7th St., of the A. Imig & 
Sons jewelry store, Sheboygan, Wis., re- 
cently sustained painful injuries to his right 
shoulder and forearm when he was acci- 
dentally hit by a brick that fell from the 
Citizens’ Bank building. The bank building is 
being remodeled and some of the men were 
at work clearing the loose bricks and other 
rubbish from the second floor, and the lad 
was walking through the alley at the time 
of the accident. He was rushed to the 
Imig jewelry store at 621 N. 8th St., where 
his injuries, which are not of a serious 
nature, were dressed. Had the brick struck 
him on the head the accident might have 
been fatal. 
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Wm. Geo. Bromley, formerly silver buyer 
and department manager for L. B. King 
& Co. of this city, has taken a position in 
the silver department of L. J. Hudson. 
Mr. Bromley has been a silver buyer in 
Detroit for the last eight years, and prior 
to that time was connected with leading 
houses of London, England. : 

A party of Eastern jewelers, headed by 
Edw. H. Hufnagel, the new vice-president 
of the A. N. R. J. A. and ex-president of 
the New York State Retail Jewelers’ Ass’n, 
stopped in this city last week on their 
return from the convention in Chicago 
via Duluth and the lakes. While here they 
visited the Ford factory and other points 
of interest, Mr. Hufnagel going from this 
city to Pittsburgh. 

A. J. Cutler, a wholesale jeweler at 405 
Liggett building, was married to Miss Min- 
nie Barack last Sunday. Immediately after 
the wedding Mr. and Mrs. Cutler left for 
an extended honeymoon trip and will visit 
Buffalo, New York, Providence, Boston and 
other eastern cities. During the trip, Mr. 
Cutler will place orders with eastern manu- 
facturers for his wholesale jewelry busi- 
ness which he expects will be excellent this 
year. 

Leo E. Doll, Eastman, Wis., has moved 


his jewelry and watchmaking business to 
Soldiers Grove, Wis. 
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E. C. Zerweck, of the Kortkamp Jewelry 
Co., has returned from a vacation motor 
trip through the west. 

Mr. and Mrs. S. H. Bauman have re- 
turned home from a four weeks’ stay in 
Atlantic City, N. J. Bauman is president 
of the Bauman-Massa Jewelry Co. 

Lorenzo Harris, salesman for the W. W. 
Largent Jewelry Co., Portageville, Mo., 
who recently was married, spent part of his 
honeymoon in St. Louis, and then con- 
tinued his trip to Oklahoma. 

H. W. Kellersman, traveling salesman 
for the F. W. Hoyt Jewelry Co., has re- 
turned from a month’s trip through Mis- 
souri and Kansas. He will leave next week 
for a business trip through Illinois. 

C. M. Fairley, salesman of the F. W. 
Hoyt Jewelry Co. (Inc.), who returned last 
week from a three months trip through the 
south, is at the bedside of his mother in 
Versailles, Mo., where she is said to be ina 
critical condition. 

L. G. Sartor, senior partner of the Sar- 
tor-Kroeger Jewelry Co., left last week on 
a business trip to southern Missouri. R. F. 
Kroeger, traveling salesman of the same 
firm, has just returned from a three months’ 
trip through Texas and other southern 
states. 

The F. W. Drosten Jewelry Co. (Inc.), 
which for nearly two score years has been 
located at 7th and Locust Sts., has been 
moved to its new home at 9th and Olive 
Sts. Larger quarters have been opened 
here and finishing touches are being put on 
this week. 

A. L. Blankenmeister, salesman of the 
St. Louis Clock & Silverware Co. Inc., has 
returned from a business trip through the 
western states. George Oberting, who has 
been assisting as a house salesman for 
several months, has resumed his former 
duties as city salesman. 

Announcement of the engagement of 
Paul Becherer, Belleville, Ill., has just been 
made. The wedding is set for the near 
future. Mr. Becherer recently returned 
from army service in France and re-pur- 
chased his jewelry store at the corner of 
3rd and W. Main Sts., Belleville. 

Out-of-town visitors with the St. Louis 
trade last week were: W. Roy Price, Mt. 
Vernon, IIll.; E. H. Sauer, Jerseyville, IIl.; 
William Hecht, of the Hecht Jewelry Com- 
pany, Beaumont, Texas; V. T. Burges, 
Wichita Falls, Kas.; J. S. Mills, Ashdowne, 
Ark.; C. D. Sandison, Huntsville, Mo.; 
D. B. Van Huffle, Wentzville, Mo.; Fred 
Pilcher, Mexico, Mo. 

Mr. and Mrs. F. W. Drosten of the 
F. W. Drosten Jewelry Co., have returned 
home from a three weeks’ trip to Atlantic 
City, N. J. E. J. Poursine returned this 
week from a business trip through eastern 
states. Edward W. Bornmueller, formerly 
with this company, who has been away 
from St. Louis for several years, is again 
a salesman for the Drosten firm. 








Patriotism, local pride and just common 
selfishness all say “Buy War Savings and 
Thrift Stamps.” 
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S. H. Friend, diamond merchant, is ex- 
pected back from New York next week. 

In order to accommodate their increased 
business, A. I. Hall & Son find it necessary 
to make certain alterations in the arrange- 
ment of their quarters on the sixth floor 
of the Jewelers’ building in order to pro- 
vide more room for the order department, 

Notices have been sent out from the 
headquarters of the Wholesale Jewelers’ 
and Silversmiths’ Association of the Pa- 
cific Coast that the annual meeting of the 
organization was to be held as this letter 
is sent and would be in the nature of a 
complimentary luncheon to the members 
at the Palace Hotel, San Francisco. 

A. J. Francis, of the Morgan & Allen 
Co., and E. V. Saunders, western manager 
for the International Silver Co., are spend- 
ing the week-end at Bohemian Grove in 
Sonoma County. It is understood Mr. 
Saunders has quite a prominent part in the 
play, which will form a special feature of 
the “After-Glow” ceremonies. 

Maurice Huggins, son of A. W. Huggins, 
president of A. I. Hall & Son, who has 
been associated with the business, has de- 
cided to return to college and work for a 
higher degree. With this in mind, he has 
accepted a position as assistant instructor 
in the chemistry department of the Uni- 
versity of California. Mr. Davis, of the 
Hall force. is back at headquarters, after a 
northern trip extending into British Co- 
lumbia 

E. M. Bernard, northwestern representa- 
tive of the International Silver Co., is in 
San Francisco for the Fleet celebration. 
Mr. Reinhart, who travels out of the local 
International headquarters, has just re- 
turned from a trip down the valley by 
automobile. On account of the tieup in 
train service between Los Angeles and this 
city, he says the “going” was not very good 
on the highway, the roads being crowded 
with heavily loaded trucks and machines 
generally. 


Pacific Coast Notes. 


C. Duncan has opened a store in Kelsey- 
ville, Cal. 

Ray Dover has succeeded D. L. Dover in 
business at Seattle, Wash. 

An optical department has been opened 
at Schaerer’s jewelry store in Pendleton, 
Ore., by R. E. Wimer. 

W. E. Larson, jeweler at Auburn, Cal. 
has left on a visit to his old home at Bishop 
Hill, Ill. He left there in 1883 and this is 
his first trip back in the 36 years which 
have intervened. 

Arrangements have been made for a 
special train from Portland, Ore., to bring 
members of the State Jewelers’ Association 
to Pendleton for the annual convention, 
Sept. 18, 19 and 20. 

The American Jewelry Co. was among 
the losers in a recent fire at Bakersfield, 
Cal., which caused a total damage of $750,- 
000 in the business district there. This 
firm’s loss is placed at $25,000. 

Royal M. Sawtelle, proprietor of Saw- 
telle’s jewelry store in Pendleton, Ore., was 
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removed to a hospital suffering from in- 
juries sustained in a fall at his place of 
business. He was standing on some 
shelves which gave way and threw him to 
the floor. 





Omaha. 








C. B. Brown is back from the A. N. R. 
J. A. convention at Chicago. 

E. Arb, with the C. B. Brown Co., has 
returned from a trip through Colorado. 

Ed. Fanske, Pierce, Nebr., was in Oma- 
ha on his way home last week from the 
A. N. R. J. A. convention. 

N. A. Peterson, formerly with Albert 
Edholm, has resigned and has left for Har- 
vard to finish his education. 

George P. Hirsh, representing Veit, 
Hirsh & Co., diamond importers, New 
York, was in the city last week. 

I. W. Pope, with the T. J. Brunner Co., 
has returned from South Dakota and west- 
ern Nebraska after a very successful trip. 

E. O. Furen, a south side jeweler, and 
wife have returned from a three weeks’ 
trip to Yellow Stone and the Rocky Moun- 
tains. 

J. T. Ostry, North Bend, Nebr., who has 
been confined in Omaha at the hospital for 
several weeks, was able to return home last 
week. 

C. G. Texley, Neuman Grove, Nebr., 
was in Omaha last week on his way home 
from Chicago where he attended the A. N. 
R. J. A. convention. 

Jacobson & Furen have added an opti- 
cal department to their store—and have 
refurnished and decorated their storeroom. 
Fred Gonder will have charge of the opti- 
cal department. 

C. B. Offerman, S. 37th St., last week 
recovered diamond rings worth $3,500 and 
$500 worth of bonds which he lost in a 
handbag two weeks ago from the running 
board of his car while he was touring 
southwestern Nebraska with his family. 
William Duchler, a farmer of Falls City, 
found the handbag near his mail box and 
received the $500 reward. 

The following out-of-town jewelers were 


among those in Omaha last week: G. A. 
Linder ,and wife, Oakland, Ia.; Claude 
Meyers and wife, Logan, Ia.; George 


Kohles, Earling, Ia.; J. D. Kriz, Snyder, 
Nebr.; W. Ed. Evans, Red Oak, Ia.; E. F. 
Strain, Gregory, S. Dak.; John O. Parrin, 
Fullerton, Nebr.; M. J. Klerjord and wife, 
Persia, Ia.; S. H. Avery, Auburn, Nebr.; 
T. Perkins, Columbus, Nebr.; A. Ander- 
son, Broken Bow, Nebr.; C. F. Foley, 
Nebraska City, Nebr.; Fred Gardner, Lin- 
coln, Nebr.; G. T. Ray, Oceola, Nebr.; 
J. L Moore, Tekarnah, Nebr.; J. H. Na- 
den, Franklin, Nebr.; Paul Albright, David 
City, Nebr.; H. D. Averet, Mullen, Nebr. ;° 
N. Neilson, Harlan, Ia. 





M. Greenwold, a jeweler at Parkersburg, 
W. Va., will retire from business in that 
city to devote his time to his cigar business, 
having established a large factory at Evans- 
ville, Ind., and a large business in Cincin- 
nati, O., though he will continue to make 
Parkersburg his home. The jewelry busi- 
ness at Parkersburg will be taken over and 
managed by Andrew E. Greenwold, a 
nephew. , 
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Seattle, Wash. 





Larue Blackaby has opened a business at 
Ontario, Ore. 

H. P. Rautenkranz, Payette, Idaho, has 
sold his store to W. W. Letson, who was 
formerly in business at Ontario, Ore, 

Louis Diamond, formerly of Salt Lake 
City, has taken a position with Jos. Mayer 
& Bros. and has charge of the stone-setting 
department. 

S. Friedlander is spending his vacation 
taking an extended automobile trip. The 
itinerary includes as far as Portland and 
over the Columbia highway. 

Stacy Shown, who is prominent among 
Seattle Elks, was recently in Yakima, at- 
tending the three days’ convention held in 
that city by the Elks of this State. 

O. B. Hellickson, 218 Union St., has se- 
cured the other half of the store in’ which 
he.is located. It was occupied by an elec- 
trician and Mr. Hellickson was forced to 
purchase his stock in order to get the room. 

R. L. Averill, Lynden, motored up to this 
city recently chiefly with the object in view 
of purchasing new fixtures for his store. 
Mr. Averill has made extensive improve- 
ments in his establishment, putting in a 
new front and doubling its size. 

N. Baum has leased premises at 1320 
Third Ave., directly across from the post- 
office. He is fitting the store with mahog- 
any and plate-glass fixtures and will deal 
more with specially-designed jewelry and 
odd pieces than in the general line 

E. E. Johnson, who has purchased the 
jewelry store of Knut Knutson at White 
Salmon, Wash., was in Seattle taking the 
State optometry examination. The exami- 
nation was passed and Mr. Johnson re- 
turned to his new store with his certificate 
as a licensed optician. 

H. S. Andrews, 1410 Fourth Ave., has 
obtained a new location, next door to the 
one before occupied, which gives him a 
great deal larger store space and also 
larger windows. Mr. Andrews is putting 
in new fixtures and increasing the size of 
his stock in anticipation of the bigger busi- 
ness his new store will do. 

[. M. Bennett, who will shortly move to 
a location at 2nd and Pine Sts., has se- 
cured a temporary place at 4th and Olive 
Sts., and will therefore not have to cease 
doing business until his new store is ready. 
Mr. Bennett was forced to vacate his pres- 
ent location Sept. 1, and his new store will 
not be ready for occupancy until about 
Oct. 1. 

Jewelers of Seattle and surrounding 
towns are taking advantage of the prox- 
imity of the Rainier National Park, and 
many are driving there in machines. The 
trip involves skillful driving, and after get- 
ting into the park is made in relays, the 
road being so precipitous that machines are 
only allowed'to go one way at atime. The 
following jewelers have registered at the 
park: Maurice Barnette, Samuel Lachman, 
Louis Friedlander, Jay De Roy, Charles 
Larne, J. W. Cain, Simon Burnett, all of 
Seattle, and Samuel Kiersky of San Fran- 
cisco. 


The Peoples Trading Co., Tulsa, Okla. 
is now engaged in the handling of dia- 
monds, watches and jewelry. 
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Kelly & Beze Co. are retiring from busi- 
ness in San Diego. 

The T. V. Allen Co. has moved from 723 
W. 7th St. to Hill St. between 8th and 
Oth Sts. 

L. L. Gilman has bought the fixtures of 
the Kelly & Beze Co., San Diego, for a new 
store that Mr. Gilman is to open in Ari- 
zona. 

Fred Dorrance, head of the watch sales 
‘department of Montgomery Bros., has been 
confined to his home by illness for several 
days. 

Mr. and Mrs. Forest E. Brown, San Luis 
Obispo, drove here in their automobile on 
account of the strike. They expect to re- 
main several days. 

Harry Wolfe, of the I. Behrstock Co., 
402 Title Guarantee building, is just home 
from a two-weeks’ trip to Salt Lake, which 
he says is the best he ever had. 

Miss Ethel McNeill, who has been with 
E. Gerson, 415 Title Guarantee building, 
since February, has resigned and taken a 
position with a large paper company. 

Frank Mindlin and Arthur Yanow, Al- 
buquerque, N. Mex., and his family, are 
here, having driven by automobile. Mr. 
Yanow expects to remain permanently. 

On account of reconstruction of the 
building at the location occupied by R. E. 
Lomax, 517 W. 7th St., he has found it 
necessary to move, and has gone to 849 S. 
Broadway. 

E. A. George, 502 Title Guarantee build- 
ing, is still installing new fixtures and pro- 
viding space for about double the amount 
of stock he has been able to carry in the 
store heretofore. 

“Nate” Feder, El Paso, Tex., has been 
spending several days here buying diamonds 
and other stock for the new store he is 
about to open in El Paso. Mr. Feder is 
well known here, having formerly been in 
business on S. Broadway. 

E. O. Fleek, of Brock & Co.’s sales force, 
has brought his family back from East 
Newport, where they had been camping for 
a couple of weeks. A. S. Varian, of the 
silver department, is about to leave on his 
annual vacation, which will be spent at Bal- 
boa, a coast resort south of here. 

As this is written, C. H. Clark, diamond 
merchant, 704 S. Broadway, is detained in 
San Francisco on account of the railroad 
strike. He telegraphed to his cousin, Perin 
Clark, aiid in response to his request the 
latter has gone to San Francisco with his 
automobile to bring him home. 

A. Moss, diamond and platinum worker, 
505 Title Guarantee building, has added 
two new men to his shop force, both from 
Denver. They are M. Fralich and Carl 
Rose. Mrs. Moss and children are held 
in San Francisco, where they have been 
Visiting, on account of the strike. 

A considerable number of eastern jewel- 
ry salesmen have been stranded in Los 
Angeles for a number of days on account 
of the railroad tie-up. Automobile stages 
are running in nearly all directions, but 
on account of their sample trunks the 
salesmen are not able to avail themselves 
of this means of transportation. 
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Ford Hathaway, who has been with Wal- 
ton & Co. for several years, has, since the 
closing of this company’s Los Angeles 
store, taken a position in the company’s 
Pasadena shop, expecting to remain there 
until the new store in the Westlake dis- 
trict of Los Angeles is completed, which 
will probably be some time next March. 

L. B. Spielman, salesman for S. Nord- 
linger & Sons, has been severely afflicted 
in the loss of his mother, whom he visited 
not long since in Boston. He was called 
to Boston some weeks ago by his mother 
on account of the fatal illness of an aunt. 
Mr. Spielman has @ large number of warm 
personal friends who sympathize with him 
sincerely. 

C. W. Ernsting of the Ernsting Co., San 
Diego, was in Los Angeles recently on his 
way home from an extended automobile 
trip with his family through the central 
part of California. He went as far north 
as San Francisco and visited the big trees 
near Santa Cruz and other points of special 
interest. He reported having found con- 
siderable unrest among industries every- 
where. 

P. J. Koke, of Koke, Slaudt & Liver- 
more, manufacturers’ agents, is making a 
business trip through the territory west and 
north of Denver, expecting to be gone sev- 
eral weeks. Mr. Slaudt and Mr. Livermore 
are still in the east. Mr. Livermore is en 
route home, however, but Mr. Slaudt will 
not leave New York till Sept. 15. They 
have taken on several new lines of mer- 
chandise in New York. 

George A. Brock, of Brock & Co., is 
home again after an absence of more than 
a month on a camping trip with his family 
through the central part of the State. He 
met with a slight accident while away, and 
was on that account detained until too 
late for him to attend the meeting of the 
A. N. R. J. A. in Chicago. He reports his 
health much better at present than it has 
been for some weeks past. 

Brock & Co. have had on exhibition in 
one of their windows for a few days the 
first copy of the peace treaty received here. 
It was sent to a Los Angeles attorney from 
Lieut. Col. Arthur D. Budd, a delegate to 
the peace conference from Panama. There 
is also displayed near the copy of the treaty 
the card of admission to the Hall of Mir- 
rors, which was issued to Col. Budd. The 
exhibit has attracted considerable attention. 

R. H. Gilmore, of the Armer & Brown 
Co., has returned from his initial business 
trip for this new company. He was gone 
two weeks and went as far north as Paso 
Robles. He reports having found busi- 
ness conditions remarkably good. He 
reached home just in time to escape being 
tied up by the railroad strike. Frank 
Armer will assume the duties of publicity 
manager for this company. 

Robert Mitchell, watchmaker at 804 S. 
Broadway, has returned from a quick trip 
to the central part of the State. Leaving 
here with his automobile at 8 in the morn- 
ing, he was in Fresno at 6.30 p. M. the 
same day, and in San Francisco the even- 
ing of the following day. After leaving 
San Francisco he visited Mare Island and 
then went north to the Petrified Forest and 
thence to Sacramento and home by way of 
Fresno and Bakersfield, covering a total 
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distance of 1,200 miles without any mishaps. 

Out-of-town jewelers who have been in 
this city recently include: J. W. McCann, 
Florence, Ariz.; William Baird and wife, 
Yuma, Ariz.; T. R. Canady, Huntington 
Beach; Alfred Williams, Needles; J. F. 
Reed, Miami, Ariz.; B. F. Washtler, San 
Dimas; S. Mizuno, Brawley; L. Rosenthal, 
Globe, Ariz.; L. L. Gilman, wife and child, 
Bisbee, Ariz.; Mrs. Moore, Douglas, Ariz.; 
F. P. Yearick, Fillmore; Forest E. Brown, 
San Luis Obispo. 

E. Mahy, who came here recently from 
Chicago, where he was for several years 
superintendent of the shop of the Stein & 
Ellbogen Co., has opened a manufacturing 
plant at 601 Bumiller building, where he 
intends to establish the largest diamond- 
cutting concern in the west. He will have 
a frontage of 65 feet, divided into five 
rooms. In connection with his shop he 
purposes to carry a liberal-sized stock of 
general jewelry. Before he became asso- 
ciated with the Stein & Ellbogen Co., Mr. 
Mahy was in business in San Francisco for 
nine years. 

Frank A. Priesmeyer, manager of S. 
Nordlinger & Sons, who has been in New 
York on a business trip, arrived home a 
few days ago. F. W. Simmons, of the gold 
jewelry department of the same company, 
who has been in the east for nine weeks 


past, having been called to Boston by the - 


serious illness of his father, is also home 
again. Both he and Mr. Priesmeyer were 
marooned temporarily in Santa Barbara on 
account of the railroad strike on their way 
home by way of San Francisco. They both 
came from Santa Barbara by automobile. 
Mr. Simmons on his trip east encountered 
street-car strikes in Toronto, Boston,.Provi- 
dence and New York, and arrived in Los 
Angeles at the height of a strike here. 
When he was in Chicago, order was being 
maintained in that city by means of mili- 
tary forces. 








Consular Notes. 





The Bureau of Foreign and Domestic 
Commerce recently published in its organ, 
the Daily Consular and Trade Report, an 
item to the effect that an American firm 
with trade connections in China desires to 
be placed in touch with firms who will ex- 
port cheap jewelry. Reference. For further 
information write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., or any of its branches and refer to 
File No. 30471. 

* * * 

The president of a commercial firm in 
China is in this country, according to a 
recent issue of the Daily Consular and 
Trade Report, and desires to purchase and 
to secure an agency for the sale of fountain 
pens, kodaks, watches and athletic goods. 
Reference. Information may be had re- 
garding this by addressing the Bureau of 
Foreign and Domestic Commerce at Wash- 
ton, D. C., or any of its branches, giving 
the file No., which is 30420. 








Three hundred dollars’ worth of watches, 
chains, rings and other articles of jewelry 
were recently taken from the Hartman 
Bros. jewelry store in Salem, Ore. by 
burglars. 


——— 
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° ° “The Case That C 
Solidarity: “comparison” 
Mr. Retailer: 
Discriminating jewelers have 
featured Solidarity Gold 


Cases forOVER THIRTY 
YEARS— 


Could any higher tribute be 
paid to our product? 


Representative Watch Jobbers are Solidarity Jobbers 


Solidarity Watch Case Co. 


(ESTABLISHED OVER THIRTY YEARS) 


15 Maiden Lane, New York 


LOUIS J. MONTAGNON, Secretary-Treasurer 
GEORGE SALZGEBER, Aest. Secretary-Treasurer 

















Locked Corner Wooden Boxes 
for Shipping and Mailing 











Safest contain- 





ers for Silver- 








ware, Jewelry 
and Watches. 
\} Complete line 
iy of Nested Boxes 
Nt and Basswood 
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— | i Mailing Boxes 
i) carried in stock 
at New York. 
Special Sizes 


Made to Order. 








Bogert & Hopper 


69 Barclay St., New York 
MILLS: 

Orange, Mass. 
Kingfield, Maine 


Telephone 
7416 Barclay 
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MANASSEH LEVY & CO. 


, IMPORTERS OF WATCHES 


ARE 
NOW 





LOCATED 


26 WEST 36TH STREET 
NEW YORK CITY 




















ROEDY & WALTER 


Manufacturers of 


High Grade Mountings 


and 
Diamond Jewelry 
Mounted Flexible Bracelets a Specialty 


71 NASSAU STREET 


Phone Cortlandt 5006 NEW YORK 


















































_ «a 





EPING 


SS 








a°'| DEPARTMENT 
4 =, 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JEWELERS’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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Demonstrating New Lines 
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7 is said of Lincoln that he studied a 
whole volume of geometry for several 
months in order to learn what was meant 
by the word “demonstrate.” And it goes 
without saying that Lincoln certainly came 
nearer to learning the meaning of the 
word than any other man of his time. His 
power with the jury, and in unraveling 
intricate points of the law before the 
courts, all bear eloquent testimony to this 
early training with the geometry book. 

It’s too often taken for granted that we 
all know what the word “demonstration” 
means, particularly so among business men. 

In fact, “demonstrations” have become 
so common that we of the purchasing class- 
es are apt to confuse it with an old- 
fashioned free handout of advertising sam- 
ples. That is not the idea at all, as you 
will discover if you will take the trouble 
to peep between the covers of your dic- 
tionary. 

I do not know of any class of business 
men that have gotten the correct idea bet- 
ter than the men who are making tractors 
and farm machinery. They hold regular 
tractor demonstrations in different parts 
of the country, and at these demonstrations 
they actually show the prospective purchas- 
er what their line of goods will do. 

If an article is made right and has any 
field at all, a true “demonstration” of it 
should sell it. It should be the best sales 
argument that man could invent. Yet, in 
the great majority of businesses, all that 
is done in the way of demonstration, is to 
put the article in the display windows and 
let it go et that. 

I am reminded of the efforts of an Iowa 
jeweler to move a stock of soft collar pins. 
He had used the dealer help cards in his 
windows—finely lithographed things they 
were, crammed with sales talk—but the 
Pins wouldn’t budge. 

Then this jeweler got half a dozen soft 
collars at a men’s furnish'ng house, placed 
them in the windows equipped with his 
gold pins, and in the course of an incredi- 
tably short time he was sending in an order 
for more! 

Why? Largely, by this simole little dis- 


play, he had gotten onto the meaning of 
the word “demonstrate.” He was showing 
people actual collars equipped with his pins ; 
showing them an actual use for the things, 
of which many people did not know. Here 
was an actual demonstration that delivered 
the goods. It fulfilled the ideal sales re- 
quirement. 

And if you will take the trouble, some 
quiet evening, to analyze your fast selling 
lines, you will note this same mysterious 
influence behind them. Have you ever 
taken the trouble to find out what articles 
displayed in the windows had the greatest 
selling power? Barring common. things 
like rings and watches, which got the quick- 
est response, the article that was properly 
demonstrated or the article about which 
the public knew nothing and had no means 
of finding out from your display of it? 

Have you ever been present at a wed- 
ding, a birthday party or an anniversary 
and listened to the arguments arising as to 
what such and such articles are intended 
for? There are spoons of different lengths 
and sizes, cut glass platters and plates. 
Some contend, as is common knowledge, 
that pickle plates, olive plates and even 
bread plates are all the same thing, or get 
them confused and argue the matter out. 

All of which shows that merchants have 
been failing to properly “demonstrate” 
these confusing articles from time immem- 
orial, What a chance for the enterprising 
jewelers who handle this kind of goods? 

I sometimes think that it would be better 
to see model tables set in the jeweler’s 
windows than to see a mass of cut glass 
ware in the window. The same thing would 
result as happened in the case of the soft 
collar pins. 

Or a neat little card, say two by five 
inches in size, could be placed upright near 
every odd piece of china or cut glass 
which told exactly what it was for. Or 
better still an olive dish could be displayed 
in the window full of olives, and so on 
throughout the whole list. 

‘Have you ever gotten a box of ice tea 
spoons from some friend and wondered 
what on earth they were for? Perhaps 


not, for you happen to know what they are 
intended for, but just remember that there 
are about ninety-nine million people in 
America who do not keep abreast the 
fashion in such utensils and that it is a 
good idea to carry on a little educational 
propaganda as well as sales propaganda. 
Sometimes the two follow each other hand 
in hand. 

What could be a better “demonstration” 
of these spoons than a table set with ice 
tea glasses and these spoons the prominent 
feature, especially in sizzling hot weather? 
A little tea in the glasses to give them 
color—well, you would have all the sales 
appeal there that could be gotten into one 
window display. 

Demonstrate! What is that but sales- 
manship, anyway? How can you apply it 
to watches—for instance? Well, for one 
thing every man hates a big “Dutch-man- 
o’-war” sort of watch. It bulges out his 
watch pocket, feels uncomfortable and 
looks bad. Couldn’t you show your thin 
watches in actual pockets? A card could 
call attention to the fact that they take 
up no room in the pocket, do not 
bulge, feel uncomfortable or look bad. 
There’s one utility argument of your new 
vogue in watches carefully “demonstrated.” 
Isn’t it an automatic sales argument, too? 

Old established lines of goods may not 
need the careful, systematic demonstration 
that new lines do, but it is not a bad idea 
to use them anyway, for people have to 
have old facts brought to their attention 
frequently if they are to keep them upper- 
most in their minds. Repetiton is the 
soul of advertising, and it is this persistent 
hammering that wears away even resist- 
ance of the very stones, 

But demonstrate and keep everlastingly 
at it. It may solve your problem right 
there. People are grownup kids and like 
kids with new mechanical toys, they are 
eager to see “how it works.” 








Carl M. Rose will re-engage in the jewel- 
ty business on Sept. 13 at 1021 Calhoun S., 
Fort Wayne, Ind. In March, 1918, he 
stored his fixtures and went into the army. 
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ICYHOT 


BOTTLES—JARS—CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY- 
HOTS for use when motor- 
ing, picnicing, fishing, camp- 
ing, boating, for all trips and 
outings; also for home use. 
Hundreds of people will de- 
mand ICY-HOTS at your 
store as a result of frequent 
ads appearing in the best 
magazines of nation wide 
circulation. 


Many Profitable 
Sales Are Yours 


The beautiful new ICY-HOT Jug 
and Carafe Sets will grace your 
store and appeal instantly to your 
customers. 











ICY-HOTS give your customers the 
utmost in service and satisfaction. 
Guaranteed, protected against break- 
age, easily cleaned. 

Let us show how ICY-HOTS will 
make money for you. Write today 
for our dealer proposition and new 
No. 775 catalog. 


cele Typ ICY-HOT BOTTLE CO. 
_ 222 West Second St. 
Cincinnati, Ohio 








No. 865 No. 539 Jug Set No. 186 
Pitcher Motor Restaurant 

























NOVELTY 


BRETSA \ovEEn 


1482 Broadway (Times Square), New York 


Show Room: 450 Fifth Ave., New York 
, Tl ight goods at the rigl 
Shaws J ewelry price “at “the aieht ‘tine 
Fine Oriental Pearls—Neck Length—With 
Solid Gold Barrell Catch, $24.00 Dozen 


If you have not received a circular on our package 
offer, send us a postal and we will mail you one. 
You will appreciate these package offers when you 
try them. Especially for the holidays. 


GET IN TOUCH WITH US NOW 


Established 

















Trade-Marks of the Jewelry 
and Kindred Trades 
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The Pin with the “Improved Clutch” 


The distinguishing feature of the “ROY” is the patented 
clutch, the vital point in a ball pin. This is the pin that really 
holds, and is guaranteed against all imperfections. Made ip 
Gold Plate and Platinum Finish. In gross lots only, straight 
or assorted. Retail, with large profit, at 25 cents each. 


Beware of Imitations 


All “ball pins” are not “ROY” Ball Pins. To be sure of pins 
where “satisfaction is guaranteed” be sure you get the genuine, 





CLOSED 


The “ROY” Ball Pin 
is protected by 


U. S. Pat. No. 1,281,844 


L. J. ROY 
ae @ CO., in. 


56 CLIFFORD STREET 
PROVIDENCE, R. I. 
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TIN 


14 Kt. Diamond 
Basket Rings 
$13.50 up 


Large Assortment of 14 Kt. Pearl Rings 
Cameo Brooches 1 Pearl $3 
2 Pearls $4 

3 Pearls $5 and up 


GEORGE DOLIN 


14 Maiden Lane New York 
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1879 
39 years of Our §facili- 
satisfactory ties for de- 
service to an signing and 
increasing manufacturing 
number of cus- are at your 
tomers service on re- 
quest 
Prompt Fraternal 
Service Emblems 
Fair Prices Medals and 
Goods of NEW ORK Class Pins 
Quality Fire and Police 


10-12 * “ Maiden Lane Dept. Badges 
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gata advantages are attached to a 
reputation for g.ving reliable informa- 
tion. People desire such information when 
they purchase the things that are sold in the 
jewelry store. These articles represent 
more money than most other purchases 
and for the most part last much longer 
than articles bought at other stores. 
Therefore, it is usually not the price that 
is paid that counts so much as the certainty 
that the information given in regard to the 
article is reliable. 

A reputation for giving helpful informa- 
tion and the giving of such information to 
more people than would otherwise be pos- 
sible, results from making real educational 
displays in the windows. By educational 
displays is meant displays that really tell 
the passerby something that he does not 
already know. 

As an example of such a window display 
suppose we plan one for a piece of sterling 
silver flatware. To make this display we 
will need samples of this piece of flatware 
as it leaves each manufacturing process. 
These pieces would begin with the cast bar, 
the rolled sheet and continue on to the 
finished product. We will also need photo- 
graphs of the workmen performing the 
hand work that is required and of the 
machines or the departments in the fac- 
tory where the piece of silverware is 
manufactured. 

If the window is long enough, these sam- 
ples can be arranged in one long row, be- 
ginning with the silver bar and proceed- 
ing step by step to the finished product. 
If the window is not long enough two or 
more rows can be made. The back row 
should be elevated on a shelf a few inches 
above the row in front. 

Each sample will show up to better 
effect if instead of placing it directly upon 
a glass shelf or a pedestal a rectangle of 
black velvet, black cardboard or black crepe 
paper, cut a few inches larger than the 
sample is placed upon the shelf or pedestal 
and the sample placed upon the black 
ground. Since silver is a white metal the 
contrasting black will cause it to stand out 
very distinctly in all its lines. 


Photographs and show cards should be 
arranged back of the last row of samples. 
These may be attached to the background 
or supported on suitable stands. Ribbons 
from the samples to the corresponding pic- 
tures and show cards can be used to tie 
up the samples with the descriptive matter 
in such a way that tto mistake can be made 
by the observer. 

Each photograph should have a card at- 
tached to it that tells exactly what the 
Photograph is, what department or machine 
is represented, what operation is being per- 
formed and the ribbon connecting it to 
the sample will show the exact result of 
the operation. 

For each sample which has no photo- 





graph to go with it there should be a de- 
scriptive showcard. These show cards 
must give as much information as can be 
crowded into a few words but only a few 
words should be used. 

For example the card at the left which 
is connected to the silver bar might read 
something like this: “The manufacturing 
process starts with this bar of silver.” The 
next card might read: “Powerful rolls 
roll the bar into a sheet of the required 
thickness.” The next card might give this 
information: “In a massive press the sheet 
is stamped into these blanks.” 

Every process that requires extra skill 
should be given special attention. For ex- 
ample engraving could be mentioned in 
some such manner as this: “The piece is 
then engraved by a man who has an artis- 
tic touch and has devoted years to acquir- 
ing skill in his work.” 

All the strong selling features should be 
brought out while at the same time keep- 
ing the number of words on each card 
down to the minimum. The cards should 
also be so arranged as to form a con- 
nected story. They should give the passer- 
by a sort of still life demonstration of 
just how the piece of silver is made. 

Such a window cannot fail to interest 
everyone of a mechanical turn of mind. 
It can also be used to impress upon them 
the superior qualities of sterling silver. 

Displays of this nature, however, will 
not prove as interesting to those people 


who are of a romantic turn of mind or: 


who pride themselves on their family his- 
tory as a display that plays up some other 
features of silver. The same principle, 
however, can be applied. In fact they will 
have to be applied in order to make the 
display most effective. 

An example of. a display to appeal to 
these last named people would be some- 
thing as follows. A certain piece or a few 
pieces of silverware are selected and 
grouped in the front of the window on suit- 
able pedestals. Back of them arranged in 
such a manner that they can be seen easily 
from the street are show cards and pos- 
sibly photographs. Samples of ancient sil- 
verware of the same general character as 
the pieces displayed can also be shown if 
any such samples are available. 

The theme of this window should be 
either romantic or historical. It, however, 
should be one or the other. . The pictures 
and the show cards can be used to show 
how such silverware has played its part in 
the love affairs and tragedies of the past. 
Love, hate, murder, fame, can all be shown 
in connection with the past use of this sort 
of silverware. One idea, however, should 
be dominant. No attempt should be made to 
tell a long story. It is better to make sev- 
eral different displays and use only a single 
idea in each than to try to incorporate 
two or more ideas in a single display. The 
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more concentrated the display is, the more 
effective it will be in making sales. There- 
fore hold it down to a single idea. 

If the idea is love, show the use of sil- 
verware in connection with the old time 
court love affairs. If it is fame show how 
silverware made certain men famous. If 
it is hate or murder show why the silver 
was the cause of these things. Show it, 
however, in such a way as to bring out the 
value of the silverware and not the grue- 
someness of the hate and muruaer. 

A very effective educational display can 
be made by making it historical in nature. 
In such a display the way the designs, or 
forms were developed can be brought out. 
The value placed upon silverware can be 
emphasized. For example the place that 
family silver held in the old English fam- 
ilies can be brought out. The fact that 
the early New England families invested 
all their surplus funds in silverware can 
be dwelt upon. The bearing that silver 
has had upon the social standing of fam- 
ilies can be shown. 

Enough information can be secured in a 
few minutes from any good book on silver- 
ware, or from the manufacturers to furnish 
material for a number of educational win- 
dow displays. Such displays will sell goods 
because they attract attention ana steer the 
train of thought of the people looking at 
them away from what the silver costs and 
towards what the silver is now and has 
been used for, what it is good for rather 
than the sum that one must pay for it. 

Educational window displays, of course, 
do not have to be confined to silverware. 
They can be used for any articles sold by 
the store. Silverware has been used as an 
example because it lends itself so readily 
to so many different types of displays and 
because such displays are bound to increase 
the sales of this portion of the stock car- 
ried, to a‘very marked degree. 





A Recipe for Long Life 


Pat and Mike were obliged to halt their 
cart and make way for a funeral procession. 
While looking at it Pat suddenly remarked, 
“I’d give $500 to know the place where I 
was going to die.” “Well, and what good 
would it do yez if you did know?” “Lots,” 
said Pat, “shure, I’d never go near the 
place.” 








He Wanted Good Ones 


Farm Visitor—I’d like to get a few hens. 

Farmer—What kind? 

Visitor—Good hens. The kind that says 
“Now I lay me” twice every day, if you’ve 
got them. 





‘What He Meant 


“Whadda ya mean, camouflage?” 

“They’re makin’ the bottoms of the cups 
rough so you think you have sugar!”— 
Record. > 





War Portions 





“My plate is damp,” complained a trav- 
eler who was dining in a London hotel. 

“Hush!” whispered his wife. “That's 
your soup.”—E-xchange. 
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LEVER 


WATCHES 
AND 
MOVEMENTS 


7, 8, 8%, 9%, 10%, 
13, 17, 18%, 19 
and 20 Ligne 


In 7, 10, 15, 
17 and 21 Jewels 











47-49 MAIDEN LANE, NEW YORK CITY 


Tel., John 2025 


J. GOTTLIEB 


Importer of Watches and Movements 


in All Grades and Sizes 








CYLINDER 


WATCHES 
AND 
MOVEMENTS 
10%, 11, 13 and 17 


In 1, 7 and 10 Jewels 














THE NEW 


Wilmort 


Crumb Sweeper 


New Price—New Size—New Style 






Phone, John 563 


J. W. JOHNSON; 


SILVER PLATED WARE 


Established 1869 


33 MAIDEN LANE 2 


Remember the Number 


DOUBLE THREE 
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PERFECTION CORN FORKS 


The popular way of serving sweet corn on the cob, 
Silver plated—each pair in a box. 


Write for quotations. 

















“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 
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Estimates and Samples Cheerfully Sent | 





Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 


Phones MANUFACTURERS Factories 
\_ 505} Joh? Salctrooms 35 MAIDEN LANE, NEW YORK "iio. N.¥. 
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10Kt. Gold 


CAMEO 


JEWELRY 


Cameo Brooches 
Cameo Scarf Pins 
Cameo Rings 
Coral Rings 
Cameo Pendants 


We Specialize in the Manufacture of Cameo 
Jewelry Exclusively 


We import our cameos direct from Italy, manufacture 
the mountings, and sell the completed piece direct, thus 
saving you all other profits. 


Write Us for a Selection on Memo. 


ROBINSON JEWELRY CO., Inc. 


100 Fountain Street 





PROVIDENCE, R. IL. 











SAMPLE CASES 


TRAYS and TRUNKS 





No. 2123—Watch Bracelet Tray 


Complete Outfits for Jewelry Salesmen 





Buerkert Mig. Co. 


PROVIDENCE, R. I. 
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Your Selling Prices Should Net You a 
Salary Plus a Real Profit 





Written Expressly for The Jewelers’ Circular. 




















R. MERCHANT, are you sure your 

business is turning you a real profit 
in return for the risk and element of loss 
you have assumed through the ownership 
of that business or are you fooling your- 
self? 

“Profits” are the most important element 
in the success of any business enterprise. 
Therefore, it is necessary that every man 
engaged in a business enterprise should 
have a thorough understanding as to what 
“profits” really are. 

We are very often deceived in this mat- 
ter of success of a business enterprise be- 
cause we have failed to realize just what 
“profit” is. 

Economists have long divided all incomes 
into four divisions: rent, interest, wages or 
salaries, and profits. It.has been, and is 
still, their contention that the income of 
each individual is in the form of one or 
more of these four divisions. It*has been 
said, and rightly, too, that the business man 
is not interested in the abstract distinctions 
made by the economist, but they are in- 
terested only in the total amount of net 
earnings, rather than a theoretical division 
of this total amount into its economic con- 
stituents. That this is frequently the atti- 
tude of the business man can not be de- 
nied, but it is this attitude that has caused 
the business man to fail to get a real 
profit from his business. 

Each of the above mentioned four di- 
visions is separate and distinct; that is, any 
one of these four elements may constitute 
one’s only means of income. For instance, 
one may own sufficient property that the 
income derived through the renting of these 
properties affords an income sufficiently 
large to satisfy his needs and he does not 


endeavor to add to his income through . 


any of the other elements. Again, one may 
have inherited or accumulated a sufficient 
sum of money that when put out at interest 
would afford an income plenty large to take 
care of his needs, and he, too, does not 
endeavor to add to the income through 
any of the other elements. Then take for 
instance the poor man who is compelled 
to labor for a wage. Having neither prop- 
erty, money nor business, finds this to be 
his only source of income. Now take the 
capitalist, who, although not actively en- 
gaged in any business, may have a large 
sum of capital invested in various profit- 
able business enterprises in which he shares 
in the profits and from which he derives an 
income large enough that he does not need 
to add to his income through any of the 
other elements. Here we have four in- 
Stances where each one of these four ele- 
ments afford an adequate income entirely 
separate from each other. 


But the presence of an income through 
any one of these four elements does not 
bar a man from adding to his income 
through the remaining divisions; that is, 
a man may derive an income through two 
or more of these elements. He may own 


property, the rental of which affords him. 


an income, and at the same time hold down 
a good position which also affords him an 
income, or he may have money out at 
interest, which may also afford him an 
income, or he may be financially interested 
in some business enterprise from which he 
derived an income. Thus we see that each 
one.of these four elements are independent 
of each other and each man has the right 
and the privilege of enjoying an income 
through any one, or any two or more of 
these four elements. The size of the in- 
come through each element. will depend 
altogether upon the man’s resources, his 
ability and cunningness. The man with un- 
limited resources and capital will receive a 
much larger income through interest on 
capital invested than the man with a smaller 
amount of resources. The man with the 
greater ability will command a greater sal- 
ary than the man with a lesser amount of 
ability. The business man with a greater 
degree of cunningness will make his busi- 
ness produce a much larger profit than the 
business man with a smaller degree of cun- 
ningness, etc. 

Thus we find that every business man 
who is managing his own business is justly 
entitled to an income through three of these 
four divisions, while a large number of 
business men are entitled to an income 
through all four of these divisions, which 
we shall endeavor to explain. 

Let us take, for example, a business man 
who owns and controls a large business 
enterprise, the managing of which he has 
turned over to a salaried executive and 
does not devote any of his time to the 
business. This man is entitled to an income 
through only two of these elements 
through the ownership of the business. 
Having capital invested in the enterprise he 
is entitled first of all to a reasonable rate 
of interest on the capital invested. Sec- 
ondly, he is entitled to a “profit.” Here 
the question, “What is a profit?” arises. 
Profits are the rewards of management. 
It is the compensation to the owner of 
a business in return for the risk and the 
element of loss that exists in any business 
enterprise and which he necessarily as- 
sumes when he takes on the business. 
Therefore, this merchant is entitled to a 
fair margin of profit independent of the 
interest which he should receive on his 
capital invested. 

Now let us take another merchant who 


owns and operates a business to which 
he gives all his time. In this case this 
merchant is entitled to not only to a profit 
for assuming the risk and the element 
of loss which exists and a reasonable rate 
of interest on the capital he has invested, 
but he is also entitled to an adequate salary 
in payment for his services. Here we-see 
the business man with three scores of in- 
come, each one separate and independent of 
the other. 

But a great many merchants argue that 
if they do not charge their business with 
a salary for themselves and interest ; on 
their investment that their profits will be 
larger. But it is right here that the ma- 
jority of business men have erred. The 
trouble lies in the fact that they confuse 


‘the various elements of income and the 


facts of the matter is they do not make 
any profit in its true meaning. 

Not long ago I was discussing this sub- 
ject of profits with a very prominent and 
successful merchant, at least apparently suc- 
cessful, and during my interview I touched 
upon this subject of salary and interest, 
and discovered that this.merchant was not 
charging his business with any salary for: 
himself nor was he deducting any interest 
on the capital he had invested. 

“You see, when I happen to need any 
money I just draw $25 or $30 and charge 
it to my account,” explained the merchant. 

“But,” I asked, “would you work for 
someone else that way?” 

“Surely not,” he replied. 

“What would you consider your serv- 
ices worth to another firm were you filling 
a like position and performing like duties, 
etc.?” I asked. ! 

“I should judge that a position such as 
mine should pay me at least $2,400 a year,” 
he stated. 

“Then why don’t you make your busi- 
ness pay you a like salary?” 

Same old argument—profits would be 
larger if I don’t take a salary. And upon 
further investigation I found his net profits 
to be a trifle more than $2,000, a sum less 
than the amount he claimed his services 
were worth. 

This merchant had a capital of $8,000 
invested in his business ‘upon which he was 
not earning any return. If this merchant 
had not been engaged in a business he 
would have invested his $8,000 in some 
good, safe investment from which he would 
have received an ~interest earning of at 
least $400, or had he not had this capital 
and was compelled to borrow he would 
have had to pay at least this amount for 
it. Someone else would have been glad to 
pay him $400 for the use of his capital. 
Therefore, it was entirely logical that this 
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The House for Nickel Chains 


A Specialty Made in U. S. A. 








Nickel Pad Chains, 
8, 10, 12 inches 


Nickel Coat Chains 
Nickel Fobs 

Nickel Waldemar 
Nickel Strand Chains 
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If your jobber does 
not carry our line, 
write us, and we will 
tell you who does. 





Insist on Chains 
Made in U. S. A. 












Sell—Wear-—Satisfy 





U. S. CHAIN CO. 


51 Maiden Lane New York 


Chicago: San Francisco 




















1209 Heyworth Bldg. Kamm Bldg. 

rt aa tg > 
tor 

tle Pl ve Le 

i@<qae7 = Make Your Show Windows Pay Your Rent 


— — Many Sales are made on the Sidewalk 
! Window Display Fixtures 


A Wonderful set of Patented Interchangeable Window Display Fixtures 
for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
Years Good Service in effective trade pulling window trims. 

The Fixtares you see above are only a very few of the designs that can be 
set up with the full set, besides hundreds of standard fixtures can be set up. 

Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a° 
good place to keep the extra Younits not in use. There are thousands of sets ia 
daily use. 
No. 11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 





= WINDOW DISPLAYS = 
SIN THIS CHEST = 


Fixtures set up without the aid of a tool 








Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Ce., 11 John St., New York 
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10K Japanese Signet Baby Rings 


New—Stylish—Good Weight 


6 Different Designs—Assortments 
of 12 or 24 in Velvet Lined Tray. 


$18.00 a Dozen—Wonderful Value 


(Jewelers’ Circular Key) 


Ask Your Jobber or write to us for samples. 


31 No. State St. 


a SLAG CHICAGO 


Makers of Gold and Platinum Jewelry. 




















Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 














OUR SPECIAL 21-PIECE MANICURE SET, , $4.75 













No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a genuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
ware, Talking Machines, Leather goods, Cut Glass, Holiday goods, and Specialties of all 
kinds. This is our only Salesman and should be consulted before buying elsewhere. 


JOSEPH HAGN CO., 72236 \W. Madison St 


CHICAGO, ILL. 
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merchant charge his business with a rea- 
sonable rate of interest on the money he 
had invested in it. Here you will see, ac- 
cording to this merchant’s own statements, 
that he would have been better off had he 
been working for someone else. With a 
salary of $2,400 a year and an interest earn- 
ing of $400 a year his total income would 
have been $2,800, as compared with his 
of $2,000—a total loss of $800 a 
year. He would have been $800 better off 
each year had he been working for the 
other fellow, to say nothing of the worry 
and risk of operating his own business. 

This merchant was entitled to a reason- 
able rate of interest on his investment, an 
adequate salary for his services and a fair 
margin of profit. In this instance this mer- 
chant should have had a salary of $2,400, 
an interest earning of $400 and a real 
profit of right in the neighborhood of 
$2,250. As he was doing a yearly business 
of right at $75,000, he should have had 
at the very least a net profit of 3 per cent. 

Now let us take another merchant who 
is the owner of a business enterprise in 
which he has invested a large sum of 
money and to which he devotes his entire 
time as manager of the business. This 
merchant also owns the buildings in which 
the business is operated. This merchant 
is not only entitled to an adequate salary 
in return for his services. a fair rate of 
interest on his capital and a real profit 
in return for assuming the risk and ele- 
ment of loss which the ownership of the 
business compels him to, but he is also en- 
titled to a reasonable term of rent in re- 
turn for the building in which the business 
is operated. 

So far we have discussed three of the 
four divisions into which income has been 
divided and I believe it is perfectly clear 
to ‘my readers now that they are entitled 
to first of all an adequate salary in re- 
turn for their services, a salary equal to 
one that they would command of another 
for filling a like position; also that they 
are entitled to a fair rate of interest on 
their capital, equal to the current rate of 
interest, and also a reasonable margin of 
profit in return for the risk and element of 
loss that has been assumed through the 
ownership of the business. The only new 
element arising in this illustration is that 
of rental. Of course, to the merchant who 
rents his store room this item gives no 
trouble. It is a necessary expense and is 
usually paid in cash and he immediately 
charges it to his cost of doing bus‘ness. 
But a great many merchants who own their 
store build'ng look upon the ownership 
of that building as an opportunity to cut 
their cost of doing business and. therefore, 
enable them to sell at a lower figure. But 
the ownership of the building should be 
considered as an independent business en- 
terprise and should not enter into the cal- 
culations of the retail business. The mer- 
chant should look upon this matter of 
rent in a strictly practical. common-sense 
wav. If the merchant did not own his 
building he would necessarily need to pay 
rental for the room. and the rental, of 
course, would be charged to the cost of 





profits 
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doing business, or if the merchant was 
not engaged in business and would lease 
his building to another he would receive 
in return a fair rental which would afford 
him an income independent of his business. 
It is, therefore, logical, for the same rea- 
sons as stated before, that the merchant 
should not consider the saving in rent ef- 
fected through the ownership of his build- 
ing as a part of the profits he earns as a 
merchant. Rather, the money which he 
saves by owning his building should be 
considered money earned through being a 
real estate owner. 

thus we find that a man is entitled to 
an income through the rental of his prop- 
erty whether used in the conduct of is own 
business or leased to another, also through 
the interest earnings of his capital whether 
invested in his own business or that of any 
other, through his labor, whether it be in 
the service of his business or another, and 
he is also entitled to a profit, if engaged 
in a business enterprise, for the risk and 
element of loss which he assumes through 
the ownership of the business. 

Before there can be any profit the busi- 
ness man must pay for the goods pur- 
chased, wages to his employes, an ade- 
quate salary for himself, rental on the 
building to his landlord, whether it be an 
outsider or himself, a fair interest on the 
capital invested, and all other expenses in- 
curred in the operating of the business. 
If, at the end of the year, the inventory 
sheet shows him that his stock of goods 
has not shrunk, his outstanding debts are 
no greater, then the surplus lett is profit. 
But if the merchant has failed to deduct 
any of these items of expense then the 
surplus is not all profit and the merchant is 
fooling himself. 

But you ask how does this affect profits 
if I don’t deduct an adequate salary for 
myself and pay myself an interest on the 
capital invested?” To the average mer- 
chant this seems like taking money out of 
one pocket and putting it into another. But, 
while this may be true, it pays to do this 
very thing. For when a merchant has done 
this he can be satisfied that any profits 
which the books may show, all other items 
being correct, are really profits, and do 
not merely pay for something which you 
could do and get paid for, possibly at a 
better rate, without the bother and worry 
of having a business of your own. 

The trouble lies in the fact that the mer- 
chant who has not charged his business 
with these various elements of expense is 
led to believe that his cost of doing busi- 
ness is low and that he can sell at a smaller 
margin of profit than his competitor, and 
the result is his business does not produce 
a real profit. 

Business after business is being onerated 
on this same theory, sapping not the pub- 
lic pocketbook, but his own cash drawer. 
and cutting its net profits because the pro- 
prietor has a narrow conception of what 
profit is. 








Early on the morning of Aug. 25 Joseph 
F. Kuss, jeweler, LaSalle, Ill., was robbed 
of 36 watches, said to be valued at $1,500. 
Thieves gained entrance by forcing a tran- 
som in the front door of the jewelry store 
and climbing through the opening. 
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Put Yourself in the Place of the 
Customer. 


wat does a customer expect to find 

upon a visit to your store? First, the 
goods required; second, a polite, accommo- 
dating person back of the counter, and, 
lastly, goods fairly priced. The goods and 
price are factors that need but a good sys- 
tem to attain, but in the polite, accommo- 
dating end of the transaction lies your suc- 
cess, and the power to cause customers to 
return again and again. 

Bear in mind, please, to render service 
does not mean that one should cringe to a 
customer, but it does mean you shall give 
the best service you are capable of. It will 
be found a good education if at times mer- 
chants will put themselves in the place of 
the customers. So, to demonstrate this 
theory, you approach a given counter, ask 
to be shown some watches, and the clerk 
looks up and asks, “Something cheap or 
high priced?” 

You have heard this same question scores 
of times. Right here let us state, never use 
the word “cheap” in merchandising. There 
should be no such word in the dictionary of 
salesmanship; goods may be low priced, 
but cheap—never. 

Your caller replies: “I wish to see an as- 
sortment.” So you show several grades of 
watches and he asks: “Is this watch solid 
gold?” You reply, “Yes. It is 14-kt. solid 
gold, fully guaranteed.” 

“How do you know?” asks the customer. 
This is a question that stumps the average 
salesperson. How do you know? Right 
here is another point we wish to drive 
home. If goods are solid gold, by all 
means say so with a power of conviction; 
if plated or filled, say so, too. 

The customer states after further obser- 
vation: “I will take this.” Here is a chance 
to show salesmanship; it is presumed the 
goods are wanted for a gift, If such is 
the case, other needs are required. The 
remark we often hear in such a case is: 
“You don’t want a chain, do you?” 

What you should say is: “Let me show 
you a neat chain to go with this watch.” A 
smile, too, will help to show you have the 
ctistomer’s interest in mind. 

The customer having made selections, re- 
calls a purchase forgotten, and asks if the 
article is in stock. Very often she is told: 
“We do not carry those goods.” 

Now don’t you think the nice thing to do 
would be to get it for your customer, or at 
least make an effort to do so. Then the 
customer knows that you, as an accommo- 
dating merchant or salesperson, have done 
your part. 








Burglars recently visited the jewelry store 
of E. H. Lotze & Co., Girard, O., and stole 
merchandise worth $115. Early on the 
morning of the robbery a patrolman was 
making his rounds when he heard a noise 
and rushed to the store of the Lotze con- 
cern. He discovered that a grating had 
been wrenched off a window and that the 
rear door leading to the store had been 
smashed open. The policeman immediately 
called for help, but after a search failed to 
locate the thieves. Among the stolen ar- 
ticles were silverware, one clock and several 
other items. 
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VERITABLE harvest of gold 

is ripening now for jewelers. 

Men and women have commenced 

to realize that a watch of yesterday’s 

style is quite out of place for today’s 
wear. 


Follow the Wadsworth advertising 
in the Saturday Evening Post and 
see how this new idea is being fos- 
tered. 


THE WapswortTH WATCH CASE Co. 
DAYTON, Ky. 









CHICAGO OFFICE 
31 N. Strate St. 


New York OFFICE 
17 MameEeN LANE 
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Elementary Hints on Adjusting 





Revue de 








For Young Watchmakers 


(Translated expressly for THe Jewerers’ Circurar from the French of Ch. Gras in the 
lV Horl ogerie-Bijouterie.) 














W* do not pretend to furnish here a 
course in adjustment to accuracy; 
there are a sufficient number of good works 
in existence to which we could refer those 
who desire to study in all its details this 
important and delicate branch of watch- 
making work. 

We will only give a few hints, which 
may at times prove useful to some work- 
ers who are not fully informed. 

We will commence by stating that it is 
useless to seek to effect accurate adjust- 
ment for a watch, that has not been con- 
structed for that purpose, that is to say, 
carefully, in consequence in all its parts. 

Cutting a bi-metallic balance of an or- 
dinary watch may only result in new 
causes of unreliability and irregularity in 
rate, and to attempt to adjust to tempera- 
tures a timepiece in which the balance, 
and in addition, the entire movement, has 


not been specially constructed for this pur-, 


pose, is useless. 

The watchmaker called upon to bestow 
his care on a watch, the balance of which 
is cut, should devote all his attention to 
avoid modifying anything about the balance 
spring or the balance, if these parts are 
in good condition. The least deformation 
of one of the curves of the balance spring, 
or of one of the semi-circular leaves of 
the balance, the least displacement of the 
screws with which it is provided, are so 
often causes of the undoing of the initial 
work of the adjuster. 

The repair or cleaning completed, the 
adjustment can be verified by causing the 
timepiece to go in different temperatures. 
If appreciable variations are noted, efforts 
should be made to remedy them by dif- 
ferent means, before subjecting the balance 
to the modifications intended for the cor- 
rection of these faults. 

The instructions that follow are for the 
purpose of enlightening as to the minute 
details of the effects of the compensating 
plates of the balance, those who wish to 
attempt corrections of the adjustment, and 
to enable them to make the modifications 
with.a knowledge of their effect. 


By means of observations made with the 
aid of chronometers equipped with simple 
balances, of metals and materials differ- 
ing in expansibility it is ascertained that the 
principal cause of variation due to tem- 
perature is seated, not in the expansion 
or contraction of the mass of the balance, 
nor even in that of the balance spring, but 
above all, in the variations of the weight 
of the balance spring under the effects of 
temperature. 

The object, therefore, in compensating 
the effect produced is not alone to find the 














FIG. 2 


Fic. 1 


means of maintaining the radius of gyra- 
tion of the balance, in spite of its expan- 
sion, but also to diminish this radius in 
proportion to the effect of the temperature 
on the strength of the balance spring. 

Compensation requires, therefore, that the 
radius of the balance, on which the moment 
of inertia of the entire mass depends, shall 
decrease in proportion as the temperature 
increases. In other words, it is necessary 
for the balance to contract under heat and 
expand under cold. This result has been 
obtained by means of the bi-metallic plates. 

In Fig. 1 we have magnified considerably 
the compensating balance of a watch, and 
in Fig. 2 that of the marine chronometer, 
not as much enlarged. 

In each of them the rim is composed of two 
arcs of a half circumference, attached to 
the arm by one of their ends and free at 
the other. These two arcs consist of a bi- 
metallic plate, brass on the outside, steel 
inside; the unequal expansion of these 
metals has the effect of causing the free 
ends s s, to curve inwards, towards the 


center, consequently to reduce the radius of 
gyration of the balance, when the heat in- 
creases. 

At the extremity of the arm we perceive 
the adjustment screws a a which seem to 
obtain the adjustment at the average tem- 
perature. In some balances, in those rep- 
resented above for instance, there are even 
four adjustment screws, aa ee. It is by 
screwing in or withdrawing these screws, 
bringing them nearer to or removing them 
farther from the center of the balance, 
that the desired number of oscillations is 
obtained. By modifying their penetration 
the radius of gyration is diminished or in- 
creased, and advance or delay is produced. 
These screws should be adjusted under 
heavy friction, so that they will not be 
displaced of themselves. 

The plates, by themselves, are too light 
to ensure adequate compensation, so there 
are placed on their circumference and by 
preference toward their free ends, small 
weights, consisting of screws 1, 2, 3, etc., 
which can be shifted, supplementary holes, 
5, 6, etc., being arranged to receive them. 
In chronometer balances, these screws are 
replaced by weights b b, capable of being 
slipped around the rim and fastened at 
a suitable place, by means of a screw. 

It will be plain that altogether, in their 
entirety, the weights to obtain the number 
of oscillations desired in accord with the 
strength of the balance spring; these screws 
or these weights may have an important 
effect as regards compensation, according 
to their position on the plates. 

Placed near the free ends, their influence 
will be much greater for their displace- 
ment will be more considerable than if 
they are attached in proximity to the arms, 
near which the deformation of the plates 
is almost nothing. 

In the same manner, there is a certain 
position for the weights at which their in- 
fluence is very slight and another where 
their influence is very strong: there is 
evidently an intermediate position in which 
the effect of the temperature is absolutely 
counteracted. 

The task of the adjuster consists just 
in determining this point by tests. If, as a 
result of the proper observations, it is ap- 
parent that the watch loses when warm 
and gains when it is cold, it is proof that 
the effect of the weights is not sufficient 
and it is necessary to bring them closer to 
the free end of the rim. 

If on the other hand, the watch gains 
when the temperature rises, it is because 
the compensating weights are too effective; 
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A Complete Workshop 


with dust collector, drill, sand blast, furnace and blower, ingot 
and blowpipe with annealing table. Can be operated by your 
electric light. Runs with ball bearings and 
uses very little electric current. Does only 
the best work and will last a lifetime—You 
get it complete as 
shown— just turn 
your current on at 


the lamp socket. 
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The Jewelers’ BLOWER 
ER notsezess 


to melt with, to 


use with the 
blowpipe. 






“TAKES UP 
ITS OWN 


Many 
Sizes to 


Choose 


From 











LEIMAN BROS. °8 Jonn st. NEW YORK 











STOP LOOK 


scrap, old gold jewelry, silver scrap, etc. 


promptness in serving them. 


$21.00 per oz. troy; 
Fine granulated gold at $20.80 per oz. troy; 








L. LELONG & BROTHER 


Refiners Pn See Assayers 


of Halsey, Marshall and Nevada Streets and 
Precious Metals §NEWARK,N. J. Sweep Smelters 


We beg to call your attention to our Sweep and Refining departments as a means of obtain- 
ing most profitable returns from your sweepings, polishings, bench sweep, filings, plated scrap, old 


The firm of L. Lelong & Bro. needs no introduction to the trade, having been refiners of. pre- 
cious metals for sixty-one years, and through long experience have adopted the most economical 
methods of regaining precious metals from sweep and other waste material. 

Our Laboratory is. modernly equipped with a process for determining the true karat and fine- 
ness of precious metals, and we have recently added improved facilities for rendering quick returns. 

Our files contain hundreds of letters expressing satisfaction for returns rendered our custom- 
ers, and their continued patronage through a long period of years, attests to our reliability and 


We would like also to call your attention to the fact that we have in stock for immediate de- 
livery, fine rolled gold, any size, and from 1 to 40 gauge in thickness, for anode or dental use, at 


Fine rolled silver, any size and thickness for anodes; Pure copper shot for alloying. 


Kindly favor us with a trial shipment, and we feel confident that returns will warrant future 
favors. 


Gold, Platinum and Silver scrap bought. 


LISTEN 


Fine granulated silver; 
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they are located too ~ _ free ~ : 
the plates and — must be drawn 
ir action. 

oe Sosiee of knowing to what extent 
they should be shifted, depends on their 
weight and the sensitiveness of the plates, 
No rule can be given on this subject; it 
may, however, be stated that as a rule, 
the shifting of a screw from one hole to 
the next on a good compensating balance, 
corrects an established difference of 4 to 
6 seconds in 24 hours in the rate at a 
temperature of 0° to 5° and that at a 
temperature of 40° ‘to 35°. 

If for example, the balance having its 
screws arranged as in Fig. I, the watch 
loses 6 seconds in passing from cold to 
warm, it is a sign that the compensation 
is too weak; it is necessary to weight the 
compensation plates towards their ends. 
For this purpose we may, for instance, 
move the screw 7 into 6 or 5, making, as 
will be self evident, the same change in 
both plates. 

On the other hand, if it gains when 
warm, it is because the plates are too 
heavily loaded at their ends; the compen- 
sation is too strong. We move, for instance, 
the screw 3, or even if the gain is very 
marked, the screw 2, into the hole 5. 

For the correction of slight errors, it is 
preferable to move the screws located near 
the fixed part of the plate. The screw 10 
or the screw 9, may be placed, for instance, 
in hole 11. 

Another means of correcting minor 
faults, consists in having recourse to halt 
screws, which, as will be understood, pro- 
duce half the effect obtained by the shift- 
ing of a whole screw. 

A screw may also be replaced by two 
half screws, seeing that the weight may 
remain the same, though the adjustment 
at the average temperature, will be de- 
ranged. 

We repeat that the effect obtained by 
the shifting or the substitution of screws, 
varies from one balance to another and 
that it is with the aid of successive ob- 
servations, that it is possible to determine 
the extent of this effect and obtain a 
compensation that is almost accurate. 

We may say about the same as we in- 
timated at the commencement of this 
paper. There is no intention to pretend 
to obtain the results at which the profes- 
sional adjuster aims. 

In the chronometer balances the weights 
b b, Fig. 2, may be slid along to the 
extent necessary and in the desired direc- 
tion, being careful, by making the move- 
ments ‘equal in the two blades, to measure 
the equilibrium of the balance. Their posi- 
tion being once definitely determined, the 
weights may be fastened firmly by screws. 








Christian Peterson, a jeweler and watch- 
maker at Manti, Utah, for 41 years, passed 
away at his home recently. Death was due 
to a complication resulting from asthma. 
He had been suffering since last April. Mr. 
Peterson was born at Silkaborough, Den- 
mark, Oct. 26, 1856, and came to Utah in 
1875, locating in Nephi, where he married 
Miss Christina Larsen. In 1895 they moved 
to Manti, where he had since resided. A 
widow and five children survive. 
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The Clocks of Yesteryear 





PEOPLE looking at clocks should find 

two things: truth and beauty. Some 
clocks have both; some one or the other; 
some neither. A good time-keeping clock 
is a great comfort and convenience. Set 
it in a beautiful case and it is a joy. A 
fine clock in a room at once dominates the 
attention. The Clock Room at Versailles, 
in which the Peace Conference met, takes 
its name from the splendid instrument that 
is the focus of its decoration. But clocks 
may be simple and plain and yet most de- 
sirable. A ship’s clock is delightful. It 
has, what all clocks should have, an easily 
decipherable face, and not one of those 
vexatious dials with gingerbread hands 
that are all of a jumble. Yes, a bland legi- 
ble face is a great thing in a clock, one 
at which you can look politely as befits a 
most respectable household god, and not 
peer at with distrustful eyes and puckered, 
anxious brow. 


The early American clock was a famous 
instrument in its day. For a cheap clock 
it was tremendously reliable and measured 
time for many humble folk to whom time 
was a luxury. The Yankee clockmaker 
ranked with the great mechanicians of his 
day and was accounted a character and 
became a proverb. Many of his works are 
ticking famously to the present moment. 

But the period following the Civil War 
was a parlous one for American clocks. 
It was a period of bad art and worse taste; 
of coal-oil Johnnies, rich army contractors 
and speculators of every stamp and variety. 
A period of brown-stone houses, hideous 
architecture and jig-saw ornament. These 
exterior horrors were not redeemed by 
interior graces. Furniture was ungainly 
and uncomfortable, carpets glaring and un- 
sanitary, decorations trivial to absurdity. 
Bric-a-brac and knick-knacks littered ri- 
diculous dust-traps, called corner-stands, 
and on the huge, ghastly white marble 
mantelpiece, which cost a fortune and was 
worthless, stood the grim meter of the 
passing hours. 

The post bellum “parlor” clock was 
usually flanked by two accomplices in the 
shape of metal figures of Roman warriors, 
dancing nymphs, cavaliers, roundheads and 
the like. The clock itself of enameled iron, 
imitating marble, had one virtue. It sel- 
dom ran, and therefore there was no oc- 
casion to look at it twice. The parlor of 
those days was only opened on state oc- 
casions and the clock considered solely as 
an ornament. Sometimes, if it had a flat 
top, it served as a pedestal for a spelter 
horse rearing on his hind legs and bearing 
a jaunty rider with very blunt features. It 
sometimes served as a support for a metal 
Shakespeare with exceedingly well devel- 
oped legs and an undersized head, which 
rested in an attitude of deep contempla- 
tion against it. The clock was never, un- 
der any circumstances, seen alone on the 
mantel-shelf. If it were not accompanied 
by the other members of the “set,” then it 
was guarded by vases holding artificial 
flowers, or perhaps by an ornate pair of 
candelabra. 

There were imported clocks, too, in ala- 
baster, ormolu, etc., under great globes, 
like cheeses in a lunch room, flanked also 
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by ornaments to match, under glass, the 
whole making an imposing if somewhat 
fragile array. The stiff formality of the 
room found its climax over the frigid 
hearth in awesome grandeur. 

Some of the more expensive clocks were 
of marble or bronze, some of both com- 
bined; generally of a solemn classical de- 
sign, like a Greek temple. They were al- 
most accounted fixtures, so prodigiously 
heavy were they in weight as well as in 
design. 

But the ugly parlor clock had its rival 
in the kitchen. The defenseless cook and 
housemaid marked the passing time by a 
kitchen clock of appalling inappropriate- 
ness. Of cheap, highly varnished wood, it 
was pretentiously overwrought and deco- 
rated. Its glutinous frame was shaken by 
a whirring harsh gong that struck at un- 
accountable hours. It is still to be met 
with in remote rural districts where it 
stands proudly in the vicinity of the stove- 
pipe, flanked by a tin candlestick and a 
bottle of Spring tonic. 

We have emerged from the artistic 
Erebus of that dismal era. The majority 
of our clocks for all purposes are of a. 
commendable pattern. Occasionally are to 
be found on the shelves of the cheaper 
shops reminiscences of the old order, but 
they are only for the consumption of that 
inconsiderable number who seem to be in- 
accessible to the appeal of simplicity and 
good taste. 


This Clock Calls the Nurse 





HE unique invention described herewith 

is a clock, combined with a medicine 
cabinet. The attendant is notified by a bell 
whenever it is time to administer a medi- 
cine. When ‘the bell sounds, it is only 
necessary to open the little closet located 
immediately above the clock itself to find, 
in front of the door, on a table that turns 





‘CLOCK AND MEDICINE CHEST COMBINED. 


with the mechanism, the proper medicine. 

There are several tables, placed one ahove 
the other, on the edges of which the hours 
are inscribed. When a medicine is ordered, 
it is placed in the case, corresponding with 
the hour at which it should be taken, and 
there is no need to think more about it. 
At the appointed time warning will be 
given and it will he found in front of the 
opening in the cabinet. If it is a medicine 
that must be taken every two hours, for 
instance, the bottle is replaced each time, 
after it has been administered, in the com- 
partment that passes in front of the open- 
ing two hours later. 
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Silk-Ribbons for Wrist Watches 


SAUTOIRS FOBS 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As 

were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to me : 
ure the standard wrist watch slides and clasps. ; mail 


SEND FOR SAMPLES 


REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 
251-253-255 Fourth Avenue, Corner of 20th Street NEW YORK 


Mills: Paterson, N. J. Telephone Gramercy 5606 


























CONSERVATION OF TIME 


ESK¢€ IS VITAL TO SUCCESS 
ALARM CLOCKS Jewelers permit us to show you how 


FULLY GUARANTEED UNIVERSAL 
SINGLE UNIT OLS 
In case lots of fifty clocks or more, the PNEUMATIC 


following prices apply. Assorted clocks in 
gP Pply for Chasing, Engraving, Hammering, Hub and Die 





a case if desired. Making 
OUR LEADER, Top bell $1.25 Will SAVE you TIME! 
, , INCREASE your EFFICI ! 
ESKA No. 1, Back bell, 1.50 REDUCE your COSTSI 
ESKA No. 2, Intermittent, 2.00 | ADD to your PROFITS! 
ESKA No. 3, Eight-Day, 2.50 


RADILE No. 1, Luminous, 2.25 
RADILE No 3, Luminous, 3.25 | 
RADILE No. 4, Luminous, 2.00 
CUPID, 2-inch, Alarm, 2.90 


BETTER ORDER YOUR SUPPLY NOW 
FOR THE FALL 














Samples Sent on Request 


ESKA MANUFACTURING CO No. 2 Outfit Complete 
P MORE WORK PER DAY THE “‘TITAN’’ WAY 





BALTIMORE, MD. READY TO RUN THE HOUR RECEIVED 
Your co our complete catal ] 
For the convenience of dealers in Greater New by of 4 online er ee eae 


York, we maintain an office at 9 Maiden Lane. 
rsa tm aaa cc aeaainaiataidaia : TITAN AUTOMATIC TOOL CO., Inc. 


25 West Broadway New York 





























DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 


THREE PRINCIPAL ATTRIBUTES 
QUALITY STYLE PRICE 


MANUFACTURERS AND IMPORTERS 
lation. Made in five sizes. Write 


SWISS WATCHES ' = ¢ for. prices and Circular No. 77- 
CONCORD WATCH CO. sia inion: Saieile, Commapmey 


15 MAIDEN LANE NEW YORK 4 — Established 1827 OK 






































William Hofmann, of Heeren Bros. Co., 
who was in the east on business 


BD, 
ar Hel has returned home. . 
Sam F. Sipe, president of the Jewelers 


4-Karat Club, visited his brother, J. C. 
ee in Indianapolis, Ind., last week. The 
latter is just back from an extended trip 


abroad. ; 

Gustav Bastein, of Henry Wilkens Co., 
(Inc.), left last week for a trip to Ger- 
many. He has numerous friends there 
and has not been abroad since the war 
started. 

Henry Terheyden, of the Terheyden Co., 
(Inc.), who was poisoned from eating 
tomatoes, has fully recovered from his sad 
experience but will not relish the vegetable 
for sometime to come. 

James Johnson, buyer of jewelry for 
Heeren Bros. & Co., has been confined to 
his home for more than a week on account 
of illness. He had been ill, but came out 
too soon and suffered a relapse. 


It is understood that the watchmakers, 
diamond setters, repairmen and engravers 
who are organizing a union are going right 
ahead with their plans and from all ac- 
counts a number of men have designated 
their intention of joining the movement. 

P. A. Ward, of the Hardy & Hayes 
Co., who was over seas in the interest of 
the Knights of Columbus during the world 
war, has returned home but only to bury 
his brother, Edward Ward, who died here 
last week, an employe. Mr. Ward was 
away for more than a year. 

George C. Kelty, secretary of the S. W. 
Weinhaus Co. has resigned from that con- 
cern to go into business for himself. Sam- 
uel W. Weinhaus, of the firm, says it was 
with the greatest reluctance that he ac- 
cepted the resignation, and that no one has 
his best wishes more than he, for Mr. 
Kelty’s success. Mr. Kelty will either go 
into the diamond business or the installment 
trade, and will make this decision while in 
the east. A post card received from him 
last Friday by Mr. Weinhaus, stated he was 
making his way through New York State 
by auto. 


A Smithfield St. store is making a spe- 
cialty of buying Liberty Bonds or exchang- 
ing them for merchandise and to make the 
business attractive has a number of the 
bonds pasted on the show window. The 
appearance of these bonds has excited a 
lot of comment. However, jewlery stores 
are not the only concerns making a bid 
for business in this way. Most jewelers 
will accept bonds when they are offered 
in lieu of cash, but do not make a business 
of urging holders to part with them. 
Many jewelers have bonds these days, 
locked up in their strong boxes here. 
The merchants regard them as gilt edge 
collateral. ' 

News from Alliance, O., is to the effect 
that Mrs, J. C. Sharer, wife of the jeweler 
there of that name, both of whom were 
Poisoned at a dinner at the country club, 
died 18 hours following her husband. Mrs. 
Sharer made a will. She was able to write 
but not able to speak, because of the effect 
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of the poison on her throat. She is sur- 
vived by a daughter eight years old, who 
is the beneficiary of the estate. The child 
was given into the custody of a sister of 
Mrs. Sharer. The funeral for the six who 
lost their lives is said to have been the 
largest in the history of Ohio. It is also 
reported that some foreign plotters had a 
hand in the poison affair, and that their 
deviltry was aimed at others they did not 
succeed in reaching, at least that is the 
information brought to Pittsburgh from the 
Ohio town. 


J. Loughrey Roberts, of the John M. 
Roberts & Son Co., was toastmaster at 
the testimonial dinner given Monday night 
to Col. Franklin Blackstone, the newly 
elected president of the National Associa- 
tion of Retail Credit Men and also presi- 
dent of the Pittsburgh organization. 
Colonel Blackstone, who is the credit man- 
ager of the Jos. Horne Co., was presented 
with a handsome gavel by the Pittsburgh 
association. The speakers included Marcus 
Rauh, first vice-president of the Chamber 
of Commerce, Harry Willock and Joseph 
N. Mackrell, the latter making the pre- 
sentation speech. The arrangements for 
the dinner, to which the members were 
privileged to bring their wives were made 
by a committee composed of Mr. Roberts 
and the members of his entertainment 
committee and a special committee con- 
sisting of J. R. Jackson, H. W. Leonard 
and Edward C. Sykes. A special musical 
program was arranged by the committee 
for the occasion. 

A course in “Retail Selling” has been 
established in the Fifth Ave. and the 
Schenley High Schools and is being op- 
erated in connection with a similar de- 
partment established at the Carnegie Insti- 
tute of Technology and supported by the 
various department stores and the Pitts- 
burgh Board of Public Education. In or- 
der to stimulate interest in the movement, 
the principals and vocational teachers of 
the high 
stores last week with a view of seeing at 
first hand the opportunities open to grad- 
uates. The visit was under the auspices 
of the Bureau of Retail Selling, which is 
being financed for the purpose of turning 
out clerks with sense and up to date ideas. 
It can be said with certainty, that the future 
clerk in Pittsburgh is going to be a better 
educated clerk than heretofore and that the 
occupation is to be put on the highest 
level possible. This, it is expected, will 
attract high class men and women all 
along the line, for beginning in their high 
school periods, starts them right, it is con- 
tended. 








Among the out of town jewelers visiting 
Atlanta, Ga., last week were C. G. Hodgen, 
Chesnee, S. C., Jos. E. Edwards, Jackson; 
E. L. Tribble, Monroe; H. S. Banta, 
Newman; Harry W. Winn, Hawkinsville; 
C. I. Strickland, Enterprise, Ala.; J. C. 
Grant, Milledgeville; C. H. Strickland, 


Abbeville, Ala.; J. W. Leggett, Leggett 
Jewelry Co., Bessemer, Ala.; J. H. Dun- 
naway, Elberton; J. F. Stewart, of Stew- 
art-Paddock Jewelry Co., Athens, Ga.; G. 
A. Street, Conyers, Ga.; S. M. St. John, 
— Ga., and Louis Jerger, Thomas- 
ville. 
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schools toured the downtown: 








months’ rest at Prince Edward’s Island, N. 
3: 

Lieut. Robert Fleisher, city salesman for 
David Nemser & Co., was married Aug. 31 
to Miss Elza Freeman. 

Mr. and Mrs. Arthur Bangs of Lynn have 
returned from a delightful trip in the moun- 
tains and parts of Canada. 

George Downie, Malden, has made exten- 
sive alterations to his store in anticipation 
of the fall and Christmas trade. 

Miss Polly Wood, for years in the mark- 
ing department of Smith, Patterson Co., has 
gone to Hayti to join her father in business. 

Dreayer Bros., Hanover St., have sold 
their store on this street to Harry Shaw, 
formerly in the employ of the Semloc 
Jewelry Co. 

Thoroughly recovered from a _ nervous 
breakdown, Arthur S. Kelley, treasurer of 
Norling & Bloom, is back in business after 
three months’ rest. 

F. A. Colthum, a Harvard Square jew- 
eler, is now located in his new store, 10 
Boylston St., Cambridge. He was in his 
former premises 33 years. 

The engagement is announced in the lo- 
cal press of Henry C. Bigelow and Miss 
Eugenia Parker, both of Winchester. Mr. 
Bigelow is the son of E. A. Bigelow, treas- 
urer of the E. Howard Clock Co. and is an 
assistant there. 

Stephen Hammer, jeweler, Jamaica Plain, 
died suddenly September 4 shortly after 
breakfast. Fifteen minutes after the meal 
he complained to his wife of feeling sick 
and expired almost at once. The cause of 
death was heart disease. 

Among the visitors from far distant 
points last week were Edward Barnes, of 
North Carolina; Mr. and Mrs. Newton, 
McAllister, Okla.; Mr. and Mrs. Powell, 
Franklin, Va.; D. A. McRae and F. T. 
Barnes, both of St. John’s, Newfoundland. 

Edward Lieberman, of the sales depart- 
ment of James Solomont & Bros., 36 Salem 
St., was married on Tuesday. He will 
spend his honeymoon visiting New York 
City, Atlantic City, and Washington, D. C. 
Jack Trinkman has recently been added to 
the sales .department, 

Ernest J. Bailey, of Harris & Lawton, 
Inc., has given up yachting and has sold his 
boat. He had been a yachtsman for 25 
years, and had won considerable reputa- 
tion in this form of sport. He possesses 
many prizes won during his long career on 
the sea. 

The Boston Jewelers’ Club is planning to 
hold an informal dinner or function of some 
kind in place of the usual summer outing 
which generally has been held in Providence 
or Pemberton. The board of directors at its 
next meeting shortly will decide exactly 
what form the event shall take. 

Miss Ethel Melavin, in the cashier’s de- 
partment, Bigelow, Kennard & Co. for 13 
years, was recently married to Henry Moy- 
nahan, who is associated with M. Lurie. 
Mr. Moynahan is vice president of the In- 
ternational Jewelry Workers’ Union. Miss 
Gertrude Larkin has taken the position for- 
merly held by Miss Melavin. 
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Get the Most 
from 
Your Sweeps 


Send Them to Us for 
Refining and Selling 


Maximum returns—because we 
use greatest care in handling. 


Write today for shipping tags 


AMERICAN PLATINUM WORKS 


N. Y. Office : CHAS. ENGELHARD, 30 Church St. 
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Refiners 


Gold 
Silver 
Platinum 
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HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Cenn. 








SHIP TO EITHER PLANT 
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MADE IN GOLD, SILVER AND BRONZE 
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FeERPERS Bros. 


SETTING MAKERS 


18 CRAWFORD ST. NEWARK, N. J. 


JUST RECEIVED a Complete Stock 
of the World Known 


V.T. F. 


WATCH CRYSTALS 


We are prepared to fill your orders promptly at the 
following prices: 
Genevas, 70c a doz.; $7.00 a_ gross. 
Miconcave, 60c a doz.; $6.00 a_ gross 


Less cash discount of 6% 





We will also continue to carry a full line of the genuine 
K. K. Brand of crystals at our usual price. 


Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 


TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 
3 gross assorted, $3.80 a gross 
5 so i $3.60 a gross 


When ordering state Brand wanted 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 
3rd Floor, Heyworth Bldg. CHICAGO 
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Evansville, Ind. 





TRADE CONDITIONS. 
Trade during the past week with both the whole- 
d retail jewelry dealers of Evansville has 
S ‘airly gocd, in fact much better than during 
the corresponding period of last year. Retail 
trade during the month of August was especially 
Sales were much larger than during August 


d. Sage 
ast vear and September has started in in such 
a way ae to lead the retailers to believe that 


business is going to be good all of this year. 


Collections are good. General trade condi- 
tions in Evansville are good. Factories here 
are being operated in full time and_ while 


there have been a few iabor disturbances in the 
city during the past few weeks the strikes have not 
been of a serious nature and have in fact failed 
to interfere materially with the operation of the 
various manufacturing plants. The outlook for 
future trade is regarded as very good. Whole- 
salers say that the car shortage and strikes of rail- 
road men some time ago interfered some with their 


shipments. 


J. Roy Strickland, retail jeweler of 
Owensville, Ind., was a business visitor in 
Evansville recently. 

J. Harry Poole, for many years owner 
of a large pearl-button factory at Rockport, 
Ind., was in Evansville on business a few 
days ago. 

J. M. Boner, Main St. jeweler, is build- 
ing himself a fine bungalow, which will be 
completed and occupied by his family some 
time this year. 

Moses Gans, of I. Gans & Co., wholesale 
and retail jewelers of 24 Upper Ist St., has 
returned from a brief visit at French Lick, 
Ind., having been accompanied by his wife. 

John Wilson, a mussel digger working 
on the little Wabash River, a few miles 
from New Haven, IIl., west of here, a few 
days ago, found a pearl that is said to be 
worth from $150 to $200. It is the first 
pearl found this season in the little Wabash 
River. 

Oliver Artes, representing a large watch- 
case concern of Chicago, is expected here 
in a few days to visit relatives. He will 
be accompanied by his family. Mr. Artes 
is the son of the late Charles Artes, Sr., 
who was one of the pioneer retail jewelers 
of Evansville. 

John Grimes, a watchmaker, formerly lo- 
cated at Albion, Ill., has returned from 
overseas, where he spent 13 months with 
the American Expeditionary Forces and 
participated in considerable fighting. He 
probably will relocate in Albion, where he 
has many friends. 

William C. Wainwright, formerly cons 
nected with a jewelry store at Calhoun, 
Ky., has returned from overseas, where 
he spent several months with the American 
Expeditionary Forces, and it is expected 
he will get back into the jewelry game 
again. 

The Spencer county, fair was held at 
Rockp@rt, Ind., last week and attracted 
people in southern Indiana and western 
Kentucky for many miles around. T. C. 
Basye, a jeweler of Rockport, is the secre- 
tary of the fair association and has held 
' that position for many years. Much of the 
success of the fair each year is due to his 
efforts. 

While digging mussels in the Wabash 
River at Vincennes, Ind., a few miles north 
of here, a few days ago, Martin Straw, a 
farmer, found a pearl which he sold to a 
retail jeweler at Mt. Carmel, Ill., for $900. 
Mr. Straw had dug only a small amount of 
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shells and had started cooking them when 
he made his valuable find. It is the finest 
pearl that has been found along the Wabash 
River this season. 

John A. Rholander, who for many years 
operated a retail jewelry store on Main 
St., in this city, and who retired from busi- 
ness two years ago because of ill health, 
is getiing along well this Summer and his 
friends believe he will be fully restored 
to health within a short time. He has 
just returned from a trip in southern II- 
linois, where he spent several weeks with 
relatives and friends. 

Mrs. Hattie Gans, wife of Moses Gans, 
member of the firm of I. Gans & Co,, 
wholesale and retail jewelers at 24 Upper 
Ist St., this city, has been appointed a mem- 
ber of the Vanderburg County Board of 
Charities and Corrections by Judge Philip 
C. Gould, of the Circuit Court, here. Mrs. 
Gans is a prominent charity worker and 
during the late war was quite active in Red 
Cross work and other war activities. 

Arthur Bitterman, of A. Bitterman & 
Son, wholesale jewelers of 204 Main St., 
has been making a tour of southern IIli- 
nois calling on his trade. Owing to the 
fact that all the traveling salesmen of this 
firm had all or in fact more work than 
they could do, Mr. Bitterman was forced 
to go out and call on the trade itself. He 
has many friends in the southern Illinois 
territory who were glad to see him. 

Several of the ball fans of Johnny Nee, 
manager for the past season of the Evans- 
ville baseball team of the Three-I league, 
at the close of the season on Monday, Sept. 
1, presented him with a fine Swiss-move- 
ment gold watch that cost $100. Charles 
Artes, of Charles F. Artes & Co., 327 Main 
St., presented Mr. Nee with a fine chain 
to go with the watch. Mr. Artes is one 
of the most enthusiastic ball fans in the 
city and missed but few games played on 
the home grounds this season. 

“Ike” Rosenbaum, one of the leading re- 
tail jewelers of Mt. Vernon, Ind., returned 
a few days ago from New York, where he 
purchased a large line of jewelry for his 
store. Mr. Rosenbaum states that increased 
prosperity throughout the country, accom- 
panied by corresponding increased sales, 
make it almost impossible to obtain goods 
from houses unless the buyer has long been 
an established customer of the concern. 
Mr. Rosenbaum, falling in that class, says 
he was able to obtain a fine line of goods 
while in New York. 

A few nights ago burglars broke into the 
jewelry store of Ben St. John at Carmi, 
Ill., a few miles west of here, and stole a 
large quantity of jewelry and some money. 
The thieves gained entrance to the store 
by breaking one of the large plate glasses 
in the front of the store. Several other 
stores in Carmi were entered the same 
night. The police in Evansville and other 
towns in southern Indiana and southern 
Illinois were notified of the burglary, but 
up to this time they have no clue. It is 
believed the job at Carmi was done by 
professionals. 

The State Tax Board of Indiana has 
placed unusually high valuations on local 
corporations and in some instances the in- 
creases ran from 400 to 900 per cent higher 
than in former years and many complaints 
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have gone from here to the board at In- 
dianapolis. I. Gans & Co., Bitterman Bros., 
the Charles F. Artes Co., Inc., and several 
other large concerns here were assessed at 
a high rate. After the local tax board had 
passed on the various assessments the State 
board made several changes, and as one 
large wholesale jeweler here said: “The 
raises were all out of reason and not based 
on justice.” It is expected that several 
suits will be filed here in the courts against 
the State Tax Board in which an effort 
will be made to have the tax law passed 
by the 1919 session of the Indiana State 
jegislature set aside as unconstitutional. 

The local correspondent of THE JEWEL- 
ERS CIRCULAR returned a few days ago from 
a trip along Upper Green River and tribu- 
taries where, with a party of friends, he 
camped for two weeks. The correspondent 
was told by mussel-shell diggers that their 
activities this season have not been great 
due to the fact that Green River is so deep 
that it is almost impossible to take the 
shells from the river. Green River is 60 
feet deep in many places, and to use the 
words of one mussel-shell digger: “In 
places it has no bottom at all.” There are 
plenty of shells in Green River and they 
are of an unusually large size. Mussel dig- 
ging along the Ohio River has, however, 
been quite active this year and many shells 
are being brought out. The prices paid for 
shells this year are the highest ever known. 
The pearl-button factories in this section 
are being operated on steady time and trade 
is good. 








Notes from the South. 





W. E. Jacobs has opened a new jewelry 
store at Redford, Va. 

T. W. Hilliard, an expert watchmaker 
and jewelry repairer, is now with Stamey’s 
jewelry store at High Point, N. C. 

An attempt is being made to form an 
association of watchmakers in the state of 
North Carolina, it is under the style of the 
North Carolina Horological Society, or 
the North Carolina Association of Watch- 
makers. Among those active in the move- 
ment is Thomas D. Hopkins of Raleigh, 
North Carolina, who will like to hear from 
watchmakers. 

The Globe Optical & Manufacturing Co., 
Greenville, S. C., will establish a branch in 
Raleigh, N. C., and will do a wholesale and 
manufacturing business. The firm has 
bought the wholesale optical business of 
H. Mahler’s Sons and will combine that 
with the new business. The Mahler firm 
will continue the retail optical business in 
connection with the jewelry store. A. A. 
Odom is president of the Greenville firm. 
He will erect a new building in Raleigh 
for his business in that place and has al- 
ready let the contract for construction. The 
building will be located-on W. Martin St. 
and will be known as the Globe building. 
It will be ready for occupancy by Jan. 1. 
Traveling representatives from the Raleigh 
branch will cover central and eastern North 
Carolina, southwest Virginia and south- 
eastern South Carolina. 








You take no chances in buying Thrift 
and War Savings Stamps. 
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What has Electricity to do 
with Watch and Clock 
Lubrication ? 


Such a thing as applying electricity to 
the manufacture of watch and clock oils 
was unheard of until Geneva oil was 
created by the wonderful science of electro- 
chemistry. 800 elec- 

trical horse power is 

employed in produc- 
ing this lubricant. 

\Its great superiority 
to the ordinary por- 
poise and mineral oils 
is attested to by chem- 
ists) Many watch- 
it makers are using 

Geneva 0il—their 

number is_ steadily 
gincreasing. 

Geneva oil is the 
fonly watch and clock 
oil on the market 
which is entirely free 

-from acids. Seeing 

is Believing. 

Try this simple free 

test for acidity in 

watch and clock 
, Oils. 














~ . " 


Write to us for a set of our Litmus Test Papers. They will be 
sent free with a sample bottle of Geneva Watch Oil. 
They are the standard laboratory test papers for determining 


the presence of acid in oils. 


Place one in the oil which you are using, and keep it there 
for a few seconds. If the paper remains blue your oil is free 
from acid, but if it turns pink your oil contains acid and is det- 


rimental to watch and clock movements. 


Now place one of the Litmus papers in Geneva oil], and notice there 
is no change in the color of the paper. It remains blue. This 
proves that Geneva oil is free from acids beyond the shadow 


of a doubt. 


For sale by all jobbers. 
Geneva Products Co. 


80 Nassau St. 


NEW YORK, N. Y. 





AUCTION SALE 


Up-to-date fixtures valued at $20,000, will be 
sold to the highest bidder in lots to suit pur- 
chasers on 


Tuesday, Sept. 23rd, 10:30 A. M., 


consisting of about 150 feet mahogany plate 
glass wall cases, 100 feet horse shoe counter 
cases, 15 silent salesman cases, 3 safes, large 
Howard regulator, sidewalk clock, electric signs, 
carrier system, Burrough’s adding machine, type- 
writers, 2 cash registers, polishing motors, ma- 
chinery tools, materials, crystals, desks, tables, 
chairs, mirrors, trays, benches, etc. 

This is the largest and best equipped jewelry 
store in the city, all fixtures are up-to-date and 
the highest grade mahogany. 

Everything must be removed on or before Oct. 
Ist. 25% cash deposit will be required at time 
of sale. 


J. F. HARTWELL, Inc. 


216-218 So. 6th St., SPRINGFIELD, ILL. 
GORDON BROS., Auctioneers 


September 10, 19}9, 

















Jewelers’ Saws 


Made in U. S. A. 


“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 


Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 


We guarantee quality and will replace any if found 


unsatisfactory. 


JEWELERS’ TOOLS AND SUPPLIES | 


WORTHINGTON & RAYMOND, INC. | 


71-73 MURRAY ST., 
NEW YORK 














L. BEFORE 
lig ait Biss : 





Did Yeu Ever 
Realize 


what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 
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To avoid losses send them to us and we will make them look 
like new for 75c. and up, according to the size of stones. 


M. J. STERN & BRO. 
51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 































THE 

S. & 0. 
WATCH 
DEMAGNETIZER 


for Alter- 
nating 

Current is 
guaranteed 
to do the 
work right. 


Price to 
Watch- 
makers and 
retail 
Jewelers 
$5.50. 


Jobbers 
write for 
particulars 
to manu- 
facturers of 




















TRADE-MARKS 


of the Jewelry and Kindred Trades 


“ 


Containing 366 pages of trade-mark information. 


Handsomely bound in cloth. Size 7 x 10% inches. 
PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 
11 John Street NEW YORK 
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